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“MORE THAN A CENTURY OF SERVICE” 
And What It Means 





“A question which startled Edwin G. 


y= Ripley (President of the A TNA INSUR- 
ANCE COMPANY from 1857 to 1862), because he 


could not answer it, was this: 
‘Can you make money insuring paper mills ? 


Facing problems and establishing precedents were no extraordinary 
matters for the AETNA. In 1825 the AEtna had appointed a Special 
Agent—the first to be appointed by any company; in 1853 it introduced 
the first Proof of Loss blank; under President Ripley’s direction it now 
took the first step in risk classification, thereby doing much to lift fire 
insurance from its basis of hope and faith into scientific underwriting. 


In a general way the Company knew that carpenter shops, cotton 
mills, and certain other lines were specially hazardous. President Ripley 
began the careful selection of statistics on related risks, thus helping to 
lay the foundation of a work which, since extended, has resulted in 
greater security for fire insurance as a business and has made the deter- 
mination of proper rates more of an exact science. Such service to the 
underwriting profession and the insuring public has always characterized 
the history, and explains the prestige, of the 


AETNA INSURANCE COMPANY 
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“Weavers of NATIONAL Enterprise 


EXTILE mills represent the latest 
thought in factory operation because loss 
is brought down to a minimum. 

Loss of time is avoided by conveyers and 
many other mechanical devices. Special elab- 
orate processes prevent waste of material in 
the course of manufacture. Loss by fire is 
guarded against most carefully through 
elaborate sprinkler systems and other 


modern fire prevention devices. And, natu- 
rally, financial loss in the event of fire is 
covered adequately by Insurance. 

The textile business is another of the 
threads of industry that are woven with 
the strengthening fibre of Insurance into 
the great fabric of National enterprise. And it 
is one more indication of the National scope 
of the Liverpool and London and Globe*. 


*Many great textile milis —large and small—are covered by policies of this 
company. L. & L. & G. agents are particularly active in the textile industry. 
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Capital from Losses 


A solid business reputation is built up not on any one 
spectacular transaction, but on a large number of contacts 
with a large number of people. “Satisfied customers” is the 
basis of success in many lines. 


In our business, however, we lose, to a large degree, the 
opportunity to impress ourselves upon the community, by 
constant business contact. But there is one time of all others 
that should not be neglected and that time is when we are 
paying a loss. 
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How much capital can be made out of one just settle- 
ment? A rare happening and of great moment, fire is a 
tragic event in the average person’s life. Fair and courteous 
treatment leaves its impress not only upon the one assured, 
but upon a goodly number of sympathetic friends. 
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The American Eagle is well known for its ability and 
willingness to pay every honest claim quickly. 


REACT AC AT At Ot At At A 


777 N77 A 


= 











AMERICAN EAGLE 


FIRE INSURANCE COMPANY 
EIGHTY MAIDEN LANE, NEW YORK.N.Y. 








ERNEST STURM, CHainman oF THE Boaro 
PAUL L.HAID, Presipenr. 
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CASH CAPITAL - ONE MILLION DOLLARS 


NEW YORK CHICAGO 
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CHRYSLER HEARING IN 
WISCONSIN ADJOURNED 





Limited Time Allowed for Filing 
of Briefs and Replies 
by Attorneys 





LEGALITY OF PLAN IS UP 





Automobile Company Seeks to Prevent 
Commissioner From Enforcing the 
State Insurance Laws 





BALTIMORE, MD., Aug. 26.—Commis- 
sioner Benson announces that arrange- 
ments have been made whereby all poli- 
cies issued by the Palmetto on Chrysler 
ears in Maryland are to be countersigned 
by Alexander & Alexander, local insur- 
ance brokers, and that all such policies 
shall be reported to his office and the 
tax thereon paid to the state. In addi- 
tion Mr. Benson said all certificates out- 
standing will have affixed indorsements 
attached to them bearing the signature 
of the state agent of the Palmetto, Mr. 
Benson’s action is a clear victory for the 
Chrysler Company and sets at rest re- 
ports that Maryland might attempt to 
follow New York and some other states 
in barring the plan. 


SUPERIOR, WIS., Aug. 26.—Indi- 
cating great interest in the subject 
matter of the controversy and subjecting 
attorneys for the Chrysler Sales Cor- 
poration to a searching scrutiny of their 
claim that insurance upon automobiles 
could be effective in Wisconsin without 
any act in relation to insurance being 
done in Wisconsin, Judges Evans, Gei- 
ger and Luse in federal district court 
after an all day argument limited to 15 
days the filing of briefs by the peti- 
tioners and allowed 10 days for reply 
briefs. The case is one brought by the 
Chrysler Sales Corporation against W. 
Stanley Smith as commissioner of in- 
surance of Wisconsin, to restrain him 
against enforcing the insurance laws of 
the state against the issue and delivery 
of policies of insurance to purchasers of 
Chrysler automobiles in Wisconsin by 
the Palmetto Fire. : 

The Chrysler Sales Corporation was 
represented by Harold M. Wilkie of 
Madison, E. G. Ince of Chicago, D. R. 
Dills and Nicholas Kelley of New York. 
The state was represented by Attorney 
General Herman L. Ekern, Assistant 
Attorney General T. L. McIntosh, and 
Walter H. Bennett, counsel for the Na- 
tional Association of Insurance Agents, 
who appeared as amicus curiz. 


Had Not Qualified 


On the hearing attorneys agreed that 
neither the Palmetto nor the Chrysler 
Sales Corporation had qualified as for- 
eign corporations are required to do 
under the laws of Wisconsin. The peti- 
tion sets out that there are more than 
3,000 Chrysler dealers in the United 
States of whom there are more than 
150 in Wisconsin, and it was stated on 
the argument that the question affected 

(CONTINUED ON PAGE 31) 
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WHY HARTFORD COMPANIES HAVE BEEN | 


GREAT FACTORS IN INSURANCE LIFE | 





By E. J. WOHLGEMUTH 


HARTFORD, CONN., Aug. 24.— 
Hartford, insurance-wise, bears a little 
the same relationship to New York that 
Liverpool in England does to London; 
that is, it is the largest insurance center 
outside the metropolis of the country. 
In Liverpool is the Royal—Liverpool & 
London & Globe fleet and the London 
& Lancashire was once there but is now 
virtually a London company. British 
organizations do not hesitate to have 
two or three head offices, if it suits 
them. The North British, as an 


ci- | 


ample, has directors and manages a part | 


of the world at Edinburgh, 
and the rest from London. 


Scotland, 


Activities Center at London 


In Great Britain every thing tends to 
converge at London. An English under- 
writer coming over here and visiting 
Hartford would doubtless seek for the 
New York influence and the tendency 
towards New York domination. 

In insurance everyone knows 
does not exist. 
other way, if anything. 
Charles H. Post, 
donian, took the opportunity to sell the 
company building on Pine street, New 
York, at a handsome profit, and was 
looking about for another location, 
some of his Hartford friends said to 
him, “Why not try Hartford?” On in- 
vestigating he found he could save about 


this 


| does 


The movement is the | 
When the late | 
manager of the Cale- | 


$25,000 a year, besides securing other | 


advantages. The Caledonian took the 
top floor of the Factory Insurance As- 
sociation building, where it is pleasantly 
ensconced, and some day will no doubt 
join the other Hartford insurance insti- 
tutions and have a building of its own. 


Hartford Rival of New York 


Despite the very evident tendency to 
consolidation in this country, it would 
seem there is more virility and inde- 
pendence among financial institutions 
here than in England. Hartford is not 
merely independent of New York, it is 
a very worthy and active rival in the 
insurance world. And Hartford feels 
that she is just at the beginning of her 
insurance growth, else her insurance 
stocks would not be held at so high 
figure. Here are the quotations as pub- 
lished Aug. 17th, for July 1, 1924, and 
Aug. 8 and 15, 1925: 


July i. 24 Aug.8 Aug. 15 
Aetna C. & S. .... 65 850 855 
MOURA TASS 222200 623 1175 1165 
Conn. General .... 810 1500 1500 
Steam Boiler ..... 221 600 625 
TPAVOIES 2 coccess 768 1385 1380 
Aetna Fire ....... 520 595 600 
Automobile ...... 430 845 855 
Hartford Fire .... 568 583 596 
National Fire .. 580 735 740 
eae 470 665 570 
a eee 94 88% 89 


Millions in Insurance Stocks 


Here are hundreds of millions of dol- 
lars in the market values of Hartford 
insurance stocks. How does one ac- 
count for the market value of $1,500 a 
share of the Connecticut General Life, 
a $2,000,000 stock company, whose mar- 
ket value today is $30,000,000, or 15 for 
1, and which is paying 16 percent divi- 
dend on par, or a little better than 1 
percent on the market? Even if there 
are further liberal stock dividends, it 


will take a lot of them to justify such 
a price. Or take the Travelers, whose 
capital is $10,000,000 and selling at 
$1,380 for $100 par, a market value of 
$138,000,000. These and other quota- 
tions certainly indicate confidence in 
Hartford’s insurance future. 
Hartford an Insurance Town 

Hartford is an insurance town, just 
as Detroit is an automobile town, or 
Battle Creek a food center. The insur- 
ance stocks are listed first in the local 
stock quotations, then come the “utili- 
ties” and “industrials.” 

Why is Hartford a great insurance 
company center, the greatest in the 
country outside of New York, which 
would naturally come first because of 


supremacy? Scanning the 
insurance history of Hartford, it 
not read very differently from 
that of Chicago, or Cincinnati or dozens 
of other places which in the early days 
had their little premium note and marine 

mostly for local business and 


companies, 
you cannot make anything more out of 


its financial 
early 


sO 


the stockholders and directors of the 
Hartford companies in their early days 
than that they were the ordinary small 
town business men. Their history and 
methods, their caution, shrewdness and 
economy, can be duplicated in the early 
history of the companies of Dayton, 


Ohio, or Louisville, Ky., which have lost 
all but one or two of their institutions. 
Yet insurance in Hartford has thrived 
like a green bay tree. 

How Hartford Developed 
as the country developed 
east became more of a finan- 


Of course, 
the whole 


cial district and Hartford shared in this 
The more stable and less adventurous 
spirits remained at home and did not 
take part in the western immigration. 
They were those who had already ac- 
cumulated some of the wealth of the 
|} new world. 

The qualities most necessary in the 


| successful 


| and clear analysis. 


| lish 


| Scotch 


an insurance 
and_ tenacity, 
of hard-headed 
English have 
and pioneers 
same token 
underwriters. 


management of 
company are stability 
coupled with the faculty 
The 
been the greatest colonizers 
of modern times and by the 
they are “natural-born” 


Englishmen Take a Chance 


There is no nation that will take a 
longer chance, if the odds are favorabie, 
and the known facts analyzed, than the 
English. London Lloyds is one of the 
most typical and representative of Eng- 
institutions. In Great Britain the 
life companies are Scotch. The 
are conservers but not creators 
of wealth. The Scotchman is too canny 
to “take a chance.” So the great fire, 
marine and casualty companies are Eng- 
lish. 

The Connecticut yankees of the 
days were the most part descendants 
of the English. They possessed the 
underwriting instinct. 


best 


early 


ior 


Underwriters Were Representative Men 


The early underwriters 
sentative men. They stood well and 
were of the best stock. They knew how 

(CONTINUED ON PAGE 30) 
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Thee» LOSSES IN FIVE 
YEARS BREAK RECORDS 


Tornado Experience Especially 


Unfavorable, Farm Association 
Figures Show 


FIRE RATIO ALSO HIGH 


Such Bad Results for Both Classes Un- 
precedente@—Have Paid Out $1.08 
for Every Dollar Collected 


Companies farm business in 
have suffered heavier 
tornado and windstorm losses the past 
hive 


writing 
midwest territory 
years than ever before in an equal 
length of time. Most of this is attrib- 
uted to the storms of the last two years. 

This information is revealed in a re- 
port just issued by the Farm Association 
of Chicago, an organization composed 
of practically all farm writing compa- 
nies, and covering Illinois, Indiana, 
Iowa, Kansas, Kentucky, Michigan, 
Minnesota. Missouri, Nebraska, North 
Dakota, Oklahoma, South Dakota, Ten- 
nessee and Wisconsin. 

Not only have tornado losses been ex- 
traordinarily heavy during the period 
covered by the report, but fire losses for 
that time were about 29 per cent above 
normal. Only one state has produced 
a fire ratio for the period of less than 
65 per cent and that state is above 60 
per cent. 

The companies which have reimbursed 


the farmers for these losses have been 
heavy sufferers, having to contend with 

bad fire and tornado ratio at the same 
ime, which is in itself an unusual ex- 
perience for farm underwriters cannot 
recall a similar situation where the fire 
and tornado business have. both gone 
sour at the same time. 


Now Considering Rates 


The question of inadequate estimates 
generally on this class, as indicated by 


these figures, is having attention by a 
special committee of the Farm Associa- 
tion. 

The five-year report shows that the 


premiums received by the companies on 
farm business from the states named on 
both fire and tornado business amounted 
to about $97,000,000, but that the com- 
panies paid out in the same period for 
losses, expenses and taxes in those 
states about $105,000,000. This means 
hat companies specializing in farm prop- 
erty insurance paid out approximately 
$1.08 for every dollar collected, and em- 
phasizes the need of a better showing 
on this class. So far as the fire record 
goes, it, of course, embraces four years 
of depression during which time the ag- 
ricultural industry has suffered the re- 
iction from conditions brought about 
by the war. 

“But during that time farmers have also 
suffered even more acutely from a rela- 
tive standpoint, that is, city business 
ind prices have been maintained by the 
unusual building activity, which has ad- 

(CONTINUED ON PAGE 30) 








PLAN TO BE EXTENDED |( 


MOTOR MAKERS MARK TIME) 


Favorable Outcome in Chrysler Case 
Will Be Signal for Others to 
Make Similar Move 


DETROIT, MICH., Aug. 26.—While 
the Palmetto-Chrysler plan of insurance 
on the output of the Chrysler 
plant is facing determination in the fed- 
eral courts well as in the insurance 
departments of various states, there 
a prevailing belief in automotive circles 
in this city that this form of insurance 


service 


as 


is 


cover will be more generally established. | 


As a result it has come in tor discussion 
of the expedients to be figured 
the future marketing and dis- 
tribution of motor cars. Although no 
definite action in this connection has 
been taken by any of the other automo- 
bile organizations, pending the final de- 
cision in the Chrysler case, it freely 
stated by automotive executives that the 
application of this plan of insurance 
service undoubtedly provides a means 
for the disposition of objectionable fea- 


as one 
upon in 


is 


tures in the form of financing and insur- | 


charges on a deferred payment 
of selling that can be counted 
in selling arrangements in the 


ance 
system 
upon 
future. 
Deny Interference With Agents 

More than ever before since wide- 
spread protests have arisen from insur- 
ance agents, leading officials of local 
automobile companies are disclaiming 
any intention on the part of the Chrys- 
ler people or any other organization 
adopting a similar form of insurance 
service to interfere with the workings 
the insurance business. They are 
pointing more insistently to this devel- 
opment as the logical outgrowth of i 
detrimental situation with respect to 
financing of cars, which has consistently 
threatened the ruin of a number of com- 
panies unless the operation of a deferred 
payment plan of selling is standardized. 
Furthermore, they are insistent that any 
arrangement such as has been effected 
by the Chrysler company should not be 
regarded as objectionable from the fact 
that it entrance into or 
more association with another 
line business. 


of 


necessitates 
intimate 
ot 


Processes Neatly Involved 


“Surely an automobile company is not 


to be condemned if it is able to make a 
favorable insurance arrangement of this 
kind,” said a prominent automobile ex- 


ecutive in discussing the various phases 


of the situation. “In our business the 
process of manutacturing and distribu- 
tion are so involved in the matter ot 


an imperative need for reduction of costs 
in order to meet competitive prices that 
we are compelled to do everything to 
gain a legitimate advantage. Theretore, 
it is by no means unusual for us to 
engage in the insurance business if it 
becomes necessary. The very nature of 
automobile production and selling makes 
it necessary for any manufacturer to 
justifiable move that will re- 


benefit.’ 


make any 
act to his | 
Already in Other Lines 

Other automobile 
amplified this 
that at the 


executives further 
argument by indicating 
present time practically all 
of the larger automobile factories are in 
other lines of business, so far as produc- 
tion and selling methods are concerned, 
without any desire of encroaching in 
these fields but from forced necessity of 


furthering their own interests. Further- 
more, it is stated by these same officials 
that the Chrysler insurance plan and the 
formation of a separate company by the 
General Motors Corporation to make 
possible the standardization of financing 
and insurance charges are really moves 
in different forms to obtain the same 


obiective. 

It is reported that the 
organization of 
findi ing 


new insur: ance 
the General Motors is 
difficulties in operating in some 


| siding. 
| the 
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GATHER AT _ESCANABA | 


UPPER PENINSULA MEN MEET 


Last of Michigan Agents—Regional 
Meetings Most Successful—At Iron 


Mountain Next Year 


—— | 


ESCANABA, MICH., Aug. 26.—A | 
good attendance of Upper Peninsula | 
agents was present at the regional | 
meeting for that section of Michigan 
held Thursday at Escanaba. Much in- 
terest was shown in current insurance 
topics and several interesting addresses 
were given and discussions held. Phil 
J. Braun of Flint, president of the Mich- 
igan Association of Insurance Agents, 
was present and spoke on the work of 
state and national associations while W. 
E. Goodman, chief rater for the state 
insurance department, represented L. T. 
Hands, commissioner, in bringing to the 
agents a message from the state’s su- 
pervisory forces. It was the last of a 
series of group meetings, sponsored by 
the state association, which have now 
covered the state. 


Live Topies Discussed 








Luncheon and subsequent addresses 
and discussions took place at the Es- 
canaba Country Club, with L. M. Beggs, 
president of the Escanaba Board, pre- 
Mayor W. J. Hanrahan gave 
address of welcome and F. R. Har- 
ris, city manager, also spoke. Mr. 
Braun’s and Mr. Goodman’s addresses 
were the featured speeches. Discussions 
were led on the following topics: Auto- 
mobile, J. P. Old, Sault Ste. Marie; 
ownership of expirations and bank agen- 
cies, W. C. Wright, Houghton; effect 
of fleet operations and bank agencies, 
W. C. Douglas, Marquette; what agents 


can do to reduce losses, F. W. Guck, 
Calumet; collections,, Tom Redmond, 
Marquette. 


Meet Next at Iron Mountain 


Bids for next year’s regional meeting 
were extended by the “‘Soo”, Houghton, 
Menominee and Iron Mountain, the 
last-named winning out. Carl Miller, 
Menominee, was named president of the 
Upper Peninsula district association and 
Max Utley, also of Menominee, secre- 
tary. 

A generous representation of Upper 
Peninsula agents at the state convention 
in Kalamazoo in October was promised, 
a number of those attending the group 


ression signifying their intention of go- | 


ing to the arger mnpeting. 


states because of objections of insurance 
departments but no details in this con- 
nection are available. A _ far-reaching 
announcement regarding the plans of 
this company is expected within a short 
time with a view of facilitating the sale 
of new models of cars manufactured by 
General Motors. 


BLAND IN OPPOSITION 
OUT OF COMMERCIAL CREDIT 


President of U. S. F. & G. Takes Step 


to Emphasize Disapproval of 
Chrysler Insurance Plan 
BALTIMORE, MD., Aug. 26.—R. 


Howard Bland, president of the United 
States Fidelity & Guaranty, announced 
this week that he had resigned from the 
directorate of the Commercial Credit 
Company because of his inability to ac- 
cept the propriety of the Chry sler 1 
tor Company’s plan of providing a year’ 

theft and fire insurance in the sales per 
of its new cars. The Commercial Credit 
Company is involved in the plan to the 
extent that it does all of the financing 
on deferred payments of Chyrsler cars. 


Thinks Plan Not Proper 


Mr. Bland’s resignation was offered to 
the board after he had carefully studied 
the situation and was convinced that the 
Commercial Credit Company, through 
its contract, was also virtually in the 
insurance business. 

President A. E. Duncan of the Com- 
mercial Credit Company admitted that 
Mr. Bland had offered his resignation 

| but he stated that he hoped the surety 
company head would reconsider his de- 
cision. 


Other Directors Differ 


“Our company,” said Mr. Duncan, “is 
not a party to the insurance plan, as 
we merely handle the financing of the 
cars. Mr. Bland does not believe that 
the Chrysler-Palmetto plan is a proper 
one and the remainder of the board fecl 
differently. We are interested in making 
money for the Commercial Credit Com- 
pany. There are no personal differences 
between Mr. Bland and other directors 
of the company.” 

Friends of Mr. 
possibility 
cision. 


Bland say there is no 
of his reconsidering his de- 





Blue Goose Officials at San Antonio 


Paul E. Rudd, grand wielder of the 
goose quill of the Blue Goose, on the 
urging of his friends in the Texas ponds, 
has decided to attend the big blow- 
out which the Texas pond and ‘South 
Texas pond are arranging in honor of 
the insurance commissioners and fire 
| marshals in San Antonio in September. 
|W. E. Mallalieu of New York, most 
loval grand gander, will also lend his 
colorful personality to the meeting. 
Wirt Leake of Dallas, Tex., also a grand 
nest officer, and several deputy most 
loval grand ganders likewise should be 
in attendance to help matters along. 


Rene Russaq, correspondent for the 
| Board of Underwriters (marine) of Ha- 

vana, is in New York for a time. He 
} making his headquarters at the Hol- 
'land-American Line. 











CONDENSED NEWS OF THE WEEK 











Figures compiled by Farm Association 
show farm losses on both fire and tor- 
nado for past five years have reached 
unprecedented figure. Page 3 

* *k * 

Chrysler-Palmetto 
of Maryland 
Wisconsin suit 


plan 

department. 
deferred. 
* *k 
present 

will be 


wins approval 
ecision in 
Page 3 


Charges 
are too 
ference. 


that 
high 


automobile rates 
considered by con- 
Page 5 

iz 
Commercial 
his disap- 
Page 4 


President R. Howard Bland of U. S. 
& G. quits directorate of 
Credit Company because of 
proval of Chrysler plan. 

*x * x* 
manufacturers believed to 
awaiting outcome of Chrysler 
before launching similar plans 

Page 4 


Other motor 
be merely 
litigation 


* kK * 


Robert N. Hughs, southern manager of 
North America, dies at home at Atlanta. 
Page 5 


Recent developments show there will 
be plenty of business for companies will- 


ing to write aircraft. Page 8 
* * 

Wisconsin agents adopt Milwaukee 
resolution and new code of ethics and 
reelect old officers. Page 5 

* * us 
_ Texas attorney files brief opposing 
Chrysler plan. age 6 
* * 
Fort Dearborn Casualty Underwriters 


of Chicago secures renewal of its license 


in Michigan. Page 33 
New York examination report of the 

Phoenix Indemnity is made public. 
Page 34 


*x *« * 
Superintendent Beha of New 


York asks 


|}surety companies for information on 
surety commissions with the idea of 
establishing uniformity and including 
| surety in the acquisition cost program. 


LICENSING OUTSIDERS 





NON-RESIDENT LAW IN FORCE 


Michigan Department Sends Out Mod- 
ified Form of Questionnaire Used 
Within State 


LANSING, MICH., Aug. 26—Prep- 
arations for the licensing of non-resj- 
dent agents under the provisions of the 
Gansser act, passed by the 1925 legis- 
lature, have been completed by the 
Michigan insurance department, the 
law goes into effect this week, Aug. 27, 
A simple form, to be used in connec- 
tion with a modification of the regular 
questionnaire which Michigan appli- 
cants are required to fill out, has been 
devised by the department and will be 
sent out to all bona fide inquirers. It is 
not anticipated that any great number 
of non-resident agents’ licenses will be 
issued or even that many applications 
will be filed, as most of the outside 
agencies with Michigan connections 
have already evaded the old Michigan 
law excluding them by establishing 
branch agencies in the state. Along the 
boundaries, however, where agents of 
both statcs have many legitimate chances 
to write business over the line, it is an- 
ticipated that licenses will be asked and 
that many Michigan agents will take ad- 
vantage of the bars lifted in other states 


as 


through operation of retaliatory laws 
and will obtain non-resident licenses 
there. 


Backed by Agents’ Association 


As the Michigan Association of Insur- 
ance Agents, through its governing and 
conference committees, proposed the act 
and pushed it through the legislature, 
it is presumed that local agents gener- 
ally see some advantage in its provi- 
sions. Large Michigan agencies, how- 
ever, which have out of state connec- 
tions, are expected to profit most ex- 
tensively through being able to obtain 
non-resident licenses in other states and 
place their lines on a split-commission 
basis. 

The new non-resident form instructs 
the applicant to execute the regular ap- 
plication blank enclosed and forward it 
to the insurance company, which is pro- 
curing the license. The company will 
then execute a requisition in the name 
of the agent and forward both forms to 
the insurance department with the com- 


pany’s check for $10 to cover the fee 
for each license. The next step, it is 
pointed out, is to procure a certificate 


from the insurance official of the state 
where the agent lives. testifving to the 
fact that the agent is licensed there, one 
of the requirements of the new act. The 
certificate also mailed the Michigan 
department. 


Must Fill Out Questionnaire 


is 


The questionnaire must then be filled 
out and returned. This form has proved 
most efficacious in Michigan as an 
agency qualification measure. 

The questionnaire must be sworn to 
before a notary. 

Some of the points of Michigan law 
are called to the attention of applicants 
by the department. For instance: In- 
surance brokerage business is prohibit- 
ed. A non-resident’s’ license will only 
permit the placing of insurance in the 
particular company named in the license 
of the agent. The policies must be coun- 
tersigned by a resident agent of the com- 
pany accepting the business. 


Stevens in Demand as Speaker 


Since speaking before the Kiwanis 
Club International and the Lions Club 
International conventions in June, Jay 
W. Stevens, chief of the fire prevention 
bureau of the National Board and state 
fire marshal of California, has been re- 
ceiving requests from numerous local 


chapters of these two bodies as well as 
other organizations throughout’ the 
United States to speak before them on 
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WISCONSIN AGENTS — ROBERT N. - HUGHS DIES| AGENT SUED ON CLAIM AUTOMOBILE RATES 
PROMINENT IN THE SOUTH} MOFFATT FIRM IS DEFENDANT R D 00 HIGH 
Adoption of Milwauke ion | 
P e Resolution _ Manager of the Southern Department | Assured Brings Action for Loss on Official Asserts Full Coverage 
and Code of Ethics Brings of the American Was Eminent Surplus Line Policies Placed Charges Are Beyond Reach of 
Warm Praise in Insurance By Broker Average Man 
bert N. Hughs, manage f tl NEW Y 3 26.—T i ii 
OFFICERS ARE RE-ELECT Ro N. ghs, manager of the YORK, re 26.—The New 
CTED southern department of the North Amer- | York ‘ ‘American” f Aug. 23 published PUBLIC BEING PRICED OUT 
ica, and one of the best known insurance | the following: “P os. $8,000 fire in- , 
: , men in the South, died at his home in | surance with two foreign companies not 
Annual Convention of Badger Associa- Atlanta, Aug. 24, at the age of 57 years. | licensed to write fire insurance in New Suggested More Limited Policy Be 
tion Does Constructive Work—Score Mr. Hughs entered the insurance busi- pte +e by William Handler, Issued at Rates That Would 
| aesaien ? > ie : wealthy Newark manufacturer, in a suit 
Chrysler-Palmetto Deal {ness at Macon, Ga., where he first pi A sinatra ple tg . . 
entered a local agency as a stenographer, —_ —. : r. ~ — & Co., li- Prove Attractive 
later becoming a member of Geo. W. ee ee ane The com- 
s Le As, Teun i Ca, te cs an Se plaint declares that on July 7, 1922, 
[wo important steps were taken- by aa rere Ohome Meeces nd "Imperial of the plaintiff was the owner of a leather At the meeting of the actuarial and 
° Rae ° s Ss d > 4 - a4 Pee awe » » . ° - ° 
the Wisconsin Association of Insurance | London as examiner, special agent and on oar ie Fad parry i ant forms committee of the National Auto- 
Agents at its meeting at Wausau last | assistant manager of the southern de- lightning hans Ro covering hey and | mobile Underwriters Conference which 4 
week. The association adopted unani- | partment; with the Hartford Fire as Rineey equine ond ime 3 pa ne is to be held in Atlantic City next month 
ely £. x ‘Tenukee racoly. | Special agent; and later witl Atl: - is : “ : 2 . a 
mously the famous Milwaukee resolu Roisinatoes ‘Hine pe ao ee the defendant placed the insurance and | some important automobile insurance i 
tion and also adopted a model code of | and then as secretary. In 1906 he formed er a bill which was paid by the | changes will be decided upon. In view i 
ethics. In commenting upon these two | the general agency of Hughs & Yates @ be — states a oa pm. of the fact that at the Atlantic City Mi 
as ie ery? . et ee 2 23, the factory was destroyed by , r 
moves, E. M. Allen of Helena, Ark., | with M. B. Yates. In 1916 he became fire, which resulted in a total loss. ” | meeting a rather general survey of the i 
member executive committee of the | assistant ae t of the ss de- Placed With Outsid —- business will be made with the view to 
#4 partment of the Insurance Company of ace wtsieers a : i 
f ‘ ‘ te oO > rez ause > 3- 
we N. A., the Philadelphia Underwriters One policy, amounting to $5,000, was determining the real eae SS the pres 4 
* and the Alliance of Philadelphia, under | placed by the insurance brokers with the | ¢™t undesirable conditions, the sub- | 
d | Dan B. Harris. Shortly after the death | London General of London, Eng., it is | joined comment made by one of the (7 
. of Mr. Harris in April, 1917, Mr. Hughs | declared, and that the amount fixed by | leading automobile officials of the ; 
. < 
4 | was appointed manager. _ ‘ the insurance adjusters for the London | country is interesting and significant. a) 
“ | He had served as president of the company to pay was $2,321.42. The| This executive places great emphasis : 
2 Southeastern Underwriters Association | company denied liability and refused | ypon the present day cost of automobile i 
and for many years had been one of the | payment of the amount adjusted on the | ; rance coressin i lf i hi 1 
ae : ale a : insurance, expressing himself in this ty 
most influential members of that organ- | grounds that they were not licensed! .... 
ization. to write fire‘ insurance in New Jersey. a hy i! 
m He served two terms as president of |} In this case the plaintiff seeks the Rates Too High 
id ert Southern Adjustment Bureau, was | amount fixed by the adjusters, plus in- “Automobile rates are too high. I do | 
ct a ¢ pr ened of the Fourth National Bank terest. Si not mean that they are not justified by j 
“ of Atlanta and chairman of the execu- In the second count the plaintiff | the loss ratio, which has been high, but 
4 tive committee of the Underwriters Sal- | charges that a policy for $3,000 was [| mean simply that the cost of a suffi- ¥ 
" vage Company. _Funeral services were | placed by the defendant with the Gen- | cient amount of automobile insurance iW 
ai held ‘Tuesday afternoon, a number of | eral Security of Seda Sociale, Rome, | js beyond the means of the average | 
a the South’s most prominent insurance | Italy, for which the plaintiff paid aj| man. I am not referring to any partic- 
ni —_ being active and honorary pall- | premium of $45.90. The adjudged loss! ylar section of the country, but just ty 
s yearers. fixed by the company to pay was $1,-| make the general statement that in all ' 
a SE <a a mac 8 it — pay on the parts of the country automobile insur- ' 
' ee : same grounds as the London company, | ance coverage in stock companies has e 
on ; Slate of officers announced that it was | that it was not licensed. The plaintiff risen * - ay point where the average 
ie the decision of the nominating commit- | seeks to recover the amount fixed by man must be content with an inadequate 
sa | tee to ask for the reelection of the en- | the adjuster, plus interest.” amount of automobile insurance. 
ip- tire present administration. This was " | 
it voted upon unanimously. The officers Statement by T. C. Moffatt Full Coverage Costs 
rO- | are: Earl E. Fisk, president, Green Bay; On Aug. 25 T. C. Moffatt, president “In cities like Chicago, New York, 
vill EARL E, FISK | George J. Fries, vice-president, La of T. C. Moffatt & Co., issued the fol- Philadelphia, St. Louis and other met- : 
me Reelected President of Wisconsin Agents | Crosse; a John West, vice-president, lowing statement concerning this suit: ropolitan centers it costs a man who is 
to Os hkosh; . A. Taylor, vice-president, | “The suit brought against T. C. Moffatt | griying a moderate-priced or even a low- r 
m- National Association. who was a Wisconsin Rapids: Joseph G. Grundle, | & Co. by one William Handler is an ef- priced car from $250 to $350 a year to 
bee speaker at the pete aid that this secretary-treasurer, Milwaukee; Daniel | fort to collect from us a loss which | carry full coverage automobile insur- 
is *? emer at the convention, said that this | Pp. Steinberg, chairman, fire prevention | occurred early in 1923 because of the| ance, Even in the small towns and +4 
ate action by the Wisconsin association is | committee, Appleton; Walter T. Greene, failure to pay on the part of two foreign | ryral communities the price of full 
ate moving the National Association for- | chairman, legislative committee, Mil- | surplus line companies, on policies nego- | eoyerage on medium-priced cars is fre- | 
the ward. In a speech given in the morn- | waukee; Arthur R. Setz, chairman, tiated by a former solicitor of our office. quently as high as $200. This is too 
one ing, before the vote on the Milwaukee ; membership committee, Waterloo. The risk was one but few companies much. People will not pay it, and are 
he rig me was taken, Mr. Allen urged Legislative Committee Busy oo write even ily - a ae aa not paying it. o 
ran the Wisconsin agents to vote favorably ine : and it was generally declined by many : 
on tl LEBER agents © ote favorably In giving the report of the legislative | other companies. In his zeal to cover Wan. Gams Gas 
on the resolution, pointing out the dam- committee, Walter T. Greene of Mil- | the risk completel f licit \ | 1 the fact tl 
ou , a aie ae . , é . Green t Mil- > risk completely our former solicitor, “We must bear in mind the fac 1at i 
Bagpaudl poe Reson dP ven Magra in waukee stated that most of the time of | unknown to me or any officer of our | thousands of people who are earning 
led tion oa wot sdinetied ; the committee had been taken up with company, placed a small part of the | only $150 and $200 a month are driving 
ved 5 Peg year Bs : a alk te ae the recodification of the Wisconsin in- | line at tariff rates and forms with the | automobiles. It is a waste of time to 
an len er hearing the address of Mr. /\l- | surance laws. 4 sac _ | surplus line companies in question. | argue that they cannot afford cars or } 
en, the agents went into a closed ses- The Wisconsii} association worked in | These companies operated through gen- | should not drive them. The plain fact ; 
to sion and it was at this time that the | close cooperati@n with the Insurance | eral agents and attorneys in Jersey City | remains that they are driving them, and 
oa on the Milwaukee resolution was | Federation and twas on the job at all] who, I have been told, refused to make | are going to keep on driving them. It # 
law ta en. The officers of the association times, watching the committees that | proper settlement of premiums received | is all they can do to buy and maintain 
ints whict highly pleased with the results | were appointed m. the various branches | to the companies, as a result of which | the car. If they buy any form of insur- 
Tn- which showed that the W isconsin | of insurance. Mr’ Greene stated that the | the companies declined the payment of | ance it is the lowest priced almost with- } 
‘bit- agents are strongly in line with the insurance department was always fair | the loss and recovery is now being | out regard to the coverage that the 
ynly National Association in its work. in its hearings and much good was ac- | sought from our firm. It appears to | policy purchased affords. 
the Many Fine Talks Given complished by the recodification. be purely a question of law with no Good Risks Not Insuring 
nse te ; , Chrysle iD Se ‘legal or moral obligati é 
allies Thursday’s session was opened by an pa — 2 Se a of shean we ‘hall defend aoe “Then in a higher level are to be 
i address on transportation insurance by The famous (Chrysler-Palmetto deal | § pee eeathnse ea we S| found those who are earning $50 or $100 
John C. Braislin, manager of the marine | came in for its “hare of discussion. In ce : ” ‘ ‘ ve > ae f emalile 
: Protest on “First American a month more. Like the man of smaller ; 
department of the Fireman’s Fund “ addition to Attorney-General Ekern of 7 as held this week before | Means, they, too, seldom buy a suffi- 
Chicago. E. B. Dunning of Duluth, Wisconsin, who:}was appointed to rep- Phan ecinggy Thesenc Pres leaggy Ree ogy cient amount of automobile insurance. 
member of. the National Association | resent Commissioner W. S. Smith in Shtams. iehiae objectors appeared pro- The cost puts it out of the question. 
anis Chamber of Commerce committee was | the hearing at Siperior, Walter H. Ben- | testing against the name, “First Ameri- | The great majority of these average 
Club slated to give a talk on “The National | nett, secretary-c/unsel of the National | man,” being chosen by the new’member | drivers are good citizens. They are 
Jay Association of Insurance Agents Cham- | Association, and WwW alter T. Greene were | of the America Fore fleet. W. B. Flick- | frequently home owners and peaceful 
ition ber of Commerce Cooperation Pro- | in attendance at dhe hearing to assist the inger, assistant western manager of the | and Jaw-abiding. They are, in brief, 
state gram.” At the last minute it was an- | commissioner afi the attorney-general | North America, appeared for that com- | 04 riche ? 
. Fe nounced that on account of illness, Mr. | in any way that.jthey could. Mr. Ben- = ag A egg b> Mpg pa Bate = eet one © : 
or: 4 | z xe é > ve € d e ce ) lee / > 
ye Dunning would be unable to attend the | nett had spent several days in Madison | newark. E. A. Henne of Chicago. secre- ae (a ee 
she convention. ; j in conference with the commissioner in | tary of the America Fore, western de- “But the stock companies are not 
«i W. B. Calhoun of Milwaukee, chair- | preparing the cage. partment, appeared for his office. Com- | getting them. Instead, they are writing 
man of the nominating committee, in | Commissioner; Smith took a rap at the missioner McMurray has not yet given | automobile insurance for those who are 
Presenting the names for the 1925-26 | (CONTINUED ON PAGE 44) a decision. (CONTINUED ON PAGE 44) 
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Our strength is 
your protection 


The Alliance has faithfully met 
every obligation during its entire 
career. 


The Alliance passed successfully 
through the enormous strain 
placed upon its resources by the 
San Francisco fire. 


The Alliance today is still safe, 
secure and dependable. 


The proved strength of the 
Alliance is good reason for rep- 
resenting this company. 








THE ALLIANCE 


INSURANCE COMPANY 
of Philadelphia 


Cash Capital tae 7 
$1,000, 000.00 $3,099, 141.00 





A Company of Character 
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FILES BRIEF AGAINST 


CHRYSLER INSURANCE 


Says Any Manufacturer Could 


Issue Coverage Regardless 
of Laws 


TEXAS ATTORNEY’S VIEWS 


Would Nullify Purpose of State Super- 
vision of Rates and Rules Through- 
out Country 


AUSTIN, TEX., Aug. 26.—Vigorous 
protest against the attorney general ap- 
proving the Chrysler plan of insurance 
for automobiles sold by that concern in 
Texas was filed with the attorney gen- 
eral of Texas by C. A. Leddy of Dallas, 
attorney for Texas insurance companies 
who are opposed to the plan. Mr. Led- 
dy’s protest was in the form of a writ- 
ten brief in which he made a legal argu- 
ment against the proposition. A signifi- 
cant statement in the brief reads as fol- 
lows: 

“The manufacturers of all other auto- 
mobiles could enter into similar con- 
tracts with insurance companies, and 
the sellers of pianos, household furni- 
ture and various other articles of mer- 
chandise can make similar contracts and 
escape the regulations of the fire rating 
law by contending that the master pol- 
icy is executed without the state and is 
not subject to the state laws.” 

The whole matter has been referred 
to R. B. Cousins, Jr., newly appointed 
assistant attorney general, who _ will 
have charge of all insurance questions, 
following the resignation of Wright 
Morrow, who previously handled them. 
Mr. Cousins is awaiting a copy of the 
contract, briefs on both sides having al- 
ready been filed. 


Done in Texas 


Mr. Leddy’s brief makes this declara- 
tion: “We concede that the owner of a 
Chrysler automobile would have the 
right to make a contract wholly with- 
out the state and the same would not 
be subject to any regulation whatever 
by the laws of this state, but this is 


| not done under the Chrysler plan. The 


master policy is merely the basis by 
which policies are issued on account of 
acts done and performed by the local 
automobile dealer, and until his acts are 
done and performed there is no insur- 
ance issued, nor a dime of liability cre- 
ated against the insurance company, and 
all of the acts of the local dealers are 
done within Texas.” 

Argument is made that the plan is a 
violation of article 4960 revised statutes 
which prohibits any person from aiding 
“in the transaction of business of any 
insurance company incorporated in this 
state or out of it,” without securing a 
license from the state insurance depart- 
ment. The action of the automobile 
agent in advertising the car and a year’ s 
insurance is aiding the Palmetto insur- 


ance company and a transaction within 
the state, contends the brief. 

“Giving” a policy with a car is charged 
to be p Pk ameg The case is cited 
where, in former days, the saloon open- 


ing on Sunday and giving a bottle of 
beer with every 15 cent lunch was held 
guilty of making a subterfuge. A gift 
is not enforcible, but the policy being 
part of the car its status is changed. 

A further contention is that the auto 
dealer violates article 4961 revised stat- 
utes defining an insurance agent as one 
who receives, collects or transmits any 
premium of insurance; that under the 
plan the local dealer does make these 
collections and transmits them to the 
home office, and thus acts as an insur- 
ance agent without license from the 
state. Further violation of the statute 


is alleged by dealers making or aiding 
in insurance contracts. 

Additional allegation is that article 
4963 revised statutes is violated as it 
prohibits others than regularly licensed 
agents causing to be issued or deliver- 
ing a policy of insurance in Texas, as 
delivery of policy would be made by an 
automobile dealer, not an insurance 
agent. 


Blow at State Regulation 


A further argument is that if this plan 
is approved it will deprive the insurance 
commissioner of all power of supervi- 
sion over policies and agents and that 
the practice could be extended to all 
lines of coverage until there would be 
no state regulation whatever. This 
statement is then added: 

“The fire insurance commission law 
requires every insurance company trans- 
acting business in this state to file its 
schedule of rates and it is made unlaw- 
ful for any company to charge a differ- 
ent rate for the same kind or character 
of risks. This, of course, is to prevent 
unjust discrimination by insurance com- 


panies. If the Chrysler plan is ap- 
proved, then the rankest sort of dis- 
crimination would follow. The state 


will have no control over the rates 
charged under the Chrysler plan and 
the company could not be compelled to 
insure an automobile owned by the 
writer in the same class as the Chrysler 
car as to age for the same rate charged 
the Chrysler company under the master 
policy, and the result would be that the 
purchasers of Chrysler cars would ob- 
| tain their insurance at a different rate 
| from what other persons in this state 
| using other makes of cars would ob- 
| tain from companies filing their sched- 
| ules of rates with the fire insurance 
commission, a result never contemplated 
| by the insurance laws of this state.” 
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Insurance Stock 











. 
| Quotations 
| 
HE following table gives the par 
value, dividend and the latest bid 
and asked prices of insurance stocks, 
revised by J. K. Rice, Jr., & Co. of New 
York: 
New York Companies 
Par Div. Bid Asked 
Amer. Alliance. ..$100 16 $300 $310 
| Bankers & Ship.. 100 10 255 one 
Carolina Ins...... 10 10 36 38 
CIty OE HM. Reeves 100 12 290 300 
Continental ..... 25 24 113 116 
Fidelity-Phenix .. 25 24 165 168 
Glens Falls ..... 10 16 38 40 
Great Amer...... 100 16 280 285 
Globe & er = 28 1350 1400 
Hanover ....... 50 10 178 185 
BEE: occecdseecee 100 18 350 356 
Harmonia ....... 10 16 60 65 
Importers & _— 25 12 60 67 
Natl. ~“aeabedhg .50 20 220 wos 
NiaSara ..ccccces 50 20 251 257 
NOFtMOFR ..cccces 100 10 270 280 
North River .... 25 16 112 117 
aa 25 24 220 230 
United States.... 20 20 140 146 
Westchester ...... 10- 25 43% 45 
| Casualty and Surety 
| American Surety. 50 12 150 155 
| Fidelity & Cas... 25 16 120 125 
| Natl, Surety...... 100 9 208 212 
N. Y. Casualty... 25 ‘ 90 93 
|U.S. Casualty.... 10 16 305 315 
| Hartford Companies 
| Aetna (Fire)..... 100 24 600 610 
| Automobile ° 100 10 855 865 
Aetna Life ...... 100 12 1160 1190 
Aetna Cas. & Sur. 100 12 850 870 
| Hartford Fire.... 100 20 590 600 
| Sarees St. Boil. 100 12 650 +e 
| Natl. Fire ....... 100 20 740 750 
| Phoenix Fire. 100 20 570 580 
Secur. of New "H. $25 12 86 90 
Travelers ....... 100 22 350 1370 
| Philadelphia Companies 
Qa 10 15 54 56 
| Fire Association. 50 25 275 280 
| PEAREIM 2 .cccccs 50 14 178 185 
| Ins. Co, of N. A... 10 °.. 54 55 
People’s Natl. ... 25 5 28 
New Jersey Companies 
| American ....... 5 20 23 2 
| Camden Fire .... 5 14 15 17 
Firemen’s ....... 50 24 215 225 
New Jersey ..... 20 9 40 45 
| Baltimore Companies 
| Fidelity & Dep.. 50 10 101 103 
| Homestead Fire.. 10 10¢ 40 45 
| Maryland Cas. 25 - 95 98 
| New Amster. Cas. 10 24 52 oot 
iCPar. 6 @&. 50 18 215 20 





*New stock. 
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WHY LESS THAN ||‘ 
cd THE BEST ?.a 
































“that no one person’s judgment be 


“In each case the rule or method of arriving at accrued depreciation which will 
best adapt itself to the item of property and the conditions surrounding its use 
must be employed. The essential thing is that no one person’s judgment be allowed 
to stand uncorroborated by the concerted judgment, experience and statistical and 
analytical data of a disinterested organization. 


“In establishing accrued depreciation for the purpose of arriving at ‘actual cash value’ 
somebody’s money is being counted and thesamescrupulouscareand conscientiouseffort 
must be exercised as that of the bank teller whocountsout bills in exchange for your checks.” 


HE paragraphs cited above arefrom 





“Industrial Appraisals and Insur- 
ance”—a part of our program of 
co-operation. This service of co- 
operation, including advertisements in 25 
newspapers and 26 business papers, is in- 
tended as an ally to the forces of fire insur- 
ance agents and the companies themselves are 
bringing to bear upon business men to make 
them realize the truths of insurance coverage. 


* & & € 


An appraisal for insurance purposes must 
speak withauthority. The organization which 
makes it must have the professional standing 


valuation experience; its reports must be af- 
firmed by citable precedents from the fields in 
which they will be used; the contents must be 
so arranged and the basis of value so presented 


thatengineers, accountants, purchasing agents, 
bankers, lawyers, judges, taxation and rate 
specialists, underwriters and adjusters can 
readily obtain the information they need. 


Twenty-nine years of exclusive valuation 
experience embracing 35,690 appraisals of 
834 different types of properties, assure a 
certainty of appraisal authority that fulfills 
the most exacting requirements. 


That is why a representative day’s work 
of The American Appraisal Company in- 
volves 790 different properties in 119 differ- 
ent lines of business for 413 distinct busi- 
ness concerns in 41 states, representing over 
$230,000,000 in property values. No other 
organization in the world has asimilar variety 
and accumulation of experience in all phases 
of appraisal service. 


allowed to stand uncorroborated” | 
that comes only from years of authoritative 


THE AMERICAN APPRAISAL COMPANY 


Milwaukee 
Atlanta Cincinnati Kansas City, Mo. Philadelphia Washington 
Baltimore Cleveland Los Angeles Pittsburgh 
Boston Dallas Milwaukee San Francisco The Canadian 
Buffalo Detroit Minneapolis St. Louis Appraisal Company, Ltd. 
Chicago Indianapolis New Orleans Seattle Montreal Toronto 
New York Syracuse 


AnAmerican Appraisal 


© 1925, The A. A. Co. 


THE AUTHORITY 


INVESTIGATIONS - VALUATIONS - REPORTS - INDUSTRIALS - PUBLIC UTILITIES - NATURAL RESOURCES 





To make the summary 
of ourco-operative serv- 
ice also available to in- 


surance agents and 
brokers, we will gladly 
send our booklets, 
HH-81 “When Insurance 
Insures and When It 
Doesn’t,”” and HH-826 
“Industrial Appraisals 
and Insurance’’... 
Ask also for insurance 
agents’ data charts. 
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THE INSURANCE COMPANY 


OF THE 


STATE OF PENNSYLVANIA 


PHILADELPHIA, PA. 








Fire—Lightning Windstorm 


Tourist Baggage Automobile 
Parcel Post 


Rent Insurancc 


Inland Transportation 
Use & Occupancy 








Acquire 


THE OLD “STATE OF PENN” 











Yor NEW HAVENt- 





CASH CAPITAL, $500,000.00 


HE East and West Insurance Company, the Companion 
Company of the Security Insurance of New Haven, Conn 
hs been well received in the field by local agents. The Secur- 
ity hes made a reputation for promptness, liberality and 
service in connection with its agents. The same policy is 


adopted for the East & West. 


The East and West has been entered in all the states in 
which the Security operates. In additition to its capital of 
9500000 it has a net surplus of like amount. It writes the 
seane lines that the Security does. The East and West will 
have the advantage of the long experience of the Security. The 
same official staff and department managers and the same field 
men are guiding the destinies of both companies. Thus the 
East and West is assured of a capable experienced and aggressive 
management. 


Western Department 
ROCKFORD, ILLINOIS 
Walter D. Williams, Manager 














FREIGHT CLAIM REPORT 
ARE NOW LOWEST SINCE 1917 


American Railway Association Finds 
Losses Are Decreasing in Spite of 
Rapidly Growing Traffic 


NEW YORK, Aug. 26.—Underwrit- 
ers of goods in transit will be interested 
in the report filed by the committee on 
freight claim prevention with the freight 
claim division of the American Railway 
Association. This report shows that 
claims on freight are now the lowest 
since 1917. Expenditures in 1924 in the 


United States and Canada because of | 


loss or damage to freight while in tran- 


sit have been decreasing while the vol- | 


ume of traffic has increased steadily. 

Of the total paid, $28,488,128, or 59 
percent, was due to damage to freight 
while in transit, while $12,166,818, or 25 
percent, was due to loss of freight. 


Claims aggregating $7,607,597, or about | 


16 percent, were paid by the railroads 
growing out of delays to freight while 
en route. 


Fewer Claims Presented 


Loss and damage claims presented to 
the railroads during the past year to- 
taled 2,498,790, a decrease of 335,194, or 
11.8 percent, compared with the number | 
filed in 1923. Unadjusted claims carried | 
over from 1924 were 23 percent less | 
than the number pending at the close 
of 1923. 

Of the total loss and damage bill paid | 
by the railroads in 1924, 15.8 percent 
was due to delays to shipments made in 
refrigerator cars, approximately three- 
fourths of which applied to fresh fruits 
and vegetables. For fresh fruits and 
vegetables alone, loss and damage 
claims totaled $12,058,003, an 
of about $1,960,000 compared with 1923. 
Car lot 
vegetables in 1924, however, 
greatest on record, exceeding by 23,142 
cars, or 2.6 percent, the year before, 
which marked the previous high point. 

Current reports indicate an improve- 
ment for 1924 compares with 1923 in the 
handling of these commodities, with less 
delay and rough handling. The report 
recommended that means be adopted by 
the carriers and shippers to prevent de- 
lays on this class of traffic. 


Study Packing Methods 


Breakage of eggs during the past year 
cost the railroads $723,085, an 
of $111,465, or 18 percent, over the pre- 
ceding year. This increase may largely 
be explained by the failure of shippers 
to pack their eggs properly. In an effort 
to reduce such claims, the committee on 
fruight claim prevention, in cooperation 
with the United States Department of 
Agriculture and the American Railway 
Express Company, is conducting exten- 
sive tests to determine the best method 
of packing eggs for transportation. 

Freight claim payments due to 
theft of commodities while being trans- 
ported by the railroads showed a marked 
increase in 1924 compared with the pre- 
ceding year. Such claims paid by the 


railroads in the past year amounted to 
$2,222,608, a reduction of $894,876, or 
nearly 29 percent, compared with the 


amount paid in 1923. 
The carriers have received the fullest 
cooperation from the shipping public, it 


was said, in studying the ways and 
means for preventing loss and damage. 
Theft Restriction Act 

President Coolidge has signed a bill | 
which, enacted by ea branches of 
Congress, amends the Carlin Act (27 
Stats. 670) by extending the act’s pro- 
visions to thefts from wagons, trucks, 
automobiles and other vehicles used in | 
connection with shipments moving in } 


interstate 
Thus 


wagons 


commerce. 
a theft of express matter from 
or trucks of an express com- 


pany is brought within the scope of the | 


new statute. Station houses, depots and 
platforms are defined as including pri- 


increase | 


shipments of fresh fruits and | 
were the | 


increase | 


the | 


ACTIVITY IN AIRCRAFT 


TO BE PLENTY OF BUSINESS 





Despite Statements to Contrary, Experts 
in Field Say Any Cover Within 
Reason Can Be Obtained 








NEW YORK, Aug. 26—It begins to 
|look as though there would after all 
| be some business for those who are 
| willing to write aircraft. Activity in 
| this line seems to be increasing at a 
rapid rate. Recently there have been 
quite conflicting reports published in the 
|insurance press concerning the ability 
of air men to obtain the insurance covy- 
lers they desire. One of the best au- 
thorities on this subject said some time 
| ago that any cover within reason can be 
| obtained, and he pointed out in detail 
just what these covers are. 


| Developments of Week 


To show how active the airplane in- 
dustry is becoming one week’s develop- 
| ments include the following: 
| Henry Ford bought the Stout Metal 
Airplane company outright, with the in- 
tention of linking the principal cities of 
the country on a regular schedule of 
delivery. 

John Hays Hammond, Jr., proposing 
|a $50,000,000 corporation with Owen 

| Young of the General Electric company 
las president, sought to lease the navy 
| dirigible Los Angeles for a commercial 
line connecting American cities and 
eventually to go into the trans-Atlantic 
| trade. 


| 


Fokker to Establish Plant 


The Fokker Aircraft Corporation 
has arranged to take over the Atlantic 


Aircraft Corporation of Hasbrouck 
Heights, N. J., and will establish its 
plant in Kansas City to manufacture 


commercial planes. 

In London, Joseph G. Navarro, noted 
aircraft designer, announced plans for a 
commercial trans- Atlantic air service 
| using triplanes propelled by nine 450- 

horsepower motors. 

The Douglas Company of Santa Mon- 
ica, Cal., announced a new machine de- 
| signed to replace the De Haviland mod- 
els in the postal service. 

In France the famous pilots Landry 
and Brouhin set a new world’s record 
for a non-stop airplane flight, having 
covered 2546 miles in 40% hours, pre- 
paring for their proposed Paris-to-New 
York flight later this year. 








vate stations and loading platforms of 
persons, corporations, etc., having cus- 
tody of freight, express ‘and baggage 
moving. in interstate commerce. The 
waybill covering shipments is prima 
facie evidence as to their interstate char- 
acter. (S. Rept. No. 389.) 

The bill, House Resolutions 4168, in- 
troduced by Representative Dyer of 
| Missouri, amends the act entitled “An 

act to punish the unlawful breaking of 

seals of railroad cars containing inter- 
| state or foreign shipments, the unlawful 
| entering of such cars, the stealing of 
freight and express packages or baggage 
or articles in process of transportation 
| in interstate shipment, and the felonious 
; transfer of such freight or express 
packages or baggage or articles there- 
from into another district of the United 

States, and the felonious possession or 

| reception of the same.” 


Chicago Mutual Reinsured 


The North American Mutual of Chicago 
| has been taken over by the Atlas Under- 
writers of Fort Wayne, Ind. The Atlas 
Casualty of Fort Wayne, Ind., with @ 
capital of $200,000, will shortly be 
launched and will reinsure the business 


|of the Chicago Mutual and also that of 
| the Atlas Mutual Fire & Automobile. 
|W. D. Holterman is president of the 


Atlas Underwriters and Felix Broeker is 
| secretary. Lowry Vahey is president of 
| the North American Mutual, 
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LMOST any city viewed from above shows a vast 
f ystaiaw horns of physical wealth. Insurance on 

such property should be of that character which 
will meet'the requirements of a conflagration as readily 
as of a single fire. 


Policies bearing the Red Royal Shield are recog- 
nized as embodying those features of organization and 
financial responsibility that make for absolute indemnity. 


ROYAL 


INSURANCE COMPANY LTD 


DEPARTMENTAL OFFICES: 


ATLANTA, GA. CHICAGO, ILL. 
Milton Dargan. Manager Elwin W Law, Manager 
NEW YORK BOSTON, MASS SAN FRANCISCO, CAL 
Frederick B. Kellam. Manager Field & Cowles, Managers Rolla V Watt, Manager 














THE NATIONAL 


UNDERWRITER 


August 27, 1995 











JEDIDIAH KINZER, MUTUAL LOCAL AGENT, 
SENDS LETTER TO DAVE McFIGGEN 











Kickapoo, Ia., Aug. 19. 
Friend McFiggen: 
Believe me you speak my langwidge 
and rite it too and my heart warmed to 


you when I read your lambastin’ of 
Walt Chrysler. And now I forwards 
my John Handcock to tell you some- | 


thing purrsinil about this scoundrel. 
I happened into Galloway’s General 
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Store when Dave Lavery, the town 
wagg and he’s a cure, said to me that 
Walt Chrysler was to the hottel and 
anxshus to meet a mutual insurance 
man and I otta see Walt because he 
was all bizness. Well, I located him as 
soon as Dave interduces me and to be 
honest, because any man otta be fair, I 
must say he looked rite pert and human 
and all the like of that but wayt, just 


| wayt ontil you hear. 


* * * 


Walt said he hadn’t read your letter 
and I give him my copy. By that time 
some ot our crowd hitched thayre chairs 
so as to heer because they knowed home 
talent was hep for a scrap. I watched 
Walt’s face when he read the letter and 
I tell you time and again he blushed 
red and gulped and when he finally quit 
he wiped his eyes, he was so shamed. 
He kinda gasked a bit—I mean gagged 
—when he quit and he sighs and says I 
get a lot of male and when it attacks me 


| the chicken hearted stennografter I got 


tries to spare me. 
* * &* 


He says to me Do you drive a Chrys- 
ler car? I answers It wouldn’t take 


more than a small tackhammer to drive | 
| one—out of 


2 town. 
seein I had him. 
car but not no more. 


The crowd rored 


He says Where 


I says I did drive a | 


| was a pooty deep remark but then 
| brains will tell. 
* * * 

Finally, Dave Lavery—my, my he is 
a cure—busts in with Friend Walt, Jed 
sayse you are breaking laws and busting 
into his earnings. I says That's it. Walt 
asks Did you ever insure anybody’s au- 
tomobile? I says No but my brother in 
law had just rote to Steers Rowbuck 
| for a book on How to Cover an Auto- 
| mobile and Walt he asks—oh he was 
| so dumb—What kind of cover .would 
you use? Corragated iron or sharkskin? 
I replies Walt you ain’t sech a bad 
feller but oh, you know nothin’ and 
much less about insurance. Coverin’ a 
car means insurin’ it, spreadin’ a policy 
all over it. He says Were you countin’ 
on bein’ certain of insurin’ 
cars? And when I sayse yes he says 
How sure? And he turns to Dave Lav- 
ery and says Dave, does he insure your 
car? And Dave says He can insure my 
car any minute But as Dave never had 
no car I cut the argiment short by 
thankin’ Dave for his hearty endorsi- 
ment of me. 








x * 


I then says Walt what is the idear of 
bustin’ every rizzident agent law by 
shippin’ free graytus policies, free of 
commissions, through the 
mails? Walt answers I never intended 
to break any law but since hearing from 
| McFiggin and you I might bust the law 
| agin manslaughter except that I want 
you good, wonderful, national charack- 
| ters in Kickapoo to believe me I am a 
law abidin’ man and intend well. Mr. 
| Kinser, says Walt, my friend Dave tells 








| 


| Underwriter. It appears herewith. 
| 


Recently much interest was taken in the letter written by the “Bush 
League” local agent, Dave X. McFiggin of Freeport, Ill., in which he quoted 
an epistle that he had written to President Walter C. Chrysler of the Chrys- 
ler Motor Car Company. A fellow local agent, a mutual man, Jedidiah Kin- 
zer of Kickapoo, Ia., wrote to McFiggin and sent a copy to The National 
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| cars? 


| Nobody spoke. 





is it? I sayse it is home, on the farm, 
braced up and rigged so’s {I can cut 
loggs with it. Anyhow I says a hoarse 
is good enough for me. He says But, 
are you good enough for the hoarse? 
Well, the crowd rored when I had him 
goin. 

He says I understand you are a mu- 
tual insurance man and pretty hot for 
the mutuals and sore on stocks. 
him I answered proud to it. He says 
What kick have you got at me and my 
I tells him the whole dam argu- 
ments was drawnup swell in the Mc- 
Figgen letter. 

* * &* 


He frowns a minnit and says “Was | 


it your idea that I should holdup on 
mannafackerin’ cars until you got 
ready to write insurance on ’em? Why 
ain’t you set now to write 
says You durn fool this ain’t settin 
seasin. Fowls is moultin. And 
gang rored. And I says Moresome- 
over I ain’t flirting with no Palm Olive 
stock company—and he busts in with 
But don’t you sell live stock insurance. 
Of course I sayse yes and he then comes 
back and says Well ain’t that represent- 
ing a stock company. I stept right on 
his pet corn by sayin’ Yore ideas and 
mine ain’t resipperkal. That floored him. 
As a matter of fack it 
puzzled me, my answer did, for a day 
or two and then I seen the light. It 


I told | 


it? I] 


the | 


me your a real hell-hoopin’ insurance 
man. I bin thinkin’ of not going further 


for to contest the laws of this state. 


Now if I named you as my rizzident 
agent of the Palm Olive, for this here 
state, would you consider it an honor? 
I honner the 
I can 
always keep a crowd happy if they don’t 


I says Honner be damd. 
| dollar. And the crowd rored. 
throw nothin’ at me. 

* * &* 


Then Walt sayse You know the riz- 
zidint agent law says all the commis- 


Chrysler | 





. . . . ' 
huns must be paid the rizzidint agent 


but I can’t throw down my own Mich- ! 
It would be takin’ 
mouth. 


| igan rizzidint agent. 


bread and butter out of his 


I says Walt my motter is Live and let | 


Live as long as nobody don’t live offe 
ME. But I'll tell you what. You gimme 
5% out of his ten. Walt says But that 


there would be you bustin’ the law of 
your own state by not keepin’ all the 
commissions. I says Walt no law is ever 


fractured until somebody knows it; and | 


you and me and the Michigan guy can 
keep quiet what? And believe me Walt 
I gotta have bread and butter the same 
Walt says Suppose you gimme 
Well, we shook 
hands and I give him my letter head 
and as I left I heard Dave Lavery tell 
the boys Our Jed is some insurance man 


as him. 
a day to think it over. 


and a high type of citizen. Je’s bisness | 


all over and law last. 


Dave Lavery is 








looked on as a clown but he ain’t so 
dumb. No, not so dumb. 
* * * 


Well friend McFiggen I give Walt a 
whole week and never heard and then 
I writes to his shop. Here’s where the 
scoundrel crops-up in him. I got a let- 
ter sayin’ Mr. Chrysler—mind, he didn’t 
have the guts to answer hisseli—was 
considerable misstified. Oh, shore he 
was! Mr. Chrysler had never in his life 
went to Kickapoo but wunct had rote 
there for a bottle of patint medicine, 
Yes, and I bet he stole some of the pat- 
int and its on his car now. The letter 
said that there was some confussion and 
somebuddy musta impersinnated Our 
Mr. Chrysler! See it, McFiggen? 

e *« 2 

I put it right up to you, McFiggin, 
ain’t it a raw deal for Chrysler to pump 
me in public so as to learn what insur- 
ance is and ain’t and sneak away like a 
foul hound to use my knollidge? Just 
think of a reppatable, oh yeah, manna- 
fackrer of cars denyin’ that he was at 
where he was at when I axshally seen 
him, shook hands with him and can 
produce wetnurses. I guess I know 
what the scoundril done. He went right 
awajyto some other agent to get him to 
undermine me by takin’ one or 2 pis- 
sent less and break the rizzident agent 
law. Believe me the insurance bizness 
is too crowded with guys that would cut 
my throat and yours any minute. They 
have no soles. 

x * 

Think of this Walt Chrysler framin’ 
me and takin’ away my bread and but- 
ter which my mouth needs and so does 
my wife’s alimony. If they were not so 
darned many _ crooked  prohibishun 
agents here a man could pick up a fair 
livin’ sellin’ hootch. I don’t mean bum 
stuff. I mean I’d like to give the buyin’ 
public a square deal for their likker. 
But these agents want it all—the likker 
and the graft. I guess you find it the 
same way. 

My sincere respeckts to you and slam 
Chrysler and I would like to have a 
sirkler describin’ a real good cure for 
persistin’ scroffla if you ever used any. 

I am, sir, yours in a very friendless 
way. 

JepipiAH KINZER. 


A feller offered me jest two days ago a 
second-hand Chrysler car. I admit she’s 
a peach, and it was dirt cheap. I woodn’t 
have nothin’ to do with it but my broth- 
er-in-law he buys it. We live together 
and share alike. 


Agricultural Is Host 


The regular’ monthly meeting of the 
directors of the Metropolitan Casualty 
was held at the home office of the Agri- 
cultural in Watertown, N. Y., upon in- 
vitation of P. H. Willmott, president of 
the Agricultura!, who is also a director 
of the Metropolitan Casualty. The offi- 
cers and directors of the Metropolitan 
Casualty were also entertained by the 
Agricultural at the Watertown Country 
Club in the afternoon and at the Thou- 
sand Island Club, Alexandria Bay, in the 
evening. Friendly relations and _ the 
working alliance between the two com- 
panies were strengthened as the result 
of this informal party. 


Miscellaneous Notes 
Reports of fire rate cutting are preva- 


lent in Louisiana. 
The Union Elevator & Annex at 16th 
street and the river in Chicago, burned 


It was insured 
Underwriters Grain 


Aug. 25 with a total loss. 
for $185,000 in the 
Association. 
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COMMENT ON THE FIRE 
PREVENTION MOVEMENT 





Officer of English Company Com- 
pares Situation There and 
United States 





DIFFERENCE POINTED OUT 





Declares That Men and Organizations 
Interested in These Campaigns Have 
Very Difficult Problem 





LONDON, ENG., Aug. 15.—Insur- 
ance company officials have read with 
interest of various movements in the 
United States to bring about fire pre- 
vention and to decrease the fire waste. 
It is often stated in the United States 
that the fire waste in Great Britain is 
so much less than in that country. Re- 
cently an official of one of the important 
fleets on this side commented on this 
subject of fire waste comparing the situ- 


ation in America with that here. He 
said: 

“Admitting that the fire wastage in 
America is excessive it is however an 
open question whether that of Great 
Britain is actually much better, taking 
the different conditions which prevail 
in the respective countries into consider- 
ation. On this side, there is very little 
light construction. Very few buildings 
are more than four stories in height, 
yet the wastage is undoubtedly greater 
than in many other of the European 
countries. 


Conditions in United States 


“The actual wastage, therefore, in my 
opinion, should not be judged on the 
basis of the percentage of loss, as com- 
pared with total values without taking 
into consideration the inherent disability 
from which the United States suffers in 
the matters of a very large proportion 
of frame construction with shingle roofs 
and of excessively high buildings in the 
cities. 

“England, as a matter of fact, is very 
much behind in the matter of official reg- 
ulations for fire prevention. The insur- 
ance companies have probably done very 
much more than the authorities by doing 
everything in their power to encourage 
improvements in construction, the in- 
troduction of such appliances as sprink- 
lers, automatic alarms, fire-doors, etc. 
The L. C. C. by-laws are fairly strict, but 
the rest of the country does not, I think, 
enjoy much protection in this direction. 
Without a doubt, a study of the Swedish 
town planning laws for example would 
be very much more profitable. Twenty 
years ago, every town in Sweden, ex- 
cepting Stockholm, Malmo and in the 
main Gothenburg, were exposed to con- 
flagrations which were of frequent oc- 
currence and which used to sweep wide 
areas. Now, however, this hazard has, 
practically speaking. been eliminated. 

Common Hazards 


“Eliminating the conflagration hazard, 
i. e., the risk of a fire spreading to sev- 
eral buildings, there remains the elimina- 
tion of the factors which usually give 
rise to a fire known to insurance men as 
‘Common Hazards.’ So long as they 
exist will fires occur. They are many 
in number but any competent insurance 
man will be able to enumerate them 
without hesitation. So far as the United 
States is concerned, the principal ‘Com- 
mon Hazards’ probably are: 

“1. The prevalence of buildings of 
frame construction in which heat and 
artificial light are used and, 

“2. Structural defects in the ‘high 
buildings which allow a fire to sweep 
throughout them. 

“In connection with frame buildings, 





one of the troubles appears to be that 
this form of construction is not limited 
to buildings of small capacity and it 
seems an obvious fallacy to enclose 
large values in a_ building which must 
obviously, in most cases, produce a total 
loss in the event of fire. The same re- 
mark applies to massive buildings of the 
skyscraper type which are not of an 
absolutely fire resisting construction. 
Looking at the matter from this angle, 
it simply boils down to this, that in 
England we do not have these big ac- 
cumulations of value in a space liable 
to be burned out in one fire and that for 
that reason we usually escape from such 
catastrophic fires as so often occur in 
America. 


Fire Fighting Is a Science 


“Given a substantial reduction of the 
causes which give rise to fires or which 
assist in their spread, the amount of fire 
wastage must necessarily be likewise 
reduced. The question of the efficiency 
of the fire departnients although always 
of great importance recedes somewhat. 
Fire fighting, however, is a science in 
itself and only a competent fire chief 
could give advice in this direction. 

“These observations have only dealt 
with the matter from the point of view 
of physical hazard, but an equally im- 
portant factor is the moral hazard. It 
is undoubtedly a fact in all countries 
that a large number of the fires which 
occur are deliberate, but America suffers 
perhaps a little more than others in this 
respect owing to the very mixed nature 
of its population. Moral hazard, more- 
over, is the bugbear of all insurance 
companies. It is only an improvement, 
or rather the elaboration of a system 
whereby undesirables are tracked down 
and debarred from receiving insurance 
protection that can effect any remedy in 
this direction. In many countries a 
police inquest is held on every fire and 
compensation is not allowed to be paid 
unless the verdict is satisfactory. 

Firebug Endangers Others 


“In a country such as America it is 
possible that incendiarism or arson may 
constitute a very real menace to the 
community inasmuch as a man by set- 
ting his own property on fire for the 
purposes of private gain may be endan- 
gering the life and property of others. 

“Finally, as an insurance man with a 

fairly extensive experience of fire insur- 
ance throughout the world. I should say 
that the numerous fire prevention com- 
mittees and kindred bodies have a most 
difficult task before them. Success can 
best be achieved by concentrating on the 
education and encouragement of factory 
owners and other owners of large prop- 
erties in which they would have the cor- 
dial support of the companies. 


Fire Chiefs Need Education 


“It seems rather an anomaly to sug- 
gest that the fire chiefs themselves 
should want to be educated. The main 
thing is to prevent, as far as possible, 
the occurrence of even the smallest fires 
and this can only be done by educating 
the individual to exercise every possible 
care and by eliminating the all too 
prevalent moral hazard. After all if a 
man really wants to prevent a fire he 
will take all possible precautions volun- 
tarily, without being forced to do so by 
the authorities.” 





Beggs in Grandfathers’ 


Will J. Beggs of the James & Man- 
chester agency at Cleveland, O., is a 
grandfather for the second time, two of 
his sons having brought this honor to 
him. The distinction that Mr. Beggs 
has just achieved will be brought to the 
attention of Thomas E. Gallagher, the 
premier grandfather of America, as soon 
as he returns from his European trip. 
Mr. Gallagher is abroad investigating 
the claims of foreign grandfathers who 
have from time to time challenged his 
title. 





Club 








The funeral of Mrs, 0. F. Gant, wife 
of the general agent of the Norwich 
Union Fire, was held in Montclair, N. J., 
Aug. 26. 
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A Million Dollar Loss 


© laaisics fire started in an ice-house, 
spread rapidly, and rendered 
over 150 people homeless before it 
was extinguished. 


Where do they stand today? 
W ere they fully protected? 


There is a good lesson in every great 
fire. It teaches people in its vicinity 
to be more careful, and the im- 
mediate need for real insurance 
protection. It gives local agents an 
opportunity to supply that protec- 
tion. 


Agents of the Eureka-Security sup- 
ply policies that do protect 


EUREKA-SECURITY 


Fire & Marine Insurance Company 


(Known also as the Cincinnati Underwriters) 


22 Garfield Place Cincinnati, Ohio 
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Engineers 
Who 


Know! 


Can you picture a ‘construction engineer 
saying, “Oh, that girder will hold all right. 
I don’t think the stress is great”? Absurd, 
you say—granted. Men who build bridges 


and skyscrapers don’t guess—they know. 


There should be no guessing when placing 
insurance. The -Lloyd-Thomas *Appraisal 
Service shows the exact amount of insurable 
values. When your clients have been so serv- 


iced, you know that they are fully protected. 





The |loyd-lhomas Co. 


RECOGNIZED AUTHORITIES ON PHYSICAL VALUES 





4411 Ravenswood Ave., Chicago 120 Broadway, New York 








’ —_— 
= APPRAISERS UY ENGINEERS = 


*““WHAT 18 AN APPRAISAL?—It is a complete classified inventory of insurable 
property (ercept stock, merchandise and raw materials). Each item of property is 
valued at today’s cost to replace new. The amount of accrued depreciation is deter- 
mined and the sound insurable value is given. 


ITS ADVANTAGES—Ist—It discovers insurable values that have long been written 
off the s through unscientific depreciation. 2nd—It gives the agent, the assured, 
and the companies value facts of property. 3rd—It makes for adequate insurance pro- 
tection, for in nearly every instance it calls for additional insurance.’’ 
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KEEP EAGLE EYES ON 
AUTOMOBILE MARKET 





Underwriters Not as Optimistic 
Regarding This Phase as Are 
Manufacturers 


SATURATION POINT NEAR 





Believe Field Practically Covered And 
Thus Moral Hazard Increasing, 
Though Half Are Uninsured 


NEW YORK, Aug. 26.—Despite the 
assurance of automobile manufacturers 
that the “saturation point in the sale of 


| cars has not been reached, nor is it ever 
| likely to be,” automobile underwriters 


hold to the contrary opinion, and feel 


| that the limit of capacity will be reached 


at no distant day. With a record of 3,- 
000,000 or more cars sold in the past 
year, increasing thereby the total num- 
ber of machines in use to 17,726,507, 
conservative insurance men fail to un- 
derstand where the automobile manu- 
facturers will find a market for the 
cars that are being turned out in ever 
increasing number, and are fearful that 
unless extreme care be exercised in the 
granting of indemnity a moral hazard 
will be created among automobile own- 
ers that is likely to cost the insurance 
companies a round sum. 


Time Purchases a Danger 


It is pointed out that the heavy per- 
centage of cars now bought are pur- 
chased upon the installment plan; at- 
testing that the buyers possess limited 
financial responsibillty. To many of 
them the ownership of an automobile 
is a sheer luxury in which they should 
not indulge. Having but a limited 
amount of money at risk, the car owner, 
tiring of his purchase after a time, and 
unwilling or unable to make further 
payments thereupon, becomes careless 
as to the upkeep of the machine, and 
rather welcomes than bemoans its theft 
or destruction by fire; such a happening 
relieving him of further liability and 
securing the refund of money he has 
already invested. 


Used Cars Piling Up 


Another phase of the automobile in- 
surance situation that is being closely 
watched by far-seeing underwriters is 
the enormous accumulation of second 
hand cars to be found in the warerooms 
of many of the car dealers throughout 
the country. One manufacturing con- 
cern that has been particularly liberal 
in its allowances for turned in cars, is 
credited with having close to $5,000,000 
| worth of second hand machines piled 
| up, the salable value of which would 
| be but a percentage of that sum. Deal- 

ers are forced by manufacturers to take 

a given number of machines, well nigh 

regardless of their ability to profitably 
| dispose of them, under threat of losing 
| the agency. To effect a sale the dealer 

is forced oftimes to take in second hand 

| cars at extravagant figures, and the 
| latter are hard to dispose of, with the 
|} result that the number on hand has 
now reached an enormous total. With 
| passing time their value steadily reduces, 
| and the dealer finds himself faced with 
| an ever growing stock of unsalable ma- 
| chines. This condition is not one that 
makes for a reduced fire or theft waste, 
and here again the underwriter has to 
look out for moral hazard. 


Many Are Uninsured 


Roughly speaking less than 50 percent 
of the automobiles of the country carry 
insurance in stock companies; the re- 

| maining 50 percent being uninsured or 
' either securing indemnity from the mu- 





——=! 


tuals, the reciprocals or from automo. 
bile clubs maintaining insurance funds, 
If, in the opinion of some of the thought, 
ful underwriters, the stock companies 
exercised greater care in the selection of 
risks, and particularly upon cars bought 
on the installment plan, a material re. 
duction in present fire, theft and prop. 
erty rates could be effected, inducing 
hereby a considerable number of present 
non-insurers to take out indemnity, 


RECEIVERSHIP IS REQUESTED 





Suit Filed by a Few Stockholders 
Alleges Mississippi Fire Is Insol- 
vent in Spite of Statement 


JACKSON, MICH., Aug. 26.—Suit 
has been filed in the city court by three 
stockholders asking for a_ receivership 
for the Mississippi Fire. It is alleged 
in the bill of complaint that one-half of 
the capital stock at its par value has 
been lost, that the company has no re- 
serve and no surplus, that it is hope- 
lessly involved and that its affairs have 
been mismanaged by the present offi- 
cers. 

R. P. Luther, managing underwriter, 
has denied the allegation, declaring that 
the company is solvent and the reserves 
sufficient to cover all outstanding busi- 
ness and the surplus ample to render 
the company solvent at all times. He 
states tiat the petitioning stockholders 
own but $300 worth of the stock out of 
a total capital stock of $350,000. 

Commissioner T. M. Henry has issued 
a statement to the effect that the com- 
pany is entirely solvent, according to 
its report to the department as of June 
30, 1925. That report shows that it had 
capital and reserves unimpaired and a 
net surplus of at least $35,000. Its capi- 
tal at that time amounted to $350,000 
and its reserves to $285,565. 


Careful Selection of 
Business Will Not Put 
An Agent in This Fix 


_. a company withdraws from 
an agency or a whole town because 
of its loss record, as has happened re- 
cently in Texas, there are two courses 
open to the agent, as pointed out by 
Cravens, Dargan & Co. of Houston. He 
cannot rewrite the policies in another 
company for the unexpired term, under 
the general basis schedule, so he must 
either cancel all policies and rewrite 
them in another company for a full new 
term or he must get another company 
to reinsure the business. 

Every agent should therefore make 
sure that he will not have such a con- 
dition to contend with. In a monthly 
business letter, Cravens, Dargan & Co. 
advise as follows: “The only way an 
agent can protect himself against this 
condition is to watch his production 
closely and give his company no busi- 
ness about which there is any question.” 

If an agent who has lost his company 
desires to cancel all of his policies and 
rewrite them in another company, he 
must take into consideration that this 
will mean figuring the return premium 
on each policy and in addition he will 
find it necessary to explain to every 
assured just why the policy must be 
cancelled and why an additional pre- 
mium must be collected on a new policy. 

Naturally if he desires to reinsure 
the business he must find a company 
that is willing to take up a losing game. 
Sometimes this is difficult to do and at 
other times a company whose expefi- 
ence in the same town has been favor- 
able is willing to step in and reinsure 
an agent’s entire line of business. 

Nevertheless, Cravens, Dargan & Co. 
point out, agents in a territory which 
has been consistently losing money for 
the insurer may find themselves in the 
predicament just described. If am 
agency is making money for the com- 
panies it represents they will certainly 
stay with him, which is all the more 
reason that the agent should be as care- 
ful as possible in the selection of a risk 
which he asks one of his companies to 
carry. 
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CHANGES IN NATIONAL FIRE 





L. B. Terry Goes to Michigan and 
George Smid Is Transferred From 
Iowa to Wisconsin 





L. B. Terry has been appointed spe- 
cial agent in Michigan to assist State 
Agent Gabriel and replacing Special 
Agent Aageberg, recently resigned. Mr. 
Terry was formerly in the local agency 
business at Grand Rapids, was a special 
agent for the National some years ago 
and has served as special agent for sev- 
eral other companies during recent 
years. The National field force in 
Michigan consists of State Agent W. H. 
Gabriel, Special Agent Fred Fortner and 
Special Agent L. B. Terry. 

The company is transferring Special 
Agent George Smid from Iowa to Wis- 
consin as an assistant to State Agent 
Neuberg. The Wisconsin field force 
will consist of State Agent Neuberg, | 
Special Agent Quinn and Special Agent | 
Smid. 








Paul L. Thompson 


special agent for New Jersey by the 
Hanover. He succeeds P. A. Gregory, 
who has taken an office position with | 
the Newark Fire. Mr. Thompson was | 
formerly with the Phoenix of London | 
| 
| 
' 
{ 


} 
Paul L. Thompson has been made | 


and the south Jersey man for that com- | 
pany will take Mr. Thompson’s place. | 
The change is effective Sept. 1 and for 
the time being Mr. Thompson will make | 
his headquarters at the home office in 
New York. 





| 
{ 
L. G. Allen 


L. G. Allen, connected with the serv- | 
ice bureau of the National Union Fire 
in Nebraska for a number of years, has 
been appointed state agent of the com- 
pany for Indiana, effective Sept. 1. He 


succeeds T. J. Butler, who recently re- 
signed the Indiana state agency to go 
with the Travelers Fire in Indiana as 
state manager. 


J. Ogden Gandy 


J. Ogden Gandy, for the past four 
years a member of the engineering staff 
of the insurance brokerage firm of W. 
T. Shackleford & Co. of Baltimore, has 
gone to Macon, Ga., as special agent 
for the New Hampshire Fire in western 
Georgia and Alabama, 

Mr. Gandy is well known in Balti- 
more territory, having been with the 
local board there for four years prior 
to entering the engineering department 
of Shackleford & Co. 





Webster Wenie 


Webster Wenie of Kansas City, state 
agent in charge of Missouri and Kansas 
for the Superior Fire, has resigned as 
of Sept. 1 to accept a similar position 
for the Millers National of Chicago. 


E. R. Chaufty 
E. R. Chaufty, who has been Michi- 





| gan state agent of the Fire Association, 
has resigned to become state agent of 


the Travelers Fire in Michigan. For 


| five years prior to joining the Fire As- 


sociation, Mr. Chaufty was with the 


Michigan Inspection Bureau. 


Earl L. Crellin 


Earl L. Crellin has reconsidered his 
resignation as state agent of the Fidel- 





| ity-Phenix in Nebraska and will con- 


tinue with that company. Mr. Crellin 


| has sold his interests in the Surety In- 


vestment Company of Lincoln and will 
not go with that concern as secretary- 
treasurer as he had planned. 


Orin Thatcher 


Orin Thatcher has been appointed 
Iowa special agent of the A. J. Love 
& Co. general agency of Omaha, Neb. 











WANTS TWO COMMITTEE MEETINGS 


H. H. Thornton of Pensacola, Fla., | 
has suggested to the National Associa- 
tion of Insurance Agents that all mem- | 
bers of the executive committee attend 
the national convention in Kansas City | 
and that they hold meetings both before 
and after the business sessions. Here- | 
tofore the executive committee has 
held its meeting only before the business 
session. It has also been suggested that | 
this might be done at all state meetings | 
in order to speed up the work and 
consolidate the ideas discussed and con- 
clusions reached at the conventions. 
Just now the idea is to have every state 
keep sold on the idea of having all 
members of its executive committee | 
present in Kansas City. If this can be 
accomplished the convention will be a 
decided success. 

*x* * x 
NEW COMPANIES LICENSED 


Two new fire insurance companies | 
have been licensed in New York. They 
are the Trans-Continental of New York 
and the Franklin National of New York. 
The Franklin National will be operated 
directly by the National of Hartford 
officers and staff. The Trans-Conti- 
nental was organized to be operated by 
H. G. B. Alexander & Co. of Chicago | 
as a running mate to the Continental 
Casualty and Continental Assurance. 

oo 





—— ———————— By G. A. 





CHECK UP FIRE REPORTS { 


One New York trust company has | 
been encountered whose credit depart- 
ment goes over the daily report of fires, | 
checking for concerns that are borrow- 
ers from the trust company. Wherever | 


| VIEWED FROM NEW YORK 


; share. 
|} messed up in_ his 





WATSON ——— 








a borrower has become involved in a 
fire, the credit department prepares a 
statement to show the pertinent facts, 
among which are the amount loaned, 


| the borrower’s last inventory, as filed 


with the bank. 

A column of the form used for this 
purpose carries the heading “Secured 
by warehouse receipts,” and usually the 
first item under “Remarks” is some 
such symbol as this: “Wse 81%.” This 
means, of course, that warehouse re- 


| ceipts represent 81 per cent of the effec- 


tive borrowings. 

“A glance tells the story,” comments 
an officer of that bank. “Whatever is 
warehoused is safe from the fire. For 
the balance our risk of ultimate loss is 
slight, because the borrower is pretty 
sure to collect at least 19 percent of the 
damage, and we'll come in for our 
But if our whole loan was 
general inventory 
we'd have to fuss around through all 
the adjustments and then probably end 
by charging off a loss.” 

*x * 


NEW AGENCY FIRM 


, 


The recently created firm of MacBain 
& Sparks succeeds to the business and 
representation of the well known New- 
man & MacBain agency of New York. 
Walter MacBain and Charles W. Sparks 
have bought the stock of the estates of 
the late Robert J. Newman and William 
C. Newman and have made application 


| for permission to change the title. The 


Newman & MacBain agency was organ- 
ized in 1904, and is now one of the 
leading agencies of the city. It repre- 
sents the Fidelity-Phenix, International 
of New York, Merchants of New York 














Is the postman 9 


on your payroll e 


The postman who delivers The 
Saturday Evening Post is working for 
every Hartford Agent. He is carrying 
more than 695,000 Hartford messages 
this week and more than 1,634,000 
more are bought on the newsstands. 

Hartford agents know that this ad- 
vertising pays. Look up this week’s 
issue and you will see why. This is 
one of the things that make a Hart- 
ford connection of ever increasing 


value to live local agents. 


HARTFORD FIRE 
INSURANCE COMPANY 


Hartford, Conn. 


The Hartford Fire Insurance Company and the 
Hartford Accident and Indemnity Company write 
practically every form of insurance except life 
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and the New York State and Independ- 
ence for fire and also the Fidelity & 


Casualty for all casualty and surety 
lines. 








AS SEEN FROM CHICAGO | 











BLUE GOOSE HEADQUARTERS 


Ganders of the Washington Blue 
Goose have added an amendment to the 
motion proposed at the last annual meet- 
ing of the grand nest regarding the 
permanency of the grand nest’s location. 
At present, by virtue of a gentlemen’s 
agreement of long standing, headquar- 
ters are in Milwaukee. This arose out 
of an agreement when the order was in 
its infancy, that no Wisconsin gander 
could ever become most loyal grand 
gander. In return for this sacrifice, the 
grand wielder of the goose quill must 
always be a Wisconsin man, which 





means that Milwaukee must be the per- | 


petual headquarters. 
Taking cognizance of the growth of 
the order under the wieldership of Paul 








| “OPPORTUNITIES” | 


In this column appear Insurance 
Wants and Opportunities. They are 
read by thousands of interested in- 
surance men. You will find that 
these “Want Ads” are real result 
getters. $5.00 is the cost of one 
l-inch insertion. 

The National Underwriter 
Chicago, Illinois 











WANTED TO BUY 


Established Insurance Agency in North- 
eastern Indiana or Northwestern Ohio. 
Give particulars as to age, volume and 
companies represented. 


Address 0-99, 
Care The National Underwriter, Chicago. 








Special Agents Wanted 


Both Fire and Casualty, 
opening up New York, New Jersey and 
New England. To competent men who 
realize possibilities in ground floor connec- 


by prominent office 


tions where growth and permanence are 
assured, these positions will appeal. Ap- 
plications invited in confidence; give com- 


plete history of experience with salaries 
earned. Interview arranged. Present men 
know of this ad. 


Address P-8 
Care The National Underwriter 








WANTED 


in field or underwriting depart- 
progressive company by young 
now employed. Experience thorough 


Position 
ment of 
man 


and varied, includes examining, field and 
bureau work, the latter including sprink- 
lered risks. Address P-7 


Care The National Underwriter 








YOUNG MAN WANTED 


Young man with company experience for 
position of Assistant in Brokerage and Re- 
insurance Office of fire company at Chicago. 
Good opportunity. 

Address P-10 
Care The National Underwriter. 








FIRE COMPANY WANTED 
Wanted—Additional fire companies writing 
ocean and inland marine lines by large 
Real Estate and Insurance office. Will give 
large volume to right company. 

‘The Groesbeck-Dickson & Kahn Co. 


Cincinnati, Ohio 





| agency, 








Exceptional opportunity for young man to 





connect with the engineering dept. of a 

large insurance brokerage |} . WO% trav 

eling. Please state salary and experience 
=P 

n re 


ply. 


Address P-1l1 


Care The National Underwriter. 











| several companies. 


E. Rudd, the Washington pond drafted 
this amendment for consideration at the 
grand nest meeting in Chicago in Octo- 
ber: That in event the amendment of 
the Wisconsin home nest be adopted and 
Milwaukee made permanent headquar- 
ters of the order, that this be effective 
only so long as Paul E. Rudd remain 
wielder of the goose quill, thereafter 
the agreement being considered null and 
void. 

Sentiment now is that the best way 
out of the amendment and its counter- 
amendment would be to allow the gen- 
tlemen’s agreement to remain in force. 

* .&.¢ 
NEW HEADS FOR DEPARTMENT 


Krenn & Dato, well known realtors of 
Chicago, who are exclusive agents for 
Mrs. Rockefeller McCormick properties, 
have appointed H. M. Knudson and Miss 
F. W. Long to take charge of their in- 
surance department. Mr. Knudson was 
connected with the A. E. Bahr & Co. 
and Miss Long has acted as 
office manager for Squire & Co., a Chi- 
cago insurance firm. The company is 
doing a big insurance business and now 
has two able people in charge of the 


department. 


* * * 
CHICAGO FIRE PREMIUMS 


Following is a partial list of fire pre- 


| miums written in Chicago for the year 


ending July 30, 1925, as reported to the 
city collector's office for tax purposes. 
The individual company totals for the 














three fiscal years 1923, 1924 and 1925, 
covering the year ending June 30, are 
as follows: 
1925 1924 1923 
Amer, Alli. .-$111,409 $ 58,054 $ 63,633 
| Amer. Us sve 28,628 13,585 seks 
As. of Amer 3 
Balt. Amer. ... 97 
Bank. & Ship... 5 
Brit. General 90 
t.. a > ae 32 
CE avaenas 94 
Dubuq. F. & M § 7 
East & West.. 815 sage 
| Farmers, Pa. »o2 1 4 
Federal ..... 2 of 8,698 
|Globe & Rut. 47 § 5,325 
|Gr. Dl, Nat. 2,656 5,598 1,532 
Great Amer. ... 279,986 168,708 230,809 
Hamilton ...... 18,267 19,044 19,307 
Imp. & Exp. 33,145 34,485 31,312 
Industrial ..... 10,891 11,948 12,710 
Ind. Lumb. M... 6,410 7,260 6,779 
In. Un. A., S. Pa. 37,158 35,601 37,321 
Liberty Bell ... 3,200 ed ine Pare 
Mass. F. & M... 64,079 63,731 31,695 
Merch., N. Y... 158,6 148,286 71,138 
Merch. Und, 5,85 apse aeeesios 
Mill. M., Tex 10,509 emeaas 9,735 
New Jersey 25,179 35,014 28,161 
N. C. Home 10,355 10,835 9,146 
a 66,342 62,924 51,356 
Pitts. Under - 174,848 191,018 126,860 
Prov. Wash. ... 138,222 135,966 143,139 
| Republic ...... 30, 41,640 33,277 
Roch, Dt. G. A.. 173,067 173,093 154,922 
Scot. U. & Nat.. 95,964 107,588 112,017 
Secur., Conn, 167,259 151,506 188,809 
Stuyvesant 28,313 26,399 24,899 
UMOTIOT os cscs 72,350 83,821 65,130 
Union, Canton... 115,943 140,059 125,295 
Va. F. & M.... 65,25; 73,835 77,215 
Washington ... 15,794 ea ge esse ® 
Wheeling ..... 6,650 11,641 10,729 
*x* * * 
LOSS COMMITTEE APPORTIONMENTS 


What some companies are objecting 
to in the proposed committee for the 
apportionment of Cook county losses is 
the suggestion that this committee name 
the adjuster who is to handle a claim 
even though only one company may be 
involved. It is argued by those who are 
taking exception to this feature that 
while it may be perfectly proper for a 
loss committee to nominate the adjust- 


| ers who are to handle a claim where a 
] 
number 


of companies are involved, it 
the contrary not in order for a 
committee to designate the ad- 
when only one company is in- 


is on 
loss 


juster 


| terested. 


It is pointed out, 
who are 


however, by those 
defending this proposal that 


| frequently while only one company may 


be involved in a loss, the policy may 
be for a large amount and reinsured in 
It is therefore, sug- 





gested that where only one policy is in- 
volved but reinsurance exists, the 
loss committee be permitted to stipulate 
the adjuster who shall handle the 
claim, but if there is only one company 
involved then the company be permitted 
to name its ~~“ adjusters. 


HAVE MANY ENGAGEMENTS 


Richard E. Vernor, manager of the 
fire prevention department of the West- 
ern Actuarial Bureau, has received 56 
requests for speakers for fire prevention 
week. Some of these specifically ask 
for Mr. Vernor to speak and some for 
Harry K. Rogers. Mr. Vernor and Mr. 
Rogers will fill all possible requests 
themselves and have asked the state as- 
sociations to supply speakers for the 
other requests. 

Mr. Vernor will speak at the National 
Fire Waste Council at Washington, 
Sept. 21-24, and at Lansing, Mich., Sept. 
30. He will address the convention of 
the National Association of Insurance 
Agents at Kansas City, Oct. 8, on the 
inter-chamber fire waste contest, and 
will speak at St. Louis, Oct. 9. An in- 
spection will be made of Johnson City, 
Erwin and Elizabethtown, Tenn., Nov. 
10-11. 

Mr. Rogers’ engagements are as fol- 
lows: Huron, S. D., Sept. 1-2; Madison, 
Sept. 3; Canton, Sept. 4; Mandan, N. D., 
Sept. 9; Bismarck, Sept. 10-11, address- 
ing the fire chiefs; Fremont, Neb., Sept. 
14; inspection of Belle Plain, Ia., Sept. 
15-16; inspection Marshalltown, Ia., 
Oct. 8: Fort Wayne, Ind., week of Oct. 
26, with the fire department, drill work 
and clown stunts; inspection of Albia, 
Ia., Nov. 4; two weeks’ work with the 
fire department at Kansas City, Mo., 


Nov. 9-21; talk before the school chil- 
dren and clown stunts at Allegan, 
Mich., Dec. 7; inspection of Chatta- 


nooga, Tenn., scheduled tentatively for 
Jan. 


*x* * * 


UNION MEETING TOPICS 


At the coming meeting of the West- 
ern Union to be held next month in 
Montreal, the proposed establishment of 
a Cook county loss adjustment bureau 
and a committee for the apportionment 
of Cook county losses will be the chief 
topics of discussion. It is also expected 
that there will be some comment on the 
large cities situation. At present, the 
Western Union has no large cities com- 
mittee, but conditions in some of the 
excepted cities are such that it is felt 
that some members will want to discuss 
the situation. 

*x* * * 
BASEBALL SCORES 


Last week in Division 1 of the Chi- 
cago Insurance Baseball League Kemper 
& Co. defeated the Fireman’s Fund 8 to 
2; the Great American defeated the Lon- 
don & Lancashire by the same score 
and the Firemen’s beat the Aetna 9 to 
9. In Division 2, the North America 
maintained its leadership by defeating 
the National 11 to 5. The America 
Fore beat the L. & L. & G. 12 to 9 
and the Millers National defeated the 
Royal 6 to 5. The standing of the di- 
visions is as follows: 


Division 1 
Team W. kL. Pet 
Kemper & Co......... eerie 1 ‘ 
Great American ........+.. 10 3 
PEPER: a ctvccecsecccveeces 7 5 
Firemans Fund ........... 4 9 
London & Lancaster....... 3 8 
MGOCME ccccccvcsccsesnssece 1 10 

Division 2 
Team W. LL. Pet. 
Insurance Co. of N. A...... 12 .923 
American FOG ..ccssccecece 11 2 846 
ere | PPS Por. See cree 7 5 583 
a ae Ee a Geka carer neeoes 2 9 -222 
Bee awe bp ee & ep wR 4 9 222 
Millers National........... 2 10 -167 

* * x* 


LINES COMMITTEE MEETING 


A special meeting of the Chicago 
Lines committee of the Rain Insurance 
Association was held last week. A. E. 
Shepard of the Eagle, Star & British 
Dominions was elected chairman of the 
organization succeeding W. J. Henne- 
man of the Hartford, who recently re- 








| Eckert & Co 





L. G. Warder of the Hartford was 
elected a member. 
* * * 

Harold M. Hess, secretary of the Amerj-. 
can Central of St. Louis, is spending his 
vacation in Chicago. 

* * * 


Elwin W. Law, western manager of the 
Royal, will return from a European trip 
the latter part of this week. While 
abroad, Mr. Law visited the home office 
of the Royal at Liverpool. On the jour- 
ney he was accompanied by Mrs. Law. 

e-& @ 

Friends of John Foster, assistant mana- 
ger of the Illinois Audit Bureau, will be 
sorry to learn of the recent death of his 
father, Attorney Hervey Foster, after a 
short illness. Mr. Foster’s father was 
57 years old at the time of his death, and 
was well known for his political ac- 
tivities. 

* * x 

Charles W. Good, state agent for the 
London & Lancashire companies, was 
taken ill at St. Louis last week, but is 
recovering nicely, it is reported. 

* *K x 

C. Claussen, agency superintendent of 
the London & Lancashire, has just re- 
turned from a two-week vacation trip 
at Squaw Lake, Wis. 

*x* * * 

F. G. Cargill, special agent, and C, A, 
Emery, inspector of the Pennsylvania 
Fire, have just returned from a two- 
week motor trip to Maine. They stopped 
at many points of interest en route. 


Murphysboro Hit Again 


Five months almost to the hour, after 
the disastrous tornado of March 18, 
Murphysboro, Ill., the greatest victim of 
that storm, was struck by another severe 
windstorm Aug. 18, damage estimated at 
$35,000 resulting. The Washington grade 
school was unroofed and the north wall 
caved in. The local electric light plant 
suffered similar damage. When the light 
plant’s north wall collapsed many elec- 
tric lines were put out of commission and 
service was hampered for several hours, 
Other smaller buildings damaged were 
in the eastern section of the city, a dis- 
trict that was practically untouched by 
the tornado of March 18. 

The district around Macomb, Ill., was 
also hit by a severe windstorm Aug. 18, 
while in Quincy, Ill., much damage re- 
sulted when two storms met over that 
city. Near Macomb a hail storm swept 
over 200 square miles, leveling grain and 
destroying about 2,000 window lights. 
Crop damage in the vicinity of Macomb 
was estimated at $750,000, while the 
damage in other parts of the state will 
probably raise that total to $1,000,000. 


White & Dart Changes 


NEW YORK, Aug. 26.—White & Dart, 
insurance brokers of New York, have 
elected the following officers: Edward W. 
Dart, president and secretary; S. V. S. 
Howell, vice-president; O. H. Tunell, Jr., 
treasurer; George M. Kraemer, assistant 
secretary. Mr. Howell was previously 
associated with Johnson & Higgins and 


Rollins-Burdick-Hunter Company. Mr. 
Tunell is an experienced auditor, and 
Mr. Kramer has been with John A. 


. Johnson & Higgins and 
Rollins-Burdick-Hunter Company. 


Ruling on Statute of Limitations 


When Statute of Limitations Was a 
Defense—Plaintiff commenced action on 
an insurance policy but did not show 
compliance with the terms of the policy 
as to the notice of loss, and a demurrer 
to the declaration was sustained. He 
later filed an amended declaration, plead- 
ing a waiver. At the time of the 
amended declaration the statute of limi- 
tations had run against the claim. Held 


| that since plaintiff relied on a waiver it 


| Decided July 


| result of my work 


was necessary for him to allege it and 
as he did not do so before the statute 
of limitations had run against his claim, 
the defense of such statute was good. 
Zeldon vs. Commercial Union Assur- 
ance, Appellate Ct. of Ill. (2nd Dist.) 


22, 1925. 


Wis 





lost a large wood- 
working plant last December through 
fire thought to have been caused by de- 
fective wiring. The owner is quoted in 
the local press as delivering himself of 
this affe scting jeremiad: “I did not have 
one cent of insurance on the factory or 
equipment, and I would estimate my loss 
to amount to at least $250,000, the entire 
and that of my sons 


Zanesville, Ohio, 


signed to go in another line of business. | here for the past twenty-six years.’ 
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| SOME OF THE WAYS A 


LOCAL AGENT CAN | 


GREATLY HELP COMPANY HEADQUARTERS | 








= 
‘6 HE little ‘sins of omission and 
T commission’ of the local agent; 
how much time, trouble and ex- 
pense they give us!” Thus said an offi- 
cial of one of the prominent companies, 
recently, when untangling a local agency 
problem which, while of small moment 
in its incipiency, had grown to large 
proportions owing to the agent’s failure 
to convey certain information when his 
daily report of a policy was sent in. 
Continuing, he remarked: ‘These 
minor delinquencies of the local agents 
generally appear trivial to them, but if 
they would put in a few weeks at head- 
quarters, they would be brought to real- 
ize the great importance of completing 
every transaction with their initial re- 
port, and gain the confidence of the 
company manager and the thanks of the 
entire office force for their reliable and 
complete data.” 


Some Local Agents Remiss 
in Handling Details 


Among the large number of local 
agents the majority know how to con- 
duct the affairs of their offices properly, 
but a goodly number remain who are 
somewhat remiss, and with these the 
companies have their troubles. An end- 
less amount of correspondence must be 
indulged in—and the average agent is 
prone to resent criticism, even though 
it is the result of his delinquency. All 
companies constantly strive to curtail 
correspondence and try to keep their 
suspense files down to the minimum, 
but there seems to be no improvement 
in the situation and the usual amount 
of letter writing is found necessary. 
Rather than bother an agent, many mat- 
ters in abeyance are referred to the spe- 
cial agents for adjustment with the re- 
sult that the field man is burdened with 
a large amount of extra work. 


Special Agent May Take 
the Local Agent’s Side 


This practice does not find favor with 
some companies, as many special agents, 
while working for the companies, are 
too prone to side in with the agent and 
recommend that the criticism be re- 
moved, thus maintaining their prestige 
with the local. From some company 
managers there has been voiced the 
probability that the field man is open 
to censure because he may not properly 
coach his agents when he makes his 


rounds. Naturally, the field man poses | 


as a “hail fellow well met” with his 
agents, no doubt laboring under the idea 
that if he creates a good impression it 
is in turn passed on to the company and 
a nice increase of business follows. This 
may be true, and yet, it would seem 
that, while posing as a ‘real fellow,’ he 
could slip in a little missionary work 
along the lines of proper office practices, 
without making a dent in his pleasing 
personality record. Be that as it may, 
the fact remains that an untold amount 
of labor and annoyance in home offices 
would be saved if every local agent was 
“onto his onion.” Among the many, 
seemingly, to the agent, trifling omis- 
sions or oversights, a few may be cited. 


Change in Rate Causes 
Considerable Annoyance 


A policy may be issued, say for $1,000 
at 1 percent, premium $10, and daily 
report sent in to that effect. This is 
spread upon the records of the office 
and the daily report placed in the files. 
When the month closes and agent’s 
monthly account comes in, perchance, it 
shows amount $1,000, premium $12.50. 
As this premium does not agree with 
the daily report, the company writes to 
know about it. Agent comes back with 
Statement that the correct rate being 
1% percent he endorsed the policy 
showing the advance and the additional 
Premium of $2.50. This time, trouble 
and correspondence all comes from 
agent’s failure to send to the company 


an exact copy of the endorsement on 
the day it was attaclHed to policy. Had 
he done so, the additional premium 
| would have been etitered on the com- 
| pany register and tle matter been dis- 
| posed of, without thé necessity for call- 
|ing upon him to serjd forward the en- 
|dorsement. The sarie possible remiss- 
|ness applies in case? of a reduction in 
rate; reduction in anjount of policy and 
particularly in cas# of an increased 
amount is the omissjon of vital impor- 
tance. The compan may already have 
its full line on a risk and if the amount 
of policy is increased without its knowl- 
edge, in event of loss, company has an 
overline not protected by reinsurance 
as it would have; been had agent 
promptly reported, b:y endorsement, the 
increase. 


Large Lines Without Notice 
to Company Headquarters 


| Another dangerous practice indulged 
|in by some is that*of issuing policies 
for large amounts—far beyond company 
capacity—and sending the daily reports 
on by mail. As at* example, the net 
lline of company ona certain class of 
| risk may be $5,009. Sometimes an 
agent will issue a polscy for $25,000—and 
there have been c&ses where much 

larger amounts were involved—and 
| send the daily reports through the mails. 
| It must first go to the audit or stamp- 
| ing bureau, if there le such in the state, 
| the rate checked b¥ bureau and the 

report then sent on to company. Sev- 
|}eral days may elapse before the 
| company becomes aware of its heavy lia- 
bility and, in the méanwhile, the prop- 
erty insured may burn. The company, 
not having been able !to employ reinsur- 
ance for the excess amount of liability, 
| must stand the entire amount of claim; 
|all on account of agent’s failure to ad- 
| vise by wire the armnount of coverage 
|}under the policy. ‘TFhis omission is a 
| heavy annual expense to companies. 


| Insufficient Data on ‘Daily Report 
| Causes Added Corn‘espondence 


The company inquiries on the back of 
daily reports are important or they 
would not be there. How many agents 
reply to these questions? Very few, 
nowadays, and if they only would, how 
many letters would He saved. Another 
fault that makes extra work at head- 
| quarters is agent’s failure to let the 
daily report show whether it represents 
a renewal or new business. If a re- 
newal, the number of old policy should 
be placed on the report, immediately 
under the new number. If new busi- 
ness, the word “new” underneath the 
number helps considerably. If the line 
is a renewal, unless’ it is for a large 
amount, the examiner will not stop to 
look at the map to see if reinsurance is 
necessary, provided the former policy 
number is on the daily report. If this 
old number is not on the report, the 
examiner naturally construes it as a new 
risk and must go to the map to deter- 
mine as to the amount of reinsurance 
necessary. When he gets to the map 
and discovers that it is a renewal, he 
“cusses” the agent, and it is said, there 
is much daily profanity among the ex- 
aminers on account of this and other 
irregularities. In the same connection, 
if one policy is issued in lieu of another 
cancelled, the daily report of new policy 
should so state and the cancelled policy 
sent along with the report of new poli- 
cies. 

If this new report does not indicate 
that it replaces another coverage, the 
examiner must construe both lines as in 
force and perhaps reinsure a_ portion. 
In a few days, perhaps, the cancelled 
policy comes along and he has his work 
to do over again; the reinsurance placed 
must be cancelled, making double work 
for both the underwriting and re-insur- 
ance departments. Simply placing the 
number of original policy on the daily 

(CONTINUED ON PAGE 44) 
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| Direct f Leading Local Agents | 
se Tue Nationat Unperwerrer Recommends the Following as Among the Prominent and Reliable Agencies with Good Facilities for Exchange and Outside Business : i 
WAT i 7 i on 
COLORADO KANSAS MICHIGAN OHIO 
is Charles Anderton H. C. Anderton 
Standart & Main WHEELER KELLY AND sccanaimcens 
ra HAGNY COMPANY Grinnell-Row Company Snare Ss Saco 
i i 3 
Colorado, New Mexico& Wyoming | | Wheeler Kelly & Hagny Bldg. GENERAL INSURANCE Y payTort oO. . 
Colo. Bldg. DENVER Wichita, Kansas Grand Rapids, Michigan “Service at Dayton” 
ILLINOIS 














FRED S. JAMES & CO. 


Insurance Exchange Building 
Chicago 





DULANEY, JOHNSTON, 
YANKEY & PRIEST 


GENERAL AGENTS 
BEACON BLDG., WICHITA, KANSAS 








Creed & Stuart, Inc. 
234 State Street, Detroit 


MARINE and 
GENERAL INSURANCE 


Walter P. Dolle & Co. 


“Insures Anything Insurable™ 
Dixie Terminal Bldg. 


CINCINNATI 
Submit Your Propositions to Us 

















CRITCHELL, MILLER 
WHITNEY & BARBOUR 


Established 1868 


Insurance Exchange Building 
CHICAGO 


KENTUCKY 











Eliel and Loeb Company 
Insurance Exchange 


Chicago 


Edward J. Miller & Co. | 


FIRE AND CASUALTY 
INSURANCE 
Brokerage Solicited 


1006 Starks Bldg., LOUISVILLE, KY. 





MINNESOTA 








St. Paul Insurance Agency 
Incorporated 
Cushing, Dunn & Driscoll 
315 Capital Bank Building 
SAINT PAUL, MINNESOTA 


The Shipley Insurance 
Agency Company 
(Formerly Edward E. Shipley) 
Insurance and Surety Bonds 


603 First National Bank Bidg. 
CINCINNATI, OHIO 


























Howes-Fahnestock 


Peoria, Ill. 
Hippodrome Bldg. Phone 6737 


Chapman Insurance 


Agency 
GENERAL AG 


U. S. Casualty Co. and ~All a 
leading Fire Insurance Compani: 


1310 STARKS BLDG., LOUISVILLE, KY. 





THE WARE AGENCY 
INSURORS 


Salesmen's Floater 

Musical Instrument 

And Other Miscellaneous 
ines. 


Minneapolis, Minn. 


Personal Fur 
Personal Jewelry 
Tourist Floater 


Phoenix Building 


Established 1877 
The Davis-Woodman Co, 
INSURANCE 


Corner Phelps and Boardman Streets 
Youngstown, Ohio 























S. E. MOISANT CO., Inc. 


Largest Agency in Kankakee Co. 
164 No. Schuyler Ave. 
Kankakee, Ill. 





Reisert Insurance Agency 
Fire Casualty Surety 


405 Marion E. Taylor Bldg. 
Louisville, Ky. 


MISSOURI 














LOUISIANA 


Chas. L. Crane Agency Co. 
Underwriters in All Branches 
Thoroughly 7 Trained En ineers 
Representing the Largest Leadin, mpanies 
Eleventh Floor Pierce Building 
St. Louis, Mo 


ESTABLISHED 1870 
The Bruner-Goodhue-Cooke- 
Cranz Agency Co. 
General Insurance 
AKRON, OHIO 
Representing Leading Cormpanies Only 




















ILLINOIS STATE TRUST 
CO. AGENCY 
WILLIAM R. BROWN, Mgr. 
Insurance of All Kinds 
FIRST NATIONAL BANK BLDG. 
EAST ST. LOUIS, ILL. 





LEON IRWIN & CO., Inc. 








Lawton-Byrne-Bruner 


THE HERBERICH-HALL- 
HARTER CO. 
Insurance-Real Estate 
Mortgage Loans 


AKRON, OHIO 




















HAMILTON & CHERRY 
GEN’L AGENTS 
CASUALTY INSURANCE 


Southern Ill., So. East Missouri and South 
West Indiana 


219 W. Main St. Carbondale, III. 


Unexcelled Insurance Facilities. INSURANCE 
NEW ORLEANS, La. Saint Louis 
MICHIGAN NEW JERSEY 








INDIANA 


The Dyer-Jension-Barry Co. 
Lansing Insurance Agency 
INSURANCE 
208 Capital National Bank Building 
Lansing, Michigan 


THE C. F. MEDARIS CO. 


Loans - Insurance 
Surety Bonds 
610 Gardner Bidg., Toledo, Ohio 











Boynton Brothers & Co. 
Ermest H. Boynton, President 
Fred ), Cox, Vice President & Treas. 

Roy C. Evarts, Secretary 
Insurance, Mortgages and Real Estate 
87 Smith Street 
PERTH AMBOY, NEW JERSEY 








THE JAMES & MANCHESTER CO. 


Give Cleveland Risks expert atten- 
tion. They employ their own 
engineers. 

Send them your brokerage 
830 Vincent Avenue Cleveland 








THE STATE SAVINGS AND 
TRUST COMPANY 
INSURANCE DEPARTMENT 


Complete facilities er handling all lines of 
insurance anywhere in the State of Indiana. 


9 East Market St., Indianapolis, Ind. 





KANSAS 


Detroit Insurance Agency 
George J. Grau, Pres. 
Harry L. Newman, Vice Pres. 
George W. Carter, Vice Pres. 
Louis J. Lepper, Sec’y-Treas. 


Dime Bank Bldg. Detroit, Mich. 


T. C. Moffatt & Co. 


Insurance 


Essex Building, 35 Clinton Street 
NEWARK, N, J. 








THE McELROY co. 
Hartman Bidg. COLUMBUS, O. 


oy ing Service Furnished 
¢ Matters and Inspections. 
Capacity f for Aay Lins Line, ak or Small 











GENERAL AGENTS 
Topeka, Kansas 





Meade Investment Co. 





MURPHY & O’BRIEN 
INSURANCE UNDERWRITERS 


Tenth Floor, Donovan Building 
DETROIT, MICH. 














NEARE, GIBBS & CO. 
Insurance Specialists 
Fire, Marine, Life, Automobile 
Liability and Surety Bonds 
211 East Fourth St. 
Main 3466 CINCINNATI 








THE OSCAR C. OLT CO. 


ALL KINDS OF INSURANCE 
202 Ludlow Bldg. Dayton, Ohio 


Representing leading Fire & Casualty Companies 





Member National Assn. of Ins. Agents 


——_ 
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OHIO 


TEXAS 





Established 1899 


FRANK J. MACKLIN 
FIRE INSURANCE 


306-10 Citizens Bank Bldg. 
COLUMBUS, O. 


W.D. Lacy & Co. 
GENERAL INSURANCE 
Waco, Texas 














The Firestone Insurance Agency Co. 
Insurance and Bonds 
Brokerage Solicited 


FIRESTONE PARK TRUST & SAVING BANK BLDG. 
KRON, OHIO 








RICE & BELK 
INSURANCE 
Established 1886 
HOUSTON, TEXAS 


TTTEELELELOE UEP ETE P EPP EP UPPED EEE 


WISCONSIN 


Chris Schroeder & Son Co. 
86 Michigan St. MILWAUKEE 
Engineering Service—All Lines 





The largest insurance agency in the 
State of Wisconsin 














OKLAHOMA 


Service An Ideal Since 1860 


AUER 3 Incorporated 


157 West Water St. | MILWAUKEE, WIS. 
GENERAL AGENCY SERVICE 
FIRE CASUALTY MARINE 

















THE T. E. BRANIFF 
COMPANY 


Insurance Specialists 
Oklahoma City, Oklahoma 


F. W. Offenhauser & Co. 
Established 1882 


General Insurance 
Texarkana - Texas - Ark. 














L. N. EWING, General Agent 


Commercial Casualty Co. 

Eureka Security F. & M. Ins. Co. 

Merchants Fire Ins. Co. 
DRAWER 1500 TULSA, OKLA. 


MILLER-STEMMONS CO. 
MANNING & ANDREWS 
McDOWELL & CO. 
“Consolidated™ 
ANDREWS & McDOWELL, Mgrs. 
Insurance - Bonds 
1001% Main St. Phone X 4141 Dallas, Tex. 











WEST VIRGINIA 











Dickey- Ashby-Fountain Co. 
GENERAL AGENTS 


Insurance, Loans & Bonds 
1111-1118 Atlas Life Building 
TULSA, OKLA. 








Pearce Porter and Martin 
General Agents 
Exchange National Bank Bldg. 
Tulsa 











SOUTH DAKOTA 





GEO. BOLLES 


REAL ESTATE AND INSURANCE 


Office Bolles Block, 402 S. Main 
Phone 2405 


Brokerage Solicited 
ABERDEEN, S. DAK. 











TENNESSEE 





LOVENTHAL BROS. 
Representing Fourteen Strong 
Companies, writing every form of 

INSURANCE 
General Agents Globe Indemnity Co. 
Nashville, Tenn. 








Stanley Lachman & Co. 


Chattanooga, Tenn. 


We are equipped to handle 
your brokerage business in 
State Of Tennessee. 








LEE C. PAULL 


INSURANCE 
Wheeling, W. Va. 
ms Ore Wi Linde 


W. Va. Brokerage Solicited 








J. F. Paull & Company 
GENERAL AGENTS 
Rooms 508-9-10 Board of Trade Bldg 
Wheeling, W. Va. 


Ohio, Pennsylvania and West Va. 
Business Solicited. 





~ 





Jos. Emsheimer Insurance 
Agenc 


Established '1873 
101-105 Riley ee. Wheeling, W. Va. 


GENERAL INSURANCE 
Ohio, Pennsylvania ani West Virginia 
Brokerage Solicited 


j 








DeVan & Company 
INSURANCE 
201-202-203-204 Wnion Bldg. 
Charleston-Kariawha, Va. 


Experienced and Expért Attention to 
Brokered Lines. All P waned Companies. 








FOUNDED | 1876 


Patterson, Bell & Crane Co. 
INSURANCE and BONDS 
CHARLESTON, WE$T VIRGINIA 


Engineering Services apd Underwriting 
Facilities for W. Ve. Lines. 





WISCONSIN 





Carpenter & Rowland 
612 Main St. RACINE, WIS. 











REINSURANCE STATUS 


IN GREAT BRITAIN NOW) * 


Return of the Munich Reinsurance 
Is Looked on With Favor by 
Underwriters 


EVOLUTION DURING WAR 


Home Companies Were Forced to 
Absorb the Business When the Mar- 
ket Was Curtailed 





LONDON, ENG, Aug. 15.—The 
British market has 
rienced a somewhat uncomfortable time 
for some years now, though 1924 per- 
haps was the turning point. Business 
seems to be 
and it appears as if the companies re- 
lying wholly on this class of business 
can look forward to better times. 

Prior to 1924 German companies took 


reinsurance 


the greater part of the British reinsur- | 


ance business that was not absorbed by 
Lloyds underwriters. The 
made a great success of the business, It 
was one to which there was attached 
a great deal of detail work which seemed 
to appeal to him and he carried this 
through very well indeed. Re-insurance 
became almost one of the staple “in- 
dustries” of Germany. For many years 
the German companies had enjoyed a 
great reputation in Britain for the care- 
ful way in which they conducted this 
business and the honorable manner in 
which they discharged their liabilities. 


Effect of the War 


The outbreak of war naturally pre- 
vented the British companies from con- 
tinuing to pass a part of their risk to 
the German reinsurers. In its early 
years there was naturally a falling off in | 
the amount of insurance business avail- 
able but towards the close of hostilities 
and in the year or two succeeding this 
date business increased in a very rapid 
progression. The companies ceded part 
of their risk to each other and a con- 
siderable number of new companies 
were formed, some to transact reinsur- 
ance business only. 


Some Companies Badly Managed 


Several of these new companies were 
badly managed. Then came the City 
Equitable scandal. This failure brought 
down with it several subsidiary com- 
panies and shook the insurance market 
badly. The depression in trade which 


‘ 


: | 
| The shipping 
| 


Directory of Leading Local Agents : 


expe- | 


on a sounder basis today | 


German | 


set in affected business. 
trade fell on very bad 
times—from which, by the way, it has 
not yet emerged—and large numbers 
| of ships were laid up. The vast British 
| marine insurance organization, which 
| drew its revenues not only from British 
| shipping but from Continental Euro- 
| pean as well to a considerable extent, 
| found itself without sufficient business 
i keep going. Competition between 
| 


also greatly 


Lloyds underwriters and the marine in- 
surance companies became too keen 
with the result that rates were cut to a 
point which left no profit. Marine re- 
| insurance business became indeed very 
unprofitable. 


Some New Companies Quit 


Some of the new reinsurance com- 
panies have therefore gone out of busi- 
ness. During 1924, for instance, when 
business must be considered to have 
been on a better footing two amalgama- 
| tions took place, while one company, 
the General Reinsurance, was on the 
point of considering the advisability of 
going into liquidation, when, at the last 
moment the large German Munich Re- 
insurance, which did a considerable re- 
| insurance business in Britain before the 
| war, came to the rescue by offering to 
| take a part interest in the business by 
This 
| event is not without its humorous side 
| as one sees a German company coming 
| to the aid of a British one which was 
| formed for the purpose of holding the 
| 


acquiring a lafge block of shares. 


business its rescuer did in this country 
| before the war. 


General Reinsurance’s Experience 


| The reasons for the lack of success of 
| the General Reinsurance possess a cer- 
| tain interest because they give an in- 
| dication of what has been going on gen- 
| erally in this particular section of the 
| insurance world. Apart from a big 
transaction in shares which proved dis- 


astrous, the main causes of the com- 
| pany’s losses were bad marine busi- 
} ness and bad experience made in un- 


| derwriting American casualty reinsur- 
|ance. Since 1920 marine business has 
| been bad; 1921 proved an exceptionally 
| bad year and the company was badly 
| hit. 

American Casualty Reinsurance 


In a statement put before the share- 
| holders, the directors state that the 
| American casualty business turned out 
very adversely. For ten years prior to 
| 1921 the results of 25 British companies 
| transacting this class of reinsurance busi- 
ness showed a profit of over 12 percent 
| but 1921 proved a most disastrous year. 
The company had to close this class of 
business down as quickly as the liabil- 
| ities could be got rid of. 


Munich’s Move Interesting 


This move on the part of the Munich 
is interesting. It can be considered as 
| the greatest of all German reinsurance 
| companies, doing business in most Eu- 
ropean countries. Until now it has not 
been able to get ‘back its hold over Brit- 
ish reinsurance business, though its ram- 
| ifications extend well afield elsewhere. 
| Now, it will get back its British busi- 
ness, but not directly, as before the 
| war, but under cover of the General 

Reinsurance. 


| 
| Old Obstacle Removed 
| 
| 
} 


One swallow does not make. a sum- 
mer but the return of the Munich to its 
old field may herald a general endeavor 

| on the part of the German reinsurance 
companies to get back the business they 
formerly had in Britain—particularly the 
Hamburg companies. Apart from any 
question of sentiment on the part of the 
British companies, this would have been 
an impossibility until recently because 
the currency depreciation in Germany 
would have effectually prevented it. 
Now, with a stabilized gold mark, this 
obstacle is removed. 


A. 8. Rogers’ Views 


Of course, prior to the war, there was 

a quid pro quo for this, as a consider- 

able amount of business, both reinsur- 
(CONTINUED ON PAGE 43) 
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Unsympathetic Adjusters 


Pusiic adjusters seem to be on the 
increase rather than the decrease. In 
almost every city of consequence are 
to be found several public adjusters of 
influence, and the tribe is multiplying. 
What is the reason for this? Every- 
one who is at all familiar with the sit- 
uation knows that the companies are 
liberal and generous in their treatment 
of claimants, that losses are handled 
fairly and honestly, and that there is no 
real need on the part of claimants for 
the services of an intermediary in the 
person of a public adjuster. Why, then, 
are public adjusters becoming more 
numerous? 

For one thing, it may easily be ob- 
served that adjusters generally are not 
taking as kindly or sympathetic an atti- 
tude in the handling of their claims as 
they might. They have too many losses 
to attend to. They feel under the nec- 
of hurrying from one claim to 
another. 

As a concrete illustration, the case of 
a retail merchant who has not had a 
fire for 20 years might be cited. Such 
a man has paid his premiums year in 
and year out without ever the sign of a 
Then along comes a fire which 


essity 


loss. 


results in about a 50 percent loss. 
The merchant may be of the more 
or less incompetent type who is 


nevertheless honest. His books are not 
in good shape. All of his ledger entries 
are not readily understandable. An ad- 
juster visits the scene of the fire, finds 
that the assured is not in a position to 


, 


make a clear statement, and tells him 
that he must get his affairs in good 
shape so that he, the adjuster, may be 
able to return later and make a settle- 
ment with him. Upon paying a visit 
a week or so later, the adjuster finds 
that the assured still has not his affairs 
in the proper shape. Then, instead of 
taking off his coat and going to work 
and helping the assured straighten out 
his books and records, the adjuster very 
frequently departs merely admonishing 
the assured to get up a correct state- 
ment for the adjustment. 

When handled this way a loss claim- 
ant is practically driven into the hands 
of a public adjuster. He does not know 
what to do or how to do it. He looks 
to the representative of the company 
to which he has been paying premiums 
for 20 years without a loss for help. He 
gets none. He is merely told to do 
something that he does not know how 
to do. In fact, some company adjusters 
when they find conditions of this kind 
actually advise assureds to employ the 
services of a public adjuster and in this 
way avoid work that they are not nec- 
essarily required to do but certainly 
should do in the interest of good loss 
adjusting. This unsympathetic or even 
defiant position taken by adjusters has 
had its effect. Many assureds now feel 
that they cannot hope to get a square 
deal 
employ a public adjuster to fully protect 
their case. Under existing conditions 
this attitude can easily be understood. 


Insurance Commissioners and Claims 


One of the most exasperating features 
of the business today is the attempt of 
insurance commissioners to direct 
settlements. There is no company 
that is standing on technicalities 
losses are concerned. Com- 
petition is strong. Companies desire to 
develop a reputation for just and rapid 
In facf, effort in 
this direction has become something of 


ciaim 
tu day 


SO lar as 


settlements of claims. 
a menace in that many claims are paid 
should not be, or they are over- 
paid Ting’ nts are pressing companies 
y hand to settle claims for busi- 

ig purposes. When a company 
denies liability these days there is good 
and sufficient ground for it. 


People 


that 


ness gettir 


who want to bring pressure 


against insurance companies appeal to 
the state insurance department. Some 
insurance commissioners yield to these 
appeals. They begin to get a finger in 
the pie. They assume the attitude of a 
court and question the good faith of 
companies. Their honesty of purpose 
is impugned. It is not the province of 
insurance commissioners to become ad- 
justers of losses. 
as to the liability of a company, the 
court is the forum where this question 
should be discussed. The hand of the 
insurance commissioner should be kept 
out of loss settlements entirely. There 


is too great a temptation to use such | 


appeals from claimants for political 


purposes. 


or a full settlement unless they | 


If there is any dispute | 








PERSONAL SIDE OF THE BUSINESS 











William B. Goodwin, secretary of the 
World F. 
ning mate, and Mrs. Goodwin have just | 
returned from a trip to Europe, where 
they spent most of their time in England. 
Mr. Goodwin has long been a collector 
and student in several fields of -art and 
antiques and has one of the best private 
collections in Hartford. Perhaps his 
| specialty is old maps. He has some 
really beautiful specimens dating back 
to the 16th century. In his researches 
while in England he was especially inter- 
ested in oak finishes. He has many 
pieces of old English and colonial furni- 
ture, several having a distinct place in 
the history of old furniture. 

Mr. Goodwin returned to Hartford a 
few years ago to take a home office po- 
sition in the Aetna. His father and 
grandfather were heavy stockholders in 
the various companies of Hartford and 
the Goodwin family has perhaps had 
more to do with the making of Hartford 
as an insurance center than any other 
single influence. His father, the late 
Francis Goodwin, was a power, as was 
his grandfather, James Goodwin, for 30 
years the president and the real builder 
of the Connecticut Mutual Life, among 
many other of his activities. 

Mr. Goodwin in returning to Hartford 
after a rich practical insurance experi- 
ence in the field, where he was state 
| agent of the Aetna for Ohio, has a fund 
of information and experience which 
cannot help but be valuable both in his 
connection with the Aetna organization 
and the Goodwin interests as stockhold- 
ers in a number of companies. He is at 
present living in the old family home, in 
the environment created by his distin- 
| guished father, who developed a beauti- 
| ful estate of 15 acres, which, however, 











| Goodwin, with his two brothers, will 
| build homes on a new tract of land not 
| far from the old home. 


Fred M. Gund, ‘western manager of 
Crum & Forster, received last week 
from a local agent this letter: 

There has come to my attention a case 
where there has been a freak loss under 
a tourist baggage policy. I understand 
that such a policy covers fire, pilferage 
|and transportation hazards. In this case 
| the assured in crossing the Atlantic be- 
| came desperately seasick and lost his 
a teeth overboard. He insists he is 
| 
| 
| 
| 





entitled to a claim under the transpor- 
tation feature of this policy. I realize 
this is an unusual claim, but as a matter | 
|of information would like your opinion. 

Mr. Gund is seeking the counsel of 
several expert adjusters, 
solve the problem that has been raised 
and he is wondering what would have 
happened if the assured had, for ex- 
ample, swallowed the teeth. 


| Harold W. Letton, United States 
| manager of the Netherlands, sailed for 
Europe last week on a combination busi- 
ness and pleasure trip. Mrs. Letton has 
| been abroad for some weeks and Mr. 
| Letton will meet her in England. While | 
| abroad Mr. Letton will, of course, visit 
| the home office of the Netherlands. 


James G. Martin, president of the In- 
surance Brokers’ Exchange of San Fran- 
cisco, died Aug. 21, after an illness of 
several weeks. Mr. Martin has been 
president of the Brokers’ Exchange for 
| three terms. He was first elected to 
| the office in 1919. He was again made 
| president in 1923 and reelected in 1924. 
| Mr. Martin entered the brokerage busi- 
| ness in 1906 and since that time has 
| been one of the leading figures in the 
business. Prior to entering the insur- 
ance business Mr. Martin was affiliated 
with the Pacific Gas & Electric Com- 
pany in San Francisco. H. A. Miller, 
vice-president of the exchange, will be 
acting president until the next election. 


} — 

| Alfred J. Teninga of Teninga Bros. & 
| Co., well known local agents of the 
| Roseland district of Chicago, was mar- 
| ried Saturday, Aug. 1, to Mabel Marie 


& M., the Aetna Fire’s run- | 


has now been sold to the Aetna Fire as | 
|a site for its future home office. Mr. | 


in order to | 





Drucker of Omaha, Neb. Mr. and Mrs, 
Teninga are taking an extensive automo- 
| bile trip through the west on their 
| honeymoon. 


Mr. and Mrs. Henry G. Stevens of 
Sonat, Minn., announce the marriage 
of their daughter,. Edna Rachel, to 
| Trimble P. Davis. Mr. Davis is North 
Dakota state agent of the Phoenix of 
Hartford and Connecticut. He is a man 
that stands high in the field. Mr. and 
Mrs. Davis will be at home in Fargo, 
North Dakota. 

Gov. Sam A. Baker of Missouri has 
been invited to deliver the address of 
welcome at the annual meeting of the 
National Association of Insurance 
Agents in Kansas City the morning of 
October 7. 


William A. Taylor, former special 
agent in Wisconsin for the Glens Falls, 
who has been confined to Muirdale sani- 
torium at Milwaukee as a result of a 
serious illness, is almost ready to return 
to his home in that city. Mr. Taylor has 
taken on from 10 to 20 pounds of weight, 
is strong and healthy and fit to fight 
Dempsey, according to his own self- 
estimate. Friends of Mr. Taylor in the 
Wisconsin field are expressing a creat 
deal of satisfaction and pleasure at his 
comparatively rapid 1 recovery. 


John Fitzgerald, ~~ state agent 
of the Queen, is seriously ill in the 
Methodist Hospital in Indianapolis. 
“Jack” Fitzgerald, now a veteran in the 
ranks, is beloved by his associates both 
among field men and local agents and 
they are hoping for him a restoration of 
health and strength. 





| Louis Belfield, state agent for the Na- 
tional Union in western Pennsylvania 
and West Virginia, who was recently 
| transferred from Ohio to succeed former 
State Agent Seaver, has written a “‘swan 
song” to his friends in Ohio. Mr. Bel- 
field has many friends in Ohio, Tennes- 
see, Texas and Louisiana, in all of which 
he has traveled. His “goodbye” to his 
Ohio friends is as follows: 
“Yes, it’s Belfield again,” I hear you say, 
As this comes over your desk today. 
a what does he want? I'll bet my 
a 
| It’s a check he’s after.” 
Shake hands, good-bye; 


No sir, not that. 
God bless you 


too, 
I’m leaving the state and my heart’s with 
<< the Big Boss at Pittsburgh has or- 


dered it so 
| And for other duties to Pittsburgh I go. 


| Say, just a minute, please hesitate, 

| Before you decide I’m clean off the slate, 

I want you to know that words can’t 
construe 

| The feeling of gratitude I have for you, 

For in leaving Ohio I’m glad to relate 

It’s the very best year we've had up to 
date. 

Your efforts have done it; no credit’s due 
me; 

It’s due our agents and their loyalty. 


They say down south you're “hardboiled 
guys,” 

But take it from me they’re just telling 
lies, 

And I’ve traveled Texas and old Ten- 
nessee, 

Louisiana and others for our company, 

And, believe me, old friends, I know 
when I say, 

They’ve got to go some to equal today 

The record you’ve made, your spirit and 
zeal, 

Your team work and love for Boss Cole 
at the wheel. 





Just one last favor and then I’m through, 

One last request I'll ask of you; 

Enclosed are some stickers, directions 
below, 

Use every one up in the next week or 59, 

Send me some new business—not farm, 
understand— 

But pick out some good ones, the cream, 
if you can, 

| I’m counting on you and on you I rely, 

| 

i 





Shake hands once again, and thank you, 
good-bye! 
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PLANNING FOR ACTIVE YEAR, 


Insurance Society of Cleveland Will Ex- | 
tend Educational Activities—To 
Give Two Courses 


CLEVELAND, O., Aug. 26.—The In- 
surance Society of Cleveland is prepar- 
ing for a particularly active year. Two 
courses of study will be pursued. One 
will be the regular Institute course and 
the other will consist of a program of 
study on topics which experience has 
shown is needed ‘by clerks, and some 
principals, in local offices. It will be 
designated as the Cleveland course. As 
in the case of the Institute work, it will 
as both of fire and casualty insur- 


anc 


Under the Cleveland course the stu- 
dents will study the policy contract, 
Ohio Book of Rules, the dwelling house 
schedule, co-insurance, cancellations, 
short rate and pro-rate, leasehold and 
rental and a number of other special 
forms. 

In the casualty course are collision, 
liability, fire and theft, property dam- 
age, policy contracts, the two manuals, 
health and accident and burglary. In 
establishing this local course, the object 
is to get down to the fundamentals, the 
things. on which information is really 
needed, both by the solicitors and the 
ofice employes who have to do with 
writing the policies and filling up the 
special forms. Both class work and 
lectures will enter into the work. 

In order to aid those who may be 


} | question 


| and fire and casualty lex 


| backward questions, a 
ised. Any one 
lis way, without 
ers. 

be held Oct. 5 
tures will there- 


about askilig 
box will be 
may make inquiries in t 
being known to the oth 

The first meeting wi! 





after alternate weekly. 
work, the first, second jand third year’s 
fire work will be studied, together with 
the junior and interniediate casualty 
courses. { 

The educational committee consists of 


D. B. Edwards, Ohio} Audit Bureau, 
chairman; Eugene Davis, E. B. Berke- 
| ley, of the Owen-Crowell-Laurenson of- 


fice; 


| 
| 
| 





Howard T. Knuds pn of the W. G. 
Wilson office, and President Clifford E. 
Pieper, Neale-Phypers Co., ex-officio. 


Farm Bureau Has Insurance Plan 


A proposal to offer group life and 
automobile insurance to its members is 
being considered by the Ohio Farm 
Bureau Federation. Action probably will 
be taken on the subject at the winter 
meeting of the Federation. 





Doesn’t Cover Life Insurance 


The Ohio 
having some difficulty in impressing on 
the minds of insurance agents in that 


state that qualifications for writing fire | as the Thomas Insurance Agency. 


and casualty insurance do not cover life 
insurance. A different form of blank has 
been issued for the life insurance agents. 
All those agents licensed after July 1 


‘Of the Institute | 


} the 
| eral hundred fire 


insurance department is | 


have to file 
April 1 next. 


new qualifications until 


Ohio Blue Goose Election 


The Ohio Blue Goose will hold its an- 
nual election, and a stag dinner and 
initiation at Columbus, Aug. 31. Among 


the candidates 
Conn, state 
Joseph P. Hershberger 
gander, and Stewart H. 
man of the entertainment committee. 
The principal speaker at the banquet 
will be C. J. Doyle, associate general 
counsel of the National Board, who is 
deputy most loyal gander of the grand 
nest. A number of company managers 
from various cities also will be present. 
Efforts are also being made to have sev- 
eral prominent state officials present at 
banquet. Indications are that sev- 
insurance men will at- 
tend the gathering, which, it is declared, 
will be one of the most important and 


for initiation is H. L. 
insurance 
is the most loyal 
Davey is chair- 


| Ohio 


j}and winter. R. W. 


commissioner, | 


interesting the Ohio pond has ever held. | 





Big Power House Burns 


The big power the Lake 


Shore Electric Railway Company at Avon 


house of 


Fire Prevention Association also 
will meet Sept. 1 to make arrangements 
for inspections to be held during the fall 
Wetzel of Columbus 
executive commitee, 
held in Columbus. 


is chairman of the 
Sessions will be 


Tomlinson Touring Northern Ohio 
Judge W. H. 
manager of the 
surance Agents, 


Tomlinson, secretary- 
Ohio Association of In- 
has been making a tour 


of the smaller cities and towns in the 
norinern part of Ohio in the interests of 
his organization. He expects to spend 


two more weeks in the same way. 


Ohio Notes 


Because of illness, J. B. Chamberlain, 


fire insurance agent at Peninsula, O., 
has retired. 
Earl H. Willis, aged 38, theater and 


insurance man 
few days ago. 
The fish and ice house of the South- 
west Fish & Ice Company at Vermilion, 
O., was burned with a loss of $100,000. 


of Marietta, O., died a 


a , Fire destroyed a number of buildings 
Village, west of Cleveland, O., was de- | in the town of*Chester near Pomeroy, O. 
stroyed by fire Sunday evening, with a | Among them was the general store of 
loss estimated at $100,000. The fire |W. A, Folans. 


started from a generator which exploded. 
The Lorain fire department responded to 
a call, but could do nothing because of 
lack of water. 


Ohio Agency Changes 


Recent fire insurance agency changes 
in Ohio are: O. N. Crawford, Toronto, 
to Wilbur N, Long; Harriet L. Thomas, 


| Niles, to Arthur R. Thomas, to be known 


who were licensed before July 1 will not. 


oe ‘ | their monthly meetings Sept. 
must file qualification statements. Those 


Ohio Field Club Meetings 


The two Ohio field clubs wil] resume 
1, the next 
day after the annual meeting of the Blue 
Goose. The executive committee of the 


;} in one 


| fire 


| were 


A loss of $100,000 was caused in a fire 
of the buildings of the Seiberling 
Rubber Company at Akron. Thee loss 
was mostly caused by water. 

Clarence Pierce and Lewis 
miners of Rutland, O., have been placed 
under arrest, suspected of having set 
to the Blackstone Coal Company’s 
tipple at Rutland a few days ago. They 
employed by the company at the 
time of the fire. 

Fire Monday caused a loss of $15,000 
to the plant of the Seagrave Company, 
manufacturer of fire apparatus at Co- 
lumbus, O., and probably a much larger 


Russell, 


| loss to the Ohio Wool Growers Coopera- 


| tive 


Association. A large amount of 
wool was destroyed. The fire was caused 
by sparks from a rubbish fire in the 
rear of a shed at the Wool Growers’ 
plant. 








LOYAL TO FRIENDS, AND TO LOYAL AGENTS, LOYAL 





Nea! — Presiient 
John Kav, Vice-Pres. and Treas. 
A. H. Hassinger, Secretary 
Wells T. Bassett, Secretary 


FIREMEN’S 


INSURANCE CO. 
of Newark, N. J. 


Organized 1855 


Statement January 1, 1935 


ASSETS AND LIABILITIES 


Capital . ....$3,000,000.00 
All other 

liabilities. . 8,536,871.80 
Net Surplus. 3,586,660.11 


Total ......$15,123,531.91 


Policyholders Surplus, 
$6,586 ,660.11 








Henry M. Gratz, President 
Neal Bassett, Vice-Pres. 


H. Hassinger, 
AWeils T. Bassett, Secy. 


GirardF. M. 


INSURANCE Co. 
of Philadelphia 
Organized 1853 


Statement January 1, 1925 
ASSETS AND LIABILITIES 
Capital .....$1,000,000.00 

All other 
liabilities. . 3,213,098.14 
Net Surplus. 1,260,934.06 


Total .......$5,474,032.20 


Policyholders Surplus, 
$2,260,934.06 














Neal Bassett, President 
John Kay, Vice-Pres, and Treas. 
John A. Snyder, Secretary 
A. H. Hassinger, Secretary 
Wells T. Bassett, Secretary 


MECHANICS 


INSURANCE CO. 
of Philadelphia 
Organized 1854 
Statement January 1, 1925 


ASSETS AND LIABILITIES 


Capital .....$ 600,000.00 
All other 

liabilities. . 2,575,127.95 
Net Surplus. 1,000,362.98 


Total .......$4,175,490.93 


Policyholders Surplus, 
$1,600,362.98 














H. M. Schmidt, President 
Neal Bassett, Vice-Pres. 
John —y Vice-Pres. and Treas. 


Weils T. Bassett, Secy. 


National 
Ben Franklin 


FIRE INSURANCE CO. 
of Pittsburgh, Pa 
Organized 1866 

Statement January 1, 1925 
ASSETS AND LIABILITIES 


Capital .....$1,000,000.00 
All other 

liabilities. . 3,751,385.75 
Net Surplus. 501,427.56 


Total Assets. $5,252,813.31 


Surplus, Policyholders 
$1,501 ,427.56 














H. R. M. Smith, Ass’t. Secy. 


WAITE BLIVEN, Vice-President 


Homer Gwinn, Ass’t. Mgr. 


Western Department—844 Rush Street—Chicago, Illinois 


Herbert A. Clark, Ass’t. Mgr. 
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MANY GOOD POSITIONS OPEN 


Number of Companies Have Important 
Field Jobs to Fill Now in 
Michigan 


There are a number of good field posi- 
tions now open in Michigan. The 
United States Fire will have to replace 
F. T. Talbot, who goes to the home 
office of the Detroit Fire & Marine as 
chief examiner. David M. Lynam, state 
agent of the Fidelity-Phenix, has gone 
with the American Alliance and the 
Massachusetts Fire & Marine. The State 
of Pennsylvania has a state agency va- 
cancy in Michigan. The Scottish Union & 
National has not appointed its Michigan 
state agent. The Detroit Fire & Marine 
state agency in its home state is vacant. 
The Springfield is seeking a man there. 


The Fire Association will appoint a 
Michigan special agent. The Interstate 
Fire of Detroit is also looking for 

Michigan state agent. The Michigan 


business of the Interstate is in charge | 


of the head office, but that in other 


states now reports to New York. 


Important Michigan Arson Case 


LANSING, MICH., Aug. 25—One of the 
biggest arson cases in Michigan in years 
is in the arrest late last week 
David Crawford, president 
ford Forest & Land Company, on a 
charge of having set the fire which vir- 


seen 


tually wiped out Cedar River the night 
of June 6. Total insurance in force on 
the property, divided among 42 com- 


panies, according to investigators of the 
department of public safety and the Na- 
tional Board, 
is placed at $130,000. 

Insurance on the buildings had been 
increased from $90,000 to $156,000 within 
the past year; $8,000 insurance had been 
placed within three days of the fire, fol- 
lowing cancellation of $10,000 by some 
companies represented by a Menominee 
agent; all of the buildings, in the opinion 


of the investigators, were over-insured; 
none of the structures had been used 
profitably for years and there was ap- 


parently no prospect of turning them to 
use in the future. 

The buildings 
postoffice, general 
sawmill, warehouses, 
garage, 12 unoccupied 
occupied. 


included the 
meat market, 
blacksmith shop, 
houses and two 


burned 


store, 


Recent Michigan Losses 


LANSING, MICH., Aug. 24—Two fires 
of considerable proportion were recorded 
in Michigan during the week, maintain- 
ing the record which has marked the 
year one of the worst for losses in his- 
tory The state's cement plant finishing 
building at Chelsea was completely razed 
by a blaze thought to have started from 
a hot journal in the sacking department. 


Prison trusties and Jackson and Ann 
Arbor fire departments prevented spread 
of the flames to the four other buildings 
nearby. No trouble was experienced with 
the prison labor employed at the plant. 
The loss is placed at $35,000. Three 
homes, a garage and eight automobiles 
were destroyed in a fire at Marine City, 
the loss totaling more than $25,000. The 
blaze, which was discovered early in the 
morning in a cement block building near 
one of the residences, was of unknown 


origin. 


Many Small Storm Losses 


of hail in 
Illine last week has resulted in 
a large num r of small claims for roof 
and window damage. The points from 
which most of the claims are originating, 
it is reported, are Pekin, Peoria, Quincy, 
Colchester McComb. No crop losses 
have reported. 


A 


central 


series wind and storms 





‘ ; 
ana 


been 


Hoopes in Indiana 


field representative of 
the National Association of Insurance 
Agents, will for the next several weeks 
travel in Indiana stimulating interest in 
agency association s~ork. He 
completed a similar campaign 
Carolina. 


Ss 


Ww. Hoopes, 


in South 


al 


| not been remitted to the company. 


of | 
of the Craw- 


was $156,000, and the loss | 


| plied from the plant fire 


‘only 


SUIT FOR AGENCY BALANCE 


Fire Association Wins Recovery 
Against Delinquent Local Agent 
at Rosemont, IIl. 


Suit for the recovery of an unpaid | 


balance was filed against Lester I. Con- 
don of Rosemont, Ill, a suburb of Chi- 


cago, and won by the Fire Association. | 


While the amount involved was small, 
$60.23, the Fire Association was 
determined to press the case in order to 
set an example. The balances dated 
back to February. The case was tried 


before a jury in the justice of the peace | 


court at Downers Grove, III. 
In its argument the Fire Association 


SMITH WOULD BE GOVERNOR 


Report Wisconsin Commissioner Pre- 
paring to Enter Race—May Have 
Ekern as His Opponent 





Rumors current in Wisconsin political 
circles are that W. Stanley Smith, com- 
missioner of insurance, is being groomed 
for the gubernatorial race next year. 
Governor Blaine’s term of office expires 
in 1926 and the governor, though a close 
friend of Commissioner Smith, is said 
to lean toward the candidacy of Herman 
L. Ekern, also a progressive and a bitter 
enemy of the commissioner. The gov- 


| ernor himself is reported to be ready to 


stated that Mr. Condon had refused to | 


pay the balances because Irvin C. Saber, 
Illinois state agent of the company, had 
taken up the agency. Mr. 


} is 
Condon | 


argued that he had no further respon- | 


sibility to the Fire Association when the 
agency was cancelled. The Fire Asso- 
ciation showed that the premiums had 
been collected by Mr. Condon but had 
A. 
R. Bates of the Chicago law firm of 
Bates, Hicks & Folonie handled 
case for the Fire Association. 


Terre Haute Enameling Plant Loss 


Fire which burned for several days 
caused a loss estimated above 35,000 
at the plant of the Columbian Enameling 
& Stamping Company at Terre Haute, 
Ind., and resulted in the destruction of 
the large hay warehouse, together with 
ten carloads of baled straw. 
smoldering blaze within the closely 
packed bales baffled the firemen for many 
hours, and it was necessary to pull out 
large portions of the skeleton iron clad 
walls and remove the burning straw be- 
fore it could be fully extinguished. The 
fire was first fought with streams sup- 
pump, but the 


water became low after an hour or two 
and it was necessary to connect hose 
lines to the city mains. 


This 
outside 


is one of the plants technically 


the city boundary, although the 


corporation completely surrounds it, to- 
gether with the Root Glass company, 
which recently suffered a severe loss, 


was the target for a spirited attempt at 
forceca annexation last year. There was 
some talk at that time of withdrawing 
fire protection from these plants, but the 


| proposal was never carried out, and they 


| consequently 


| 


has just | turned from 


received service from 
city fire department free of charge. 


the 


Partnership Is Dissolved 


the | 


| night 


}less task 


run for senator, succeeding Irvin L. 
Lenroot, incumbent. If either Commis- 
sioner Smith or Attorney General Ekern 
successful it will mean that an ex- 
insurance commissioner is seated in the 
governor's chair, for Herman Ekern has 
also been one of Wisconsin’s commis- 
sioners of insurance. 


Rice Lake Hotel Burned 


Tourist hotel at Rice Lake, 
completely destroyed by fire 
Guests were forced to flee in 
attire and were unable to 
any personal belongings. The Rice 
volunteer fire department had 
on its hands 
the flames 





The 
was 
20. 


Wis., 
Aug. 
their 
save 
Lake 
a hope- 
and was unable 


to under control. The 


get 


| fire is believed to have been caused by 


|} not been 


The | 


a heater used to supply the rooms with 
hot water. The estimate of the loss has 
announced, 


Hail Losses in Minnesota 


Detroit, Minn., and territory west and 
northwest, were visited by one-of the 
heaviest hail storms of recent years Aug. 
16. The heaviest damage was done in an 
area about nine miles wide and 45 miles 
long. Many homes at Detroit were dam- 
aged. Trees were blown down and 
power lines damaged during the terrific 
windstorm which accompanied the hail. 
In some sections hail fell steadily for 


| 30 to 45 minutes, 


JACKSONVILLE, ILL, Aug. 26.—Ban- | 
croft & King, one of the oldest fire in- 
surance agencies in Jacksonville, has 


been dissolved just recently. 
was established in 1911 by Horace H. 
Zancroft and Harrison W. King. It has 
been writing a large volume of business 
year. 

3ancroft stated 
Mr. King intended to carry on their 
surance work separately. In addition 
to being a prominent figure in the fire 
insurance field in this part of the state, 
Mr. Bancroft is well known for his ac- 
tivities in Chautauqua work. 


This agency 


that both he and 


Indiana Notes 


Ralph J. Rush of the “Rush to Rush” 


in- | 


insurance agency has purchased the two- | 


999 


story brick building at 222 East Berry 
street, Fort Wayne, Ind., as a new home 


for his agency. 

J. O. Beck of Lafayette, Indiana state 
agent of the Firemen’s of Newark, has 
the deep sympathy of friends in the 
death of his wife, Aug. 22. Mrs. Beck 
had been ill for several months and her 
death was not unexpected. 


Oklahoma Notes 


Chief Bush of Tulsa, Okla., has 
for the addition of a fire station 
fire department. His request 
a large, ornamental station installed 
Cincinnati and Pine street. 

H. J. Clarke, chief engineer of the 
Oklahoma Inspection Bureau, has re- 
a trip to the Pacific coast. 
F. A. Trask, assistant engineer, returned 
Monday from a two weeks trip to points 
of interest in Michigan. 


asked 
to the 
is to have 
at 


North Dakota Hail Claims 


BISMARCK, N. D., Aug. 
the numerous hail storms 
claims to the state hail 
Aug. 15 were 2,000 less 
day in 1924. 
hail year in the experience of the state 


25—Despite 
in the state, 
department to 
than the same 








reports an unusual number of hail losses 
for this season of the year from widely 
scattered areas. Although the acreage 
damaged is comparatively small the loss 
per acre is heavy, it was said. Eastern 
North Dakota is the most seriously 
affected, the only counties west of the 
Missouri river reporting losses being 
Grant, Hettinger and Morton. Grand 
Forks was visited by a hailstorm Aug, 
17 which covered a region from two to 
10 miles wide and over 30 miles long, 


Minnesota Notes 


An overheated bearing was the cause 
of the Itasca elevator fire at Minneapo- 
lis, which did damage estimated at 
$250,000. This was the conclusion 


| reached by deputy fire marshals afteran 


| investigation. 


| peared 





| erty 


Last year was the lightest | 


It was the heaviest fire 
loss of the year in Minneapolis. 

Search is being made for Glen IL, 
Stewart, 33, manager of the insurance 
department of the Calhoun Realty Com- 
pany, Minneapolis. He disappeared Aug, 
15 and though his family said he ap- 
worried over financial affairs, 
members of the firm knew of no irregu- 
larities in his accounts. 


Wisconsin Notes 


The city council has drafted a resolu- 
tien to increase the insurance on the city 
hall at Madison, Wis., from $7,000 to 
$50,000 in the near future. 

The village of Stevensville, Wis., was 
nearly destroyed by fire Aug. 18 and only 
the work of the fire department from 
New London saved the village. A black- 
smith shop and a church were badly 
damaged by the fire. There was little 
fire insurance on the buildings because 
the lack of fire protection makes the 
rates too high. 

An investigation has been started by 
Conrad Asmuth, deputy state fire mar- 
shal for Wisconsin, to find the firebug 
who is alleged to have started three suc- 
cessive fires recently at Waukesha, Wis. 
The Wilbur Lumber Company was the 
heaviest loser as two of its buildings 
were burned, with a loss of about $5,000 
on a barn which burned in the third 
fire. A warehouse owned by another 
firm in Waukesha also suffered from the 
flames. 


Iowa Notes 


Swift & Co. sustained a loss of $12,000 
in a fire in their packing plant at Sioux 
City Friday. 

A fire at Murray, Ia., 
grocery of E. E. Brown, 
meat market, Bosserman 
bootery, James Brown's 
the C. T. Zink bakery. 
was badly damaged by water and 
smoke. The loss is estimated at $30,000, 
fully covered by insurance. 


damaged the 
W. J. Badger 

& Cathells 
restaurant and 
Adjoining prop- 


























Mt. George Dexter of Chas. L. Dexter & 
department. ec, Be Co. has returned to Dallas after a va- 

The state hail insurance department | cation in the Ozarks, at Bella Vista, Ark. 
PLAN “SMALL TOWN” SESSION | part in the discussions. In the place of 


Problems of Rural Agents to Be Given 
Especial Attention at Iowa Asso- 
ciation Meeting 





DES MOINES, IA., Aug. 26.—At- 
taching stickers to all letters sent out 
from every fire insurance agency in 
the city, upon which is printed the an- 
nouncement and date of the coming 
meeting of the lowa Association of In- 
surance Agents in Des Moines 
16-17, and an invitation thereto, indi- 
cates the interest all insurance offices in 
Des Moines are taking in the big event. 
Insurance interests are determined to 
make the largest possible use of this 
occasion to inspire rural agents to 
greater effort in their territory. Field 
men out over the state are urging a 
large attendance and are impressing 
upon their representatives the impor- 
tance of a large representation at the 
meeting. 

President R. M. Evans is making it 
clear that the subjects to be discussed 
are right in line with the problems con- 
fronting agents in the small towns and 
if such agent happens to be the banker, 
all the greater will be the need of taking 


| long-winded addresses there is going to 


be a heart to heart exchange of practical 
ideas, a round table discussion that will 
make appeal to every interest concerned. 
The reason that every agent in Iowa 1s 
invited, whether a member or not of the 
organization, Mr. Evans says, is to get 
the viewpoint of the other fellow. In 


| the open discussions planned there will 


be ample opportunity for the agent who 


| works largely among farmers or prop- 
| erty owners in small towns to present 


Sept. | 


his problems and a solution will be 
given, doubtless, by someone who has 
overcome the same difficulties. 


FIRE RECOMMENDATION MADE 


Kansas Inspection Bureau Calls Atten- 
tion to Necessity for Keeping Spec- 
tators Out of the Way 





TOPEKA, KAN., Aug. 26. — The 
Kansas Inspection Bureau, reporting on 
a fire at Chanute, Kan., called attention 
to the fact that curious onlookers at 
spectacular fires interfere greatly with 
the work of the firemen. In addition to 
keeping out of the way of firemen, 
people should realize that their own 
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safety demands that they keep back a 
reasonable distance. It is usually diffi- 
cult to handle crowds on such occa- 
sions. 

The bureau also reports that the fire 
department deserves credit for its un- 
faltering efforts, but as a general rule 
the departments and water works sys- 
tems in cities and towns of 15,000 pop- 
ulation and under, are not capable of 


handling fires in buildings of excessive | 


height and area after a start has been 
made by the blaze. In this case the 
start was due to delayed alarm. It is 
quite probable that had the alarm been 
given when smoke coming from the 
ventilators was first said to have been 
seen, the loss would have been small. 


Must Make Improvements 


The city now seems to realize the 
necessity of improving its fire fighting 
facilities, and consideration is being 
given to the purchase of an automobile 
pumping engine. Two years ago the 
bureau issued a very complete report 
upon the fire protection of Chanute and 
submitted 34 recommendations for im- 
provements to the city officials. Prac- 


| in southeastern Iowa. Corn was beaten 
| into the ground, animals were killed or 
| maimed, poultry destroyed and a num- 
| ber of people were seriously injured by 
| being pelted with hail stones as large 
|as eggs. A passenger train on the Rock 
Island near Brighton sustained broken 
windows on the storm side of the 
|coaches and passengers were injured 
|from broken glass. The loss sustained 
lis estimated at $500,000. 


visited a number of counties in 
Iowa. This covered part 


western 
of the terri- 


tornado early in the season. On a strip 
of rich farm lands, 15 miles wide and 
30 miles long, a most promising crop of 
corn was utterly ruined, Profiting from 


of the farmers were well insured. 


Will Inspect Davenport, Ia. 


Cc. W. Borrett, secretary of the Iowa 
State Fire Prevention Association, an- 
nounces an inspection of Davenport for 
Sept. 23-24. The Commercial Club at 
Davenport will give all possible assist- 
ance and Mr. Borrett urges the mem- 
bers of the association to turn out. In- 
surance agents in Davenport are back 
of the movement. 


tically none of these recommendations | 


was put into effect, though many of 
them were comparatively inexpensive to 
comply with. 

This fire, resulting in a loss of $128,- 
299, and an insurance loss of $54,700, 


will make the per capita loss ratio for | 


the city very high again this year. While 
the fire loss in 1924 was very low, the 
record for the two previous years was 
very high. In each instance, the prop- 
erty was considerably under insured, in 
comparison with its value. 


Iowa Storm Loss Heavy 


DES MOINES, IA., Aug. 25.—Hail and 
tornado insurance adjusters are follow- 
ing in the trail of one of the worst 
storms of the season. It started on its 
mission of destruction just east of Grin- 
nell and followed the identical route 
taken by the historical Grinnell cyclone 
in 1882, damaging growing crops in a 
wide belt through a half dozen counties 


New Apparatus for St. Louis 


ST. LOUIS, MO., Aug, 25.—The Board 
of Standardization of St. Louis has ended 
la deadlock that began a year ago when 


it approved specifications for new fire 
fighting apparatus to cost $136,000. The 
specifications decided on call for five 


pumpers of 750 gallons per minute ca- 
pacity each, three 85-foot aerial trucks, 
two supply trucks and two city service 
hook and ladder trucks. 

A year ago Former Fire Chief Panzer 
submitted specifications calling for 500 
gallon pumpers but Comptroller Nolte 
|turned them down as too small and the 
| deadlock followed. The new specifica- 
|tions were agreed to by Oliver Meyer, 
| mastet mechanic of the fire department; 
| Director of Public Safety Brod, and Fire 

Chief Alt. 








Lincoln Wants More Water 


| 
| LINCOLN, NEB., Aug. 25.—Councilman 
| Schroeder, in charge of the water depart- 


| 


| 
| 
| 
} 


tory that was visited by a destructive | 
| line 
|} nearly 30 miles away. 
ja line 


the experience earlier in the season most | 


| thinks the new supply will make it un- | 








| 
| 
| 
| 
1 


| show and racing animals were 


| according to the 
| make with their assureds. 


ment, has been authorized to sink a 
12-inch well in the northeastern part of 
the city following the making of tests 
of a thorough character. If this well 
proves to be what is expected of it, three 
others will be sunk within the same 
block. These will add over 


the city. 


| City officials have been confronted for 
|some time with the necessity of finding 
The day before a terrific hail storm | 


an 
that 


independent 
now 


supply of water from 
being drawn upon. Some of 


the experts have been insisting that the | 


problem cannot be solved until 


has been run to the 


a tap 
Platte river, 
The cost of such 
with the necessary filters and 
pumping equipment would make it im- 
possible for the city to furnish water 
at its present low rate. Mr. Schroeder 


necessary to even discuss an out-of-town 
source for years to come, 





Storm Losses in Nebraska 


LINCOLN, NEB., Aug. 25.—Heavy elec- 
trical storms, accompanied by hail, have 
been reported the past week from vari- 
ous parts of central and western Ne- 
braska. 


tions and in others lightning caused sev- | 


eral fires. The most serious 
county fair grounds in McCook, 
the city itself. Tents were 
and concession stands 


was at 
and in 
blown down 
wrecked, while 
injured. 





St. Louis Sprinkler Loss 
ST. LOUIS, MO., Aug. 25.—A girl em- 
ploye of the American Millinery Com- 
pany, occupying quarters on the top 
floor of the six-story loft building at 


615-17 North Eight street, St. Louis, had | 


a date the night of August 18 and be- 
cause she did the insurance 
will have to pay from $11,000 to $43,000, 
settlements they will 


An electric iron that the girl with the 
date had used to primp up her hat had 
fired the wooden table on which she left 
it and the heat from this fire set off the 
sprinklers, which flooded practically the 


entire building. Tenants estimated their 


losses as follows: American Millinery 
Company, $10,000; Soldz Garment Com- 
pany, $15,000; All-American Hat Co., 


1,500,000 | 
gallons an hour to the water supply of | 


Corn was damaged in some sec- | 


companies | 





$5,000; Warden Manufacturing Co., 
$5,000; H. Unterberger Dress & Suit Com- 
pany, $5,000; Marre’s cafe and Raia’s 
{barber shop, $2,000. 


Field Men Report Business Quiet 

KANSAS CITY, MO., Aug. 25.—Busi- 
ness is reported unusually quiet by field 
men working out of Kansas City, owing 
partly to the hot wave which has visited 
this section during the past week or so. 
The fact that an unusually large number 
of agents are on their vacation is also 
spoken of as a contributing cause. 

The prospects for business during the 
fall are said to be exceptionally bright 
in the corn raising sections of this terri- 
tory on account of the splendid condi- 
tion of that crop. Agents report the 
crop as practically made, but say that 
| another good rain will help to fill out 
|; the ears, and make the crop heavier. 
| Dispatches from over Kansas report 
good rains over the state, 


Plan for Fire Prevention Week 


KANSAS CITY, MO., Aug. 
| ticipation of National 


25.—In an- 
Fire Prevention 
| Week, Oct. 4-10, the Missouri Fire Pre- 
vention Association is making a special 
drive to enlist the Chambers of Com- 
merce in 18 of the larger cities of the 
state in observing the week, and Execu- 
tive Secretary J. Burr Taylor and a 
number of the members of the associa- 
tion are spending quite a lot of time on 
the job. 

In Kansas City the Fire 
Waste Council and the Kansas City 
Safety Council are joining in the prepara- 
tion for the week’s activities. An in- 
tensive program of about six weeks 
beginning Oct. 1 will be carried out. 
| Among the features just secured is the 

services for two weeks of Harry Rogers, 
; the “fire clown,” who will work in the 
| public schools beginning Oct. 9. 

Either definite or tentative arrange- 
|ments have been made in each of the 
| following cities in the state for the ob- 
| Servance of the week under the auspices 
| of the Chamber of Commerce: Springfield, 
| Sedalia, Carrollton, Nevada, Carthage, 

Joplin, Booneville, St. Charles, St. Louis, 

| Independence, St. Joseph, Maryville, 
| Trenton, Chilocothe, Jefferson City, 
| Mexico, Hannibal and Kansas City. 
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Oren Ruffcorn, Vice-Pres. 


George B. Gifford, Vice-Pres. 


Announcement 


INSURANCE OF LAND VALUES 


NATIONAL LAND INSURANCE COMPANY 


Insures Land Values under provisions of an Act regulating the busi- 
ness of Land Value Insurance, passed by the California Legislature at 
its last session 

Under Supervision of Insurance Commissioner in California. 

Carries Reserves as a guarantee of the payment of Losses. 

The cost is small. 


The premium is based upon Actuarial Tables which have taken years 
to compile. 


Write for Information 


NATIONAL LAND INSURANCE COMPANY 


FINANCIAL CENTER BUILDING 
SEVENTH & SPRING STREETS 


LOS ANGELES, CAL. 
Tel. TRinity 4135 


Chas. G. Greene, Secty. & Treas. 
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CONWAY BUILDING 
111 West Washington Street 
Chicago 
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Are You Planning to Move? 


Insurance companies, branch offices, and general 
agents will find a real office home here, whether 
they want space in large or small units. 


Location, equipment and service unsurpassed. 


William S. Pye, Manager 


Room 1243 Phone: Franklin 4850 























THE 
INTER-STATE FIRE INSURANCE 
COMPANY 


SURPLUS TO POLICYHOLDERS, $364,993.52 


408 FORT STREET, WEST DETROIT, MICHIGAN 














CLEARY anD WINZER 
CERTIFIED PUBLIC ACCOUNTANTS 
Specializing in Insurance Accounting 


29 South La Salle Street 
CHICAGO 
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TEXAS CASE DECIDES POINT 





Cancellation Becomes Effective on Re- 
ceipt of Notice by Company or 
Representative 





The question of just when a cancella- 
tion by the assured becomes effective 
has been up for decision from time to 
time. Several answers have been made 
to this question at different times and 
they vary widely. The decision on a re- 
cent case in Texas should cover this 
fully. 

A policyholder in several companies 
mailed out his policies to the different 
agents with whom they had been writ- 
ten, asking for cancellation and return 
of premium. Two days later the assured 
suffered a fire on stored products which 
were covered by these policies to the ex- 
tent of $100,000. 

The agents to whom these policies 
were mailed for cancellation were located 
in different parts of the state. Several 
of them received the policies before the 
fire occurred, while others received them 
after the fire had taken place. The loss 
occurred on a Sunday morning and two 
of the agents had received the policies, 
marked them cancelled and had sent 
them on to their companies the preced- 
ing day, Saturday. Other agents, on 
account ofthe Saturday holiday, left the 
details of cancellation until Monday, 
while the agent farthest away from the 
assured did not receive the policies at 
his office until Sunday. 

Monday, the day after the fire, the as- 
sured communicated with all ‘of the 
agents asking for the return of the pol- 
icies which he had previously requested 
to be cancelled. The question then arose 
as to which of the policies were in force 
and which had been cancelled, which 
would mean deciding the question as to 
just when the cancellation by the as- 
sured becomes effective. 

A firm of lawyers was consulted and 
quoting authority they declared that pay- 
ment of the return premium was not 
essential to the cancellation of a policy 
—that the cancellation became effective 
when notice was given. Of course, in 
order for the notice to be effective it 
was held that it must reach the company 
or the agency representative prior to the 
occurrence of the loss. 

“The assured might request cancel- 
lation from the house tops,” declared the 
lawyers, “but if the agent of the com- 
pany did not hear the request the efforts 
of the assured would be entirely futile.” 
The lawyers held that if the assured 
chose to mail his request for cancella- 
tion and if the mail failed to deliver this 
request prior to the loss, the failure of 
the mail was the failure of the assured 
and there was no cancellation. 

It was held that the policies which had 
actually reached the agent before the 
time of the fire were cancelled; those 
which reached the agent afterward were 
not, and the loss was adjusted on this 
basis. 





Probe Texas Gin Fire 


Investigation is being made by the au- 
thorities of a fire at Ovala, Tex., where 
a gin valued at $75,000 was destroyed by 
fire, and the owners are endeavoring to 
punish the culprit. Thig is the largest 
gin fire reported to the State Fire In- 
surance Commission this season. 


Twenty-Five Years’ Service 


Charles W. Childress, Sr., of Fort 
Worth, is receiving congratulations from 
his friends on having rounded out on 
Aug. 15 25 years’ continual service as 
Texas state agent for the Milwaukee Me- 
chanics. During the time Mr. Childress 
has supervised the business for the Mil- 
waukee Mechanics in various other 
states, including Louisiana, the old 
Indian Territory and Oklahoma, but all 
the way has looked after the state since 
Aug. 15, 1900. 

Mr. Childress first entered the insur- 
ance business Sept. 1, 1888, at Terrell, 
Tex. 





RATIFY TRANSFER AFTER LOSS 





Texas Court Holds Substitution of 
Policies Without Insured’s Knowl- 
edge May Then Be Approved 





A recent Texas decision of general 
interest involves the right of insured 
to ratify, after a loss, insurance effected 
for his benefit. The Continental Gin 
Company was loss payee on two poli- 
cies of fire insurance issued in favor of 
the Handley Company by the Provi- 
dence Washington. The local insur- 
ance agents, representing the latter 
company and appellant, were instructed 
to cancel the two policies by the Provi- 
dence company and attempting to com- 
ply with such instruction, immediately 
issued similar policies in appellant com- 
pany. No notice of intent to cancel was 
given to either the insured company or 
loss payee. Only after a fire had oc- 
curred destroying the property were 
the insured notified of the cancellation 
and substitutions. Proofs of loss were 
submitted, however, under the substi- 
tuted policies. 

The court held that above facts 
proved ratification of the substitution 
of policies and judgment for appellees 
on the substituted policies was proper. 
This was not an effort to contract for 
insurance after the property had ceased 
to exist, but the act of ratification by 
relating back, matured a contract begun 
prior to the destruction of the property. 
Alliance vs. Continental Gin Co., Court 
of Civil Appeals, Texas (5th Dist.). 





Temple Agents Organize 


TEMPLE, TEX., Aug. 25.—Temple fire 
insurance agents have organized an asso- 
ciation with John A. Cole as president. 
Through this organization they hope to 
improve general conditions in Temple, 
and make the fire record a much lower 
one. They will work in conjunction with 
the Chamber of Commerce. 





Tulsa in Better Class 


TULSA, OKLA., Aug. 25—Regardless of 
the fact that the water distributing fa- 
cilities of Tulsa were condemned as 
being inadequate to properly protect the 
city, in a report recently released by 
the-National Board, the Oklahoma In- 
spection Bureau announced its intention 
of changing Tulsa from fifth to fourth 
class. This is the result of the increased 
water supply made possible by the newly 
developed Spavinaw waterworks. New 
rate books will be ready for distribu- 
tion by Sept. 1, C. R. Haskett, assistant 
Inspection Bureau manager, announced. 
Any unreliable features in the new 
works, as at present developed, which 
are largely due to inadequate mains, 
are offset by keeping the Arkansas river 
supply works, formerly used, in reserve. 

W. Lyle Dickey of the Dickey-Ashby 
Fountain agency, president of the Okla- 
homa Assocation of Insurors, spoke be- 
fore the Chamber of Commerce Friday, 
urging that steps be taken to comply 
with the recommendations of the Na- 
tional Board. 





May Raise Rates in Austin 


AUSTIN, TEX., Aug. 25.—The State 
Fire Insurance Commission is threaten- 
ing to increase the key rate of Austin 
from 28 to 31 cents. Recommendations 
have been made to city officials for @ 
number of improvements in the fire de- 
partment, including additional equip- 
ment and establishment of at least two 
more fire stations in the residential sec- 
tions. Recommendation is made that the 
city fire marshal should be immediately 
relieved from duties connected with the 
fire department and given such assist- 
ance as may be necessary to properly 
enforce the fire marshal ordinance. 

The commission said there should be 
added to the fire fighting equipment at 
least one new pumper of standard ca- 
pacity. It is recommended that two such 
pumpers be installed which will not only 
prevent an added charge, -but will re- 
move the present charge of 1 cent in 
the key rate for no reserve pumper. An 
additional chemical engine is required 
to avoid a charge for deficiency in num- 
ber of chemical engines. One additional 
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nook and ladder truck is also required. 
The present building code is inade- 
quate, the commission says. Recom- 
mendation is made that a building code 
such as the standard advisory code of the 
National Board be adopted, also, an ordi- 
nance adopting the national electrical 
code for the electrical wiring should be 
passed, and a competent electrical in- 
gpector secured to enforce the ordinance. 


Complete Incorporation Details 


FORT WORTH, TEX., Aug. 25.—At a! 
meeting of the incorporators of the 
Texas Association of Insurance Agents 
held Friday, at Fort Worth, all work 
necessary to the completion of incorpora- 
tion was finished. This meeting was 
ealled in order that the new officers of 
the association, elected at the June con- 
vention, might start off the association’s 
fiscal year Sept. 1, operating under a 
charter. 

Articles of incorporation and applica- 
tion for charter were filed under the ad- 
ministration of L. O. Jarrell. The char- 
ter was not granted in time for it to be 
taken up at the June convention. 

This does not in any way change the 
officers and committees as elected at the 
annual convention held in Fort Worth. 
The incorporators present at the meeting 
were L. O. Jarrell, Houston; W. O. Wood, 
Houston; Fred Burton, Galveston; A. P. 
Cunningham, Dallas; Davis Stribling, 
Waco. 





Texas Key Rate Changes 


AUSTIN, TEX., Aug. 25—The State Fire 
Insurance Commission has made an- 
nouncement of additional key rate 
changes as follows: La Porte reduced 
from 90 to 89 cents; Willis raised from 
98 to 99 cents; 
cents; Olney, 62 cents. 

Fire Marshal Timmins 
there are a number of towns that will 
show a raised key rate on account of 


Megarger placed at 98 | 


stated that | 


lack of enforcement of the fire marshal 
ordinance for which they have been re- 


ceiving credit. 
' 


Texas Adjustment Firm Expands 


DALLAS, TEX., Aug. 26.—Announce- 
ment has been made by the Texas Ad- | 
justment Company of two new branch 
offices, one at Fort Worth ana the other 
at Wichita Falls, Tex. The latter office 
will be established Sept. 1 when this | 
company takes over the West Texas Ad- 
justment Company. R. R. Moore will 
be in charge with Hugh Coldwell as 
assistant. 

The office at Fort Worth will be man- 
aged by J. D. Buckalew who will be as- 
sisted by W. O. Coles. | 


To Entertain Commissioners 


DALLAS, TEX., Aug. 25.—Committees 
from the local pond of Blue Goose, Dal- 
las Chamber of Commerce, North Texas 
Underwriters and the Cactus Club have 
gotten together and are in the process 
of formulating plans for the entertain- 
ment of the insurance commissioners 
who come to Dallas Sept. 19 from attend- 
ance at the national convention at San 
Antonio just prior to that date, 


Patterson to Texas Field 

R. W. Patterson, associated with the 
Liverpool & London & Globe for a num- 
ber of years, most recently in the 
Georgia field, has been transferred to the 
Texas field, and will have headquarters 
at Abilene, Tex., supervising the farm 
business of the company over that sur- 
rounding section. 


Texas Notes 


J. H. Speed, Texas agent for the Liver- 
pool & London & Globe, has just returned 
from a visit to the southern department 
office at New Orleans, 
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VALUED POLICY ISSUE IS UP 


Mississippi Supreme Court Holds Lessee 
Can Recover Full Amount on 
the Policy Issued 


Lessee Held Entitled to Recover Full 
Amount of Fire Policy Issued to Him 
on Leased Premises and Not Merely the 
Value of Leasehold. In Mississippi Fire 
vs. Planter’s Bank of Tunica, supreme 
court of Mississippi, 103 So. 84, the com- 
pany issued a fire policy for $2,500, 
$1,500 of which was upon furniture and 
$1,000 on the residence which the in- 
sured occupied as a lessee. The policy 
stated that the dwelling house was occu- 
pied by the insured as lessee and stood 
upon leased premises. 


Denied Liability on Building 


While this policy was in force there 
was a total loss by fire. The company 
acknowledged liability for $1,500 for the 
loss of the furniture, but denied liability 
for the full amount of the $1,000 upon 
the dwelling house. The company took 
this position on the ground that the 
lessee of a building has no insurable 
interest therein and that the valued 
policy statute of Mississippi had no ap- 
plication to policies issued in favor of 
lessees; but even though the valued 
policy statute was held to apply, the 
lessee could recover only the value of 
his unexpired lease. 

In addition the company contended 
that if the valued policy law did apply, 
it should be held unconstitutional for 
such a contract would be against public 
policy in that it would be a wager con- 
tract. It further argued that the insured, 
lessee, in this case, had no insurable in- 
terest because his contract with the 
lessor did not bind him to restore the 
building if destroyed by fire. In deny- 
ing this contention, and holding the in- 
surance company liable for the face of 
the policy the court said: 


Can Recover Full Amount 


“This court has several times held 
that the lessee has an insurable interest 
in a leased building and that the measure 
of his recovery for total loss by fire is 





the full amount named in the policy, 
providing, of course, there be no fraud 
in securing the insurance. ... 

“We do not think the valued policy 
statute is unconstitutional for any rea- 
sons, as to equal protection or due 
process, pointed out by the appellant; 
nor are its provisions against public 
policy, because the insurance company 
is under no duty to issue insurance to a 
lessee for any greater amount than the 
value of the leasehold. It enters into 
the insurance contract with its eyes open 
and receives the premium from the les- 
see with full knowledge of the situation, 
and such a contract does not, in our 
judgment, come within the condemna- 
tion of ‘a wager or gambling contract.’ 


Company Knew the Facts 


“In the case before us the company 
accepted the risk, received the premium, 
with full information that it was insur- 
ing the leased premises in favor of the 
lessee, and it knew the amount named in 
the face of the policy would, under the 
statute, be recoverable in the event of 
a total loss. In such a case we are not 
prepared to say there exists a public 
evil that should vitiate the contract as 
being against public policy.” 


Field Club Meetings 


The Kentucky & Tennessee Field Club, 
composed of the Bureau companies in 
that district, has scheduled a meeting at 
the Seelbach Hotel, Louisville, Sept. 1. 
There are about 20 members of the club. 
No meetings were held in July and 
August. 

The Kentucky Fire Underwriters Asso- 
ciation, which has not met over the hot 
weather, has scheduled its next meeting 
at the Pendennis Club, Louisville, Sept. 
8, it being a luncheon meeting at noon, 


After Non-Admitted Insurers 


NASHVILLE, TENN., Aug. 25.—Com- 
missioner A. S. Caldwell proposes to col- 
lect some taxes due the state from in- 


surance placed in non-admitted com- 
panies, judging from the Nashville 
papers. Commissioner Caldwell has noti- 


fied some 25 firms, so the papers state, 
that they are not entitled to the protec- 
tion of Tennessee laws in event suit 
would have to be brought to obtain ad- 
justment of a loss. It seems Mr. Cald- 
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WHEELING FIRE INSURANCE CO. 


WHEELING, WEST VIRGINIA 


Capital $200,000.00 
Surplus to Policyholders $360,061.08 
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Is It Insured ? 


Violins, Cellos, Harps and other valuable Instruments 
Insured against “All Risks” wherever located 


Saxophones and other Band and Orchestral Instruments 
Insured Against Fire, Theft and Transit Risks 


Also ‘All Risks insurance on Personal Jewelry, Furs, 
Fine Arts, Salesmens Floaters, Tourists Floaters Etc 


A. F. SHAW & COMPANY 


80 Maiden Lane Insurance Exchange 
New York City ‘ Chicago, Ill 
General Agents - ‘All Risks” Department 
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JAS, M. TEAHEN, Treasurer M. E. BLACK, Aseletamt Seeretary 
ROBERT R .BUCKNELL. Assistant Secretary 














THE EMPLOYERS’ 
FIRE 
INSURANCE COMPANY 


CAPITAL,$1000,000 


BOSTON 











SPECIALISTS GATHER THE INFOR- 
MATION THAT APPEARS IN THE 
NATIONAL UNDERWRITER. 


20 

















24 





THE NATIONAL UNDERWRITER 








August 27, 1925 











AMERICAN ALLIANCE 
INSURANCE COMPANY 
NEW YORK 


STATEMENT JANUARY I, 1925 


CAPITAL 


$2,000,000.00 


} RESERVE FOR ALL OTHER LIABILITIES 


1,893,898.33 


NET SURPLUS 


2,779,111.95 


ASSETS 


6,673,010.28 


LOSSES PAID POLICY HOLDERS 


$9,815,540.72 


SURPLUS FOR THE PROTECTION OF POLICY HOLDERS 


$4,779,111.95 — 





WESTERN DEPARTMENT 
C. R. STREET, Vice-President W. L. LERCH, Manager 
310 South Michigan Avenue, Chicago, Ill. 














ORGANIZED 1859 





NATIONAL LIBERTY 


Insurance Company of America 
Head Office, 709 Sixth Ave., New York 





Statement—January 1, 1925 


meme 
CASH CAPITAL. ...miccccccecee ESGRRUOOO 
PREMIUM RESERVE............  7,398,203.85 
RESERVE FOR LOSSES, and 

All Other Liabilities........... 
SURPLUS TO POLICYHOLDERS. 


1,287,359.83 
5,503,663.25 

















well has served notice on these firms, 
some of them said to be prominent and 
wealthy, that the tax must be paid, 
claiming that they are trying to do busi- 
ness through the mails and escape taxes 
by that method. The commissioner takes 
the same position in the Chrysler mat- 
ter, namely, that the tax on any fire and 
theft policy must be paid, and of the 
serious doubt as to any company’s stand- 
ing in the courts writing insurance on 
this plan. 


Fire Prevention in Nashville 


NASHVILLE, TENN., Aug. 25.—Nash- 
ville’s fire chief, J. W. Weaver, is chair- 
man of a fire prevention cabinet that is 
trying to get in some good licks along 
that line as well as in safety foresight. 
Before a committee of the Chamber of 
Commerce last week Chief Weaver called 
attention to the antiquated fire alarm 
system still in use in the city, inaugu- 
rated, he said when the city had a popu- 
lation of 60,000 to 75,000, and is liable 
to break down any time. Chief Weaver 
also pointed out that the National Board 
suggested 40 or 50 men be added to the 
fire fighting staff, as well as the build- 
ing of a drill tower which would make 
for efficiency. The chief has in mind the 
reduction of insurance rates, at least the 
| key basis as he calls it, and is persistent 
enough to keep hammering at the sub- 
ject until something is accomplished. 





Richmond Hat Company Loss 


Fire which swept the upper section of 
the plant of the Etchison Hat Company 
in Richmond, Va., resulted in an esti- 
mated 50 percent loss on a schedule of 
| $100,000. Reciprocals had half of this 
{/amount. Remainder was in stock com- 
panies as follows: Home of New York, 
$20,000; Firemans Fund, $10,000; Fidelity- 
Phenix, $10,000; Commercial Union, 
$5,000; Aetna, $5,000. The company, 
which manufactures men’s and boys’ 
hats and caps was housed in a three- 
story building. Fire broke out on the 
top floor and the flames were confined to 
that portion of the building. Water dam- 
aged stock on the two lower floors. The 
fire occurred Aug. 20. It is supposed to 
have started from defective wiring. 


| 
| 
| 
| 
| 
| 
| 


Agricultural Seeking Field Man 


R. A. Parkinson, assistant secretary of 
the Agricultural, was in Richmond a 
week or so ago, in quest of a special 
|agent to represent the company in Vir- 
| ginia and the two Carolinas. The com- 
| pany recently withdrew from the office 
|of Louis E. English of Richmond, which 
had been representing it in that territory. 


Half Million Needless Loss 


| 
| 
| R. P. Strong, secretary of the Louisiana 
| Fire Prevention Bureau, states that New 
Orleans is carrying an unnecessary fire 
|loss of at least $500,000 a year because 
| of delays in turning in fire alarms by 
telephone instead of by means of an 
alarm system. He pointed out an exam- 
{ple which occurred last week when a 
| man tried unsuccessfully for five minutes 
to turn in an alarm by telephone, al- 
though there was an alarm box at the 
|eorner but a short distance away. He 
| recommended that a red light be kept 
burning on every fire alarm box and 
that people inform themselves as to the 
location of the box nearest to their 
homes. He said that it takes more time 
to telephone a message about a fire than 
{to turn in an alarm. Many people are 
| excitable and fail to tell where the fire 
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UNION AUTOMOBILE 
INSURANCE COMPANY 


6th Floor Lane Mortgage Building 
Los Angeles, California 


Exclusive Automobile Insurance 


PROGRESSIVE 
Assets Over $1,500,000.00 











| $200,000 coverage 
|} which 





is and consequently the fire department 
may send the equipment to the wrong 
neighborhood. 





Kentucky Notes 


Commissioner Saufley of Kentucky has 
licensed the Marine of London and the 
General Exchange of New York, 

Harvey E. Gillon, at Winchester, Ky., 
has purchased the Lewis M. Hart agency, 
which he will operate as the H. E. Gillon 
agency. 

At Murray, Ky., H. E. Holton & Co, 
have taken over the McInteer & Oliver 
agency, the business to be continued as 
H. E. Holton & Co. 

Frank G. Snyder of Snyder Brothers 
general agency, Louisville, accompanied 
by Mrs. Snyder and Miss Elizabeth Mar- 
tin, will leave Louisville shortly, plan- 
ning to sail from New York Aug. 29 for 
several months in Europe. 

At Elizabethtown, Ky., J. R. Ashlock, 
operating the Ashlock Insurance Agency, 
died recently, closely following the death 
of S. H. Bush, who also operated an 
agency. The Hays Insurance Agency as 
a result has taken over both the Bush 
and Ashlock agencies. 

Fire loss of between $35,000 and $50,000 
was reported on the morning of Aug. 24 
at Churchill Downs, the big racing plant 
at Louisville, in which two large race 
horse barns were burned and eight year- 
ling thoroughbreds. The barn loss was 
insured and some insurance was carried 
on the horses, at least one of which was 
valued at $5,000. 

J. Grover Galloway of Bowling Green, 
Ky., local agent at that point, and also 
state agent for the North British and 
chairman of the executive committee of 
the Kentucky Fire Underwriters’ Asso- 
ciation, has purchased interest of H. C. 
Haynes in the Galloway & Haynes 
agency, which will now be operated as 
the Galloway Insurance Agency. 

Companies have been notified of fire 
and lightning loss of about $50,000 on 
one of the foundry buildings of the Ken- 
tucky Wagon Manufacturing Company, 
Louisville, struck by lightning in a storm 
on the evening of Aug. 19. There is 
about $2,000,000 involved in the total 
schedule on this company and about 
in the department in 
the blaze followed a stroke of 


lightning. 








Tennessee Notes 


J. C. Turner of the Turner & Barrett 
local agency at Rockwood, Tenn., died 
suddenly last week of heart trouble. Mr. 
Turner was 65 years of age. 


Louisiana Notes 
F. M. Highfill, farm special in Louisiana 


|}and Mississippi for the Royal, has re- 
turned to his field after a stay of two 
weeks at Thayer, Mo., his old home 


town, 
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WOULD DISCUSS EARTHQUAKE 


Colorado Commissioner Invites Compa- 
nies to Send in Facts 
on This Coverage 


DENVER, COLO., Aug. 26.—Fire in- 
surance companies operating in the state 
have been invited by Insurance Commis- 
sioner Jackson Cochrane to engage in a 
discussion of earthquake insurance with 
him. In his statement he says: 

“Tt occurs to us that this is a form of 
protection a demand for which has so 
recently developed that the companies 
writing it have had very little opportu- 
nity to study either the advisability of 
assuming the hazard or the consequences 
possibly attendant upon their doing so. 

“In a preliminary way we should like 
to know approximately how much 
earthquake liability has been assumed 
by the various companies up to date, 
whether the demand for this coverage is 
coming from the larger cities which are 
now generally supposed to be subject to 
the earthquake hazard, or whether the 
demand is such as to give a reasonable 
spread of liability the country over. We 
have in mind the experience that seems 
to be rather general among companies 
writing hail insurance, the demand for 
which seems to have centered largely 
within the limits of well known hail dis- 
tricts. 

“Of the companies assuming this 
earthquake hazard we would ask the 
question as to what experience has been 
used in establishing the rates that are 
being asked for this coverage and what 
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system of reserves they have in mind to 
care for the losses incurred in this class. 
Press reports carry stories of numerous 
instances of large earthquake policies 
having been issued at various points, and 


} 


it occurs to us to wonder what the result | 


would be where the companies, if badly 
hit in the first instance by the earth- 
quake, surely will suffer a tremendous 
loss for damage by subsequent fire. 

“We feel sure that all these points 
have been given consideration by the 
careful underwriting authorities of the 
various companies concerned, but are 
raising these questions at this time 
largely as a matter of information which 
we feel the department should have en- 
deavoring to protect the interests of the 
policyholders of the various companies 
in this state.’ 





Recent Colorado Losses 


DENVER, COLO., Aug. 26.—Fire of un- 
determined origin, believed to have 
started in the freight house section, did 
damage unofficially estimated as high as 
$80,000 to the station of the Denver & 
Salt Lake (Moffat) railroad here at Fif- 
teenth and Bassett streets, the night of 
Aug. 22. The loss was partly covered 


‘ Wilson, 


by a $16,000 Hartford Fire policy. The 
| blaze spread rapidly through stored 


freight; office records all were destroyed; | 


practically nothing was saved. 
had gained much headway before an 
alarm was turned in. Work of firemen 


The fire | 


was hampered greatly by steel-shuttered | 


windows, 
Healy, 


according to Fire Chief John 


Damage estimated at $10,000 was done 


by fire Aug. 17 to buildings of the Colo- 
rado Alfalfa Milling company at Broom- 
field, Colo. 


New Denver Agency 


A new insurance firm, the Rocky 
Mountain Agency Company, has been 
formed in Denver, and will handle every 
kind of insurance, according to Charles 
M. Armstrong, deputy secretary of state, 
who is vice-president of the new com- 
pany. The offices of the new agency are 
in the Central 
It will write life, 
fire business and also rain, 
other specialty lines. 

Officers besides Mr. 
E. V. Holland, president, and Richard T. 
treasurer, both in the office of 
City Attorney Henry E. May. 
Ammons, son of former Governor 
mons, is secretary and manager of the 


general casualty and 
hail and 


| new company. 
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CONDITIONS ON THE COAST 


While Business as a Whole Is Fairly 
Satisfactory There Are Disturbing 
Conditions Among the Companies 


SAN FRANCISCO, CAL., Aug. 26.— 
—Discussing general business conditions 
on the Pacific Coast and their relation 
to fire underwriting interests, a promi- 
nent divisional manager of this city who 
is newly home from an extended trip 
throughout the territory, held that while 
some of the important industries, not- 
ably lumber, were seriously depressed, 
the outlook for grain and fruit harvests 
on the other hand was decidedly promis- 
ing. He finds that on the whole the gen- 
eral situation was no worse than that 
obtaining in other sections of the coun- 
try. The year should prove to be a fair 
one for the fire insurance comnanies, he 
maintained, although no great profits 
would be made. 

The lumbermen of the northwest had 
proposed a cessation of operations for 
a time with a view to disposing of their 
surplus product, but this suggestion was 
so vigorously assailed by the merchants 
generally, as to cause its abandonment. 
Anticipating full crops this season wheat 
and fruit farmers are spending money 





with greater freedom than was true of | 


the past year, and among other necessi- 
ties are buying additional insurance. 


Demand for Earthquake Insurance 


The Santa Barbara earthquake had 
the effect of greatly stimulating the de- 
mand for indemnity against this hazard, 
the call for coverage from San Fran- 
cisco, Los Angeles and points adjacent 
to the latter city being such that the 
market was taxed almost to its carrying 


limit to afford the desired protection. OF | 


late the offerings have been less num- 
erous, and it is assumed will gradually 
return to normal. 

_ A disturbing condition in the fire line 
is the excessive competition suffered by 
the board companies from the non-afiil- 
lating offices, which latter are steadily 
growing in number. General regret is 
expressed that so orthodox an institu- 
tion as the Atlas of London had long 
been, has seen fit to withdraw from the 
governing organization. The retirement 
of the Niagara Fire from the Automo- 
bile Conference, too, is disappointing. 
W hether it will be followed by the com- 
pany’s withdrawal from the Pacific 
Board remains to be seen. Altogether 
the situation in this field, in the opinion 
of the manager in question, is one call- 
ing a careful observance of sound under- 
writing practices and a vigorous oppo- 
sition to all institutions that elect to 
follow the contrary cause. 





Savings Bank building. | 


Armstrong are | 


Teller | 
Am- | 


CALIFORNIA AGENTS’ PROGRAM | 


Tentative Schedule Announced for An- 
nual Convention at San Fran- 
cisco Sept. 17-19 


SAN FRANCISCO, CAL., Aug. 26.— | 


Indications point to a record attendance | 


at the annual convention of the Califor- 
nia Association of Insurance Agents in 
San Francisco on Sept. 17-19. All com- 
pany offices are joining with the state 
association in encouraging a large at- 
tendance. 


One of the entertainment features is 


to be a huge get-together smoker and | 


high jinks at the San Francisco Com- 


mercial Club Saturday evening, the last | 


day of the convention. 
The tentative program is as follows: 


Wednesday, Sept. 16 


Registration at Palace hotel. 

6:30 p. 
ecutive committee. In the evening the 
convention committee will meet. 
regular meeting of the Conference Com- 
mittee of Insurance Interests will be 
held at 8 o’clock. 


Thursday, Sept. 17 


Executive 
ing. 


m.—Dinner meeting of the ex- 


The | 


committee breakfast meet- | 


9 a. m.—Meeting of all the delegates | 


from other states. 





vention. 

12 M.—Convention luncheon. 

1:30 p. m.—Convention session, 
Board Day.” 

The program will 
of a local board; advertising of a local 
board; credit rules by a local board; 
chamber of commerce activity by a local 
board; should only Pacific Board com- 
panies be given business by local mem- 


include: 


“Local 


Functions | 


bers; should local board members give | 
all their business to Auto Conference | 
members? | 
Illustrated lecture on “Use and Occu- | 
pancy” insurance, 
7 p. m.—Convention banquet, Percy 


Goodwin, sergeant-at-arms. 
National Association officers and other 
notables as guest speakers, 


Friday, Sept. 18 


Breakfast conference of local secre- 
taries and presidents. Breakfast confer- 
ence of the executive committee. Break- 
fast meeting of the Agents and Brokers 
Conference of the Pacific Coast, 

9:30 a. m.—General session. 

National Automobile Club; how to 
compete with the cut-rate agents; the 
educational program of the agents and 
brokers, and many other interesting sub- 
jects. 

12 M.—Convention luncheon and con- 
vention photo. 

1:30 p. m.—Convention session. 
likely Friday afternoon will be execu- 
tive for local agents only. At this time 
the following questions will come up for 
discussion: The Milwaukee resolution; 
the auto clubs of California; bank 


Very 














Fidelity Appraisal Company 
of 
Milwaukee, Wisconsin 


The Insurance Agent who can tell his customers of 
something new which it is to his business interest to 
know is the man who is building up his business. 


Discussing baseball scores, swapping fishing yarns 
or talking on other news of the day may go w ith some 
business men, but most men prefer to have you tell them 
how they can add to their profits or improve their busi- 
ness methods. 


Get a copy of our booklet “The Three Values of 
Your Property,” study it carefully, and when the op- 
portunity arises you will have something to talk about 
which means better cost finding system—and more 
profits to your client. Such information is valuable and 
puts you right with your trade. The owner of a plant 
respects and appreciates the man who,can “talk shop” 
with him. 


FIDELITY APPRAISEL CO. 


Milwaukee, Wisconsin 





Offices Offices 
je Pittsburgh 
. Cleveland 
oe . Cincinnati 
— Established 1905 Los Angeles 














EDWARD MILLIGAN, President 


GEORGE M. LOVEJOY, Vice-President. 
GEO. C. LONG, JR., Vice-President. 
HENRY P. WHITMAN, Secretary. 
EDWARD V. CHAPLIN, Secretary. 
FRANK C. HATFIELD, "Ass’t Sec’ y- 


THOS. C. TEMPLE, Vice-President. 
JOHN B. KNOX, Secretary. 

FRED. C. GUSTETTER, Secretary. 
F. MINOT BLAKE, Ass’t Sec’y. 
LEE R. ROSS, Ass’t Sec’y. 


rvs IN 


ae Total Assets, 


PHOENIX $31,567,013.08 


Reserve for Outstand- 
ing Losses, $1,489,500.47 






Cash Capital 
$5,000,000.00 


Reserve for Reinsurance 


$11,232,734.05 


Surplus to Policyholders - - $18,098,907.35 


Total Losses Paid Since Organization of Company 


$122,649,999.69 











The GREAT AMERICAN 


MUTUAL INDEMNITY COMPANY 





Full Plate Glass 
Coverage and Personal 
Automobile Accident 
Insurance Insurance 
Prompt Honest 
Adjustments MANSFIELD, OHIO Settlements 


SERVES WELL, AND SAVES 
Over One Hundred Thousand Policyholders in Ohie Alone 
ALL POLICIES NON-ASSESSABLE 
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agencies; conference and non-conference 
auto business; board and non-board fire 
business; casualty conference; new con- 
stitution for the state association; code 
of ethics for the state association; Agents 
and Brokers Conference of the Pacific 
Coast; illegitimate agents, “Insurance 
Bulletin”; Kansas City national conven- 
tion. 

6:30 p. m.—Dinner meeting of all local 
secretaries and presidents. Dinner meet- 
ing of the California executive commit- 
tee and the Agents and Brokers Confer- 
ence of the Pd&cific Coast, and the na- 
tional officers. 

8:30 p. m.—Convention ball. 
tainment and stunts. 


Enter- 


Saturday, Sept. 19 


Breakfast conference of the state as- 
sociation directors. Breakfast meetings 
of the executive committee and the 
“A. B. C.” of the Pacific Coast. 

8:45 a. m.—Convention opens in execu- 
tive session. 

Reports from financial, constitution, 
nominating and resolution committees. 
Election of officers. Selection of con- 
vention city for 1926. Adoption of reso- 
lutions. Program for 1926, 

2 M.—Convention luncheon. 

Saturday afternoon—Golf tournament 
between local agents and the managers. 
Silver cup trophy presented by the In- 
surance Brokers’ Exchange of San Fran- 
cisco. Baseball game between the spe- 
cial agents and the local agents. Auto- 
mobile ride—sight-seeing San Francisco. 

8 p. m.—Grand Insurance Day Hijinks. 
Stunts by brokers’ convention commit- 
tee and local agents with company mana- 
gers’ cooperation. 

The National Automobile Club has been 
appointed the official hotels and infor- 
mation bureau for delegates to the con- 
vention. Each of the club’s branch offices, 
located in Los Angeles, Fresno, Stock- 
ton, Oakland, Sacramento, San Diego and 
Bakersfield, have been notified to extend 
to the local agents of those cities the 
facilities of the club in the event they 
are motoring to the convention. 


Forest Fire Situation Improved 


SPOKANE, WASH., Aug. 25.— The 
forest fire situation, which had become 
extremely serious due to prolonged hot 
dry weather, is very greatly improved. 


| 


| 
j 


| 


| 


| nearly 


Heavy rains and cooler weather, which 
have been general throughout this terri- 
tory for the last few days, have 
quenched many of the worst fires. Those 
few fires which still remain have been 
checked sufficiently so that they are 
under control of the fire fighters. It is 
estimated that fire fighting during the 
last few weeks has cost the government 
$250,000. This does not include 


| money paid out by private owners for 


the same purpose. Some 40,000 acres 
have been burned over in the national 
forests, 10 percent virgin timber, the 
rest old burn, according to rough figures 
available. This loss will approximate 
$400,000. Individual losses on privately 


| owned timber have been high in some 





| consider 


instances but figures are not available 
as to amounts. 


Drive on Incompetent Agents 


SAN FRANCISCO, CAL., Aug. 25—To 
assist California department in its cam- 
paign for the elimination of incom- 
petent agents, C. 


Agents, has written to the various local 
boards throughout the state requesting 
that no complaint be lodged with the 
commissioner unless it 
by complete details and as much evi- 
dence as possible to be used in judging 
the case. Mr. Ricks, in his communi- 
cation, says that the commissioner will 
an agent “illegitimate” if, 
within three years, he has not built up 
“a noticeable volume of business” and 
if a man does not show within two years 
clients outside of his own immediate 


A. Ricks, secretary of | 
the California Association of Insurance | 


is accompanied | 


A. J. Baldwin has been known for 
many years to the insurance men of 
| Nebraska, having originally been a local 
agent at Stella, Neb. For 20 years he 
thas been operating from Omaha as an 
adjuster. As a stockholder in the com- 
pany, he is familiar with and in 
sympathy with the conservative under- 
writing policy of the management. J. C. 
| Baldwin is the son of the senior member 
| of the firm, and has lived in Los Angeles 
‘for a number of years, where he has 
been engaged in real estate and asso- 
ciated lines. 

The National American has been 
elected to membership in the Pacific 
Board and will operate in conformity to 
the policies of the board. 


California Local Board Elections 


Forrest Bruch has been elected presi- 
dent of the San Jose Association of In- 
surance Agents; C. H. Waterman, vice- 


president, and E. V. Thompson, secretary- | 


treasurer. 

F. T. McNear has been elected secre- 
tary of the Sacramento Insurance Ex- 
change to succeed Will S. Sheldon, who 
| has retired from the agency business to 
engage in other lines of work. 

The Sacramento Insurance Exchange 
has named the following as its advisory 
committee: Verne Tracy, L. B. Rowland 
and P, R. Hullin. The Alameda Associa- 
| tion of Insurance Agents has announced 
the following committee: Addison H. 
Hoover, George D. Lunt and Frank W. 
| Hally. 


family he will be cited to appear to de- | 


fend his license. “A form of complaint 
is being prepared,” said Mr. Ricks, 
“which will be supplied to secretaries 
of the local boards. These forms will 
contain the questions essential to intelli- 
gent judgment.” He suggests that all 
these complaints be filed through the re- 
cently organized advisory committees of 
the local boards. 





National American on Coast 


The National American of Omaha has 
been licensed to write its full lines in 
California and has completed the final 


San Francisco Insurance Lectures 


SAN FRANCISCO, CAL., Aug. 25.—The 
associate members of the Fire Under- 
writers Association of the Pacific have 
| several interesting groups of lectures on 
the program of the course in office prac- 
tice which is being conducted by them. 
| Among these are six lectures on “Fire 
|} Insurance Law” by Miller & Thornton, 
| prominent attorneys of San Francisco, 
| which will follow the course of lectures 
|}now being given by W. J. Mara of the 
| Bank of Italy on “Correspondence.” 
| Following the lectures on law, Thos. F. 
Ryan of the Fireman’s Fund will give 


j}arrangements for representation by a | eight talks on “Fire Insurance Account- 


general agency arrangement with A. J. 
& J. C. Baldwin of Los Angeles. 


| ing,” followed by a course of lectures by 
William Maris, San Francisco adjuster, 





on “Fire Insurance Loss Adjustments.” 
The program as at present laid out will 
carry these meetings over into Febru- 
ary, 1926. 


Brooks on Executive Committee 


George W. Brooks, president of the 
California, has been elected a member of 
the executive committee of the Pacific 
Board to fill the vacancy created by the 
resignation of Clarence E. Allan, for- 
merly manager of the Liverpool & Lon- 


|; don & Globe. 





| 
| 
| 
| 





| insured for approximately $8,000. 


Form Women’s Committee 


SAN FRANCISCO, CAL. Aug. 25.—A 
women’s committee of the Insurance 
Brokers’ Exchange of San Francisco has 
been organized to provide entertainment 
for the women delegates and wives of 
delegates to the annual convention of 
the California Association of Insurance 
Agents to be held in San Francisco Sept. 
17-19. Esther Nathan, prominent broker, 
has been named general chairman. 


Ohio Farmers Change 


LOS ANGELES, CAL., Aug. 26—Harris 
& Watson of Los Angeles have been ap- 
pointed state agents of the Ohio Farmers 
in California, succeeding H. M. Dinsmore, 
The Harris & Watson office until recently 
represented the Concordia as _ state 
agents. 





Coast Notes 


Sam Beckett, assistant insurance com- 
missioner of California, has left on a 
two weeks’ vacation. During his ab- 
sence his work is being handled by H. F, 
Risbrough, who is in charge of the in- 
surance department in Los Angeles. 

The Pacific States Fire, which recently 
reorganized, has filed certificate of de- 
crease in capital with the Oregon state 
corporation commissioner. The company 
seeks to decrease its capital stock from 
$400,000 to $260,000. 

The First American Fire has been 
licensed in California. Alfred L. Merritt, 
Pacific Coast Manager of the America 
Fore companies, has been named as gen- 
eral agent. 


The home of Miss Alice Robertson of 
Muskogee, former member of congress 
from Oklahoma, burned last week, in- 
volving a total loss. The house = 

ss 
Robertson believes it was the work of an 
incendiary. 
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COMPUTES COMMISSIONS CORRECTLY 
— SIZE 8 INCHES — 


HERE IT IS! | 
| 
































Beautifully finished celluloid and 
polished card-board. 

Price $2.00 each, post-paid. 
EVERY AGENT NEEDS ONE 
HASTINGS INSURANCE SREVICE 
P.O. Box 414, Chicage, Ills. 
WANTED! 

An active insurance man in every 
city to introduce this device. 















BUREAU of 
VALUATION 
ENGINEERING, INC. 






















BREVOORT 


HOTEL 
Matt Lesails CHICAGO 
Insurance Headquarters 
Brevoort Hotel upholds worthily 


the best traditions of American 
hotels famed for hospitality. 








RATE REDUCING 
APPLIANCES 


Non-Explosive Safety Cans and 
Automatic Oily Waste Cans 


Each can bears the label of the 

Underwriter’s Laboratories and 

the Associated Factories Mutual 
Fire Insurance Companies. 


Justrite Manufacturing Co. 
2067 Southport Avenue, Chicago, III. 














FIRE CASUALTY 


HARRIS and WATSON, Inc. 


General Agents 


736 S. Spring St. 369 Pine St. 
Los Angeles San Francisco 














Some executives in need of sal- 
aried employes go on expensive 
prospecting tours; others let an ad 
of this size and appearance bring 
applications to them. One inch, 
one column wide, one time, $5.00. 











| MARYLAND AGENTS’ 





NEWS FROM EASTERN FIELD 














| President West of State Association 


Says Chrysler Plan Is in Violation 
of Resident Agents’ Law 


BALTIMORE, MD., Aug. 26.—Claim- | 
ing that the Chrysler-Palmetto insurance | 


deal is a violation of the resident agents 
laws of the state, President West of the 
Maryland Association of Insurance 
Agents has filed a formal protest 


| against the plan with Carville D. Ben- 


| son, insurance commissioner of Mary- 


| land. 


Mr. West held a conference with Mr. 


Benson and pointed out several incon- | 


sistencies in the plan. 
Notice of this action has been sent 


the matter is to be laid before the ex- 
ecutive committee of the Maryland as- 
sociation. 


Home’s Suburban Changes 


NEW YORK, Aug. 26.—W. C. Howe, IJr., 
has been appointed special agent for 
the Home in New York suburban terri- 
tory under Supervisor Clinton F. Swimm. 
Mr. Howe has a wide acquaintance 
among the company agents as he has 


been assistant examiner for suburban | 


territory at the home office. The New 
York suburban field force now comprises 
Cc. F. Swimm, supervisor in charge, 
George Barley and Mr. Howe, special 
agents. 


ick W. Axt, formerly special agents. 


Erskine to Boston 


Effective Sept. 1, Kenneth H. Erskine | 
will be associated in the management 
of the Boston branch of the Liverpool & 
London & Globe with local Manager 
Henry M. Fenton, 
manager for more than 15 years. No 
announcement has been made of a suc- 
cessor to Mr. Erskine in the eastern Mas- 
sachusetts field, and until such ap- 
pointment is made, he will divide his 
time between the Boston office and the 
field, retaining the title of special agent. 


Insurance Society of Baltimore 


BALTIMORE, MD., Aug. 25.—F. Albert 
Roloson was elected chairman of the 
executive committee of the Insurance 
Society of Baltimore at its regular 
monthly meeting and chairman of a 
number of committees were named. 

Preston D. Callum was appointed chair- 
man of the library committee, and will 
select its members. Thomas Hughes, 
named chairman of the education com- 
mittee (fire branch), will also select 
his assistants. 


Charles H. Roloson, Jr., was asked to 


PROTEST | head the membership committee. 


to each member of the association and | 


This change is due to the resig- | 
nation of Reinhold Toepfer and Freder- | 


who has been sole | 


With 
| him on this committee are Robert B. 
| Davies, 
to be named by Roloson. 

Cc. O. Richardson heads the house and 
entertainment committee, and John G. 


| Rolker, Herbert Rossman and James H. 


Cupit will serve with him. 

The finance committee is composed of 
President Gross, Secretary-Treasurer 
Lawson and R. M. Golder. The personnel 
of the legislative committee has not been 


| announced, 


Promote N. S. Schroeder 


' 
| Nathan SS. Schroeder has been ap- 


hing manager of the New York metro- | 


politan department of the Pacific, 
Bankers & Shippers and New Jersey, suc- 
ceeding H. G. Richards who has resigned 
to join Hall & Henshaw. 


Fogg Is Assistant Manager 


| The Travelers Fire announces the ap- 


pointment of Preston D. Fogg as assist- 


ant manager for central and eastern New | 


| York, with headquarters at Syracuse. He 
| will be associated with Howard S. Jarvis, 
| wae Was recently appointed manager 
| for the same territory. 


Mr. Fogg secured unusual training for 
knowledge of | 
work with | 


|} his work and an intimate 
| the field through six years’ 
|}the Underwriters Association of New 
| York State. He was with the rating, 
inspection and engineering departments 
|of that organization for six years. He 
was then in 
| years, and on his return became 
|cial agent of the Niagara in Ohio. 





Pennsylvania Notes 


Donnelly & Suess have taken 
| Philadelphia agency for the Union of | 
London. 
{ Stone, Mathhews & Co. have become 


| Philadelphia local agents for the Phila- | 


| delphia Fire & Marine. 

j Manufacturers of Erie, Pa., 

;to start a special fire prevention cam- 
| paign Sept. 14. The entire city will be 
| Surveyed for fire hazards. 

| Biddle, Townsend & Co. have taken 
j over the Philadelphia agency of the Fire 
Association, formerly held by H. Wilbur 
| Brown, Mr. Brown becomes Philadelphia 
agent for the Victory. 


} New England Notes 


The First American Fire, newest mem- 


admitted to Massachusetts. O’Brion, 
Russell & Co. have been appointed the 
|regular Boston agents. 

The Massachusetts department 
suspended all licenses issued to Austin 
|G. Prescott of Springfield, Mass., upon 
|} his default in answering charges pre- 
; ferred by the 
allowed a rebate. 
| convicted an insured of accepting a re- 
| o3e° from Prescott and fined the former 
+ $25. 











IN THE CANADIAN FIELD 














CLOSER RATE CONTROL URGED 





| Report of R. Leighton Foster to Can- 
| adian Superintendents Awaited 

With Interest 

|_ WINNIPEG, MAN., Aug. 26.—R. 
| Leighton Foster, superintendent of in- 
surance for Ontario, and secretary- 
treasurer of the Association of Superin- 


of Canada, is expected to make some 
interesting observations on insurance at 
the annual conference of the association 
here Sept. 1-4. He has been making a 





to have discovered considerable dispar- 
ity and alleged discrimination in rates, 
especially in the automobile business. 
As a result of his report to the associa- 
tion, it is thought that some new legisla- 
| tion along the lines of government con- 


| trol of insurance rates will be consid- | 


|ered during the next session of the On- 
| tario legislature. ry 
Among out of town visitors expected 


tendents of Insurance of the Provinces | 


study of insurance rates in all branches | 
of the business in Ontario, and claims | 


be present at the convention will be 
. L. Morrisey of the Union Assurance 
at Montreal, president of the All-Canada 
Fire Insurance Federation; J. B. Laid- 
law, manager of the Norwich Union 
| Fire, Toronto; Thomas J. Irvine, man- 
| ager of the London Guarantee & Acci- 
dent, Toronto, and John A. Robertson, 
secretary of the Canadian Fire Under- 
writers Association, Toronto. 


| 
} 


British Columbia Forest Fires 


i According to the latest reports from 
British Columbia, the forest fire situation 
| still remains critical. With warm dry 
| weather prevailing, and high winds, 
many new outbreaks are reported. Aided 
| by a high wind, the timber limits of the 
Deep Cove Logging Company, on the 
/north shore of Burrard Inlet, over an 
|}area of 600 acres was swept by fire. 
Considerable equipment, including four 
donkey engines and 4,000,000 feet of logs 
| were destroyed. The small Washington 
town of Boundary, in the vicinity of 
Waneta, south of the border line, 
| wiped out by a forest fire. 
buildings destroyed were a saw mill, 
hotel, several residences and other build- 
ings. The fire now is making a bee 


Edward J. Cook and four others | 


service overseas for two | 
a spe- | 


the | 


are going 


ber of the America Fore group, has been | 


has 


department that he had | 
The courts recently | 





was | 
Among the | 








Alisteel Files 


RAWERS that operate 

at a touch, with velvet 
smoothness— greater filing ca- 
pacity per unit—unusual fire 
protection—and no wearing 
out. All these are Allsteel File 
advantages. 


Welded construction through- 
out, beautifully and richly ‘in- 
ished in baked-on enamel, 
Alssteel Files—like the entire 
Allsteel Office Equipment line 
—guarantee you permanent 
satisfaction at a reasonable cost. 
Write for thenew GF All- 
steel Furniture Catalog 
The General Fireproofing Co. 
sYoungstown, Ohio 
Canadian Plant: Toronto, Ontario 
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| Attach this coupon to your firm letterhead 
; The General Fireproofing Co., | 
i Youngstown, Ohio. NU 1 
l Please send me without obligation a copy I 
i of the GF Allsteel Furniture Catalog. 1 
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September Days 


Bright days—hazy blue — 
golden corn—threshed 
wheat. Happy days—for 
farmer and worker. Harvest 
days— prosperous days. 
Work days for agents. 


* 





CHICAGO IN 1633 


Prospects for a successful season are very good. Metro- 
politan-Hibernia agents backed by real personal co- 
operation are equipped to make the most of their oppor- 
tunity. We have a plan for you if you appreciate the 
advantages of a closely knit personal contact company. 


(Established 1903) 


Metropolitan -Hibernia 
Fire Insurance Company 


Non-Affiliated 


John Naghten & Co. 
General Managers 
Established 1863 


Insurance Exchange 
CHICAGO, ILLINOIS 


K. F. HARTNECK 
1703 Ins. Exchange 
Chicago, Illinois 


E. P. GREINER 
Cleveland, Ohio 


Operating in Illinois, 
Indiana, Ohio, Penn- 
syloania, Michigan 


State tee 
State Agent for Illinois, Z . 
linen aaet Gitemmnaie and Wisconsin Michigan and Obio 





Ty | line for the town of Waneta on the 
| Canadian side. 








| SOUND 
POLICIES 























' 


Many new fires are reported as having | 
| started up 
trict, and others are reported from the | 


again in the Kootenay dis- 
Creston area, Rossland area, the Grand 
Forks County and the Beaverdale mining 
camp area. 


Branch Office at Toronto 


J. E, Clement, Inc., of Montreal, 
Canadian fire managers of the Fire In- 
surance Company of Canada, Nationale 
of Paris and American Equitable, have 
opened a branch office at Toronto, with 
Grover Leyland in charge. Mr. Leyland 
was with the Canadian Fire Underwriters 
Association for many years, and has been 


recently acting as chief clerk in the fire | 


department of the 
Accident 


London Guarantee & 
at Toronto. 


Hail Losses in Manitoba 


WINNIPEG, MAN. Aug. 25. 
week end a _ severe storm 
through Manitoba, accompanied by hail, 
which occasioned many losses to crops 
at various points. In the Rathwell and 
Treherne districts crops were hailed out 
to the extent of 80 percent, while at 
Manitou and South Roland, the losses are 
reported as 100 percent. Several other 
districts were also visited with losses 
estimated at from 25 to 40 percent. The 
hailstones did much damage to property 
in some of the towns 





badly damaged. 


Coyle to Give Addresses 


WINNIPEG, MAN., Aug. 25.—C. J. R. 
Coyle, chief stamping officer. of the 
Toronto branch of the Canadian Fire 
Underwriters Association, has been in 
Winnipeg the past week visiting his old 


friends. Mr. Coyle for many years acted 
in the same capacity for the Western 
Canada Fire Underwriters Association, 
prior to his departure to Toronto some 


two years ago. 

It is understood 
address the Fire 
ciations of Port Arthur and Fort William, 
Ont., during the course of next week on 
matters pertaining to fire 
which he has had many years experi- 
ence, and is well qualified to speak. 


that Mr. Coyle will 


Canadian Losses Compared 


According to the “Monetary Times,” 


| fire losses in Canada for the week ending | 


13, are estimated at $850,000, as 


with 


Aug. 
compared 
sponding week of 1924. 
heaviest loss reported since May 13. 
Three losses accounted for $600,000 of 
this amount, being the loss of the new 
plant of the National Canners at Van- 
couver, Aug. 1, $250,000; machinery 
storehouse of the International Nickel 
at Copper Cliff, Aug. 7, $159,- 


This is the 


Company 


000, and the fire at Chaplin, Sask., Aug. | 


10, $200,000. 


Canadian Notes 





The Immigration Agency has been ap- | 
| pointed to represent the Union of Canton 
at Calgary, Alta. 

The Motor Union has been licensed 
for accident, automobile, explosion, 
sprinkler leakage, plate glass and tor- 
nado insurance in the province of Al- | 
berta 

Helwig of Hamilton has re- | 
chief claims inspector of the 
Union Fire, to commence busi- 





1 M. B. Morden as casualty and 
adjusters, under the style of 
Helwig, at Hamilton, 
succeeds Mr, Helwig 


accident 
Morden & 
0. L. Dunscombe 
inspector. 


as claims 
Renton, who has been ac- 
York for some time in the 
yromotion of mutual automobile com- 
panies, is now in Florida 
in the real estate activity 


Walter B 
tive in New 
r 
J 


there, 








Its Narne Indicates Its Character. 





Progressive, Yet Conservative. 
Operating Along Sound Lines. 


American National Fire Insurance Co. 
COLUMBUS, OHIO 
Capital $500,000 
CHARLES G. SMITH, President 


JOHN A. DODD, Vice-President and Secretary 
ALLEN W. FLEMING end E. PHILLIP GUSTAFSON, Assistant Secretarice 


Last | 
traveled | 


and villages. In| 
one of the latter the village church was | 


Insurance Agents Asso- | 


insurance, on | 


$598,400 for the corre- | 


Ont. | 


participating | 
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IN THE MOTOR FIELD | 








|FALLACY OF CHRYSLER PLAN 


Would Attract Public by Adding Un. 
| usually Costly Insurance Instead 
of Cutting List Price 


LANSING, MICH., Aug. 26.—Frank 
Grier, manager of the automobile depart- 
| ment of the Boston at Lansing, says that 

the chief trouble with the Chrysler plan 
is not that it endangers the local agency 
business, but that it is an attempt to fool 
the public by offering insurance at a 
| high rate with the car at the old price in- 
stead of reducing the list price as other 
manufacturers are doing. Mr. Grier 
says: 


Sugar Coat the Pill 


| “The Chrysler Motor Car Company 
| proposes to save the people $5,000,000 a 
| year through its new finance and insur- 
ance plan. It proposes to do this by 
| tacking on an additional delivery charge 
| to every car sold, which in most cases is 
50 percent more than the individual cost 
of the insurance if the car owner pur- 
chased his insurance from a local agent. 
Then it will finance cars at 8 percent 
of the unpaid balance (or an actual in- 
| terest rate of 12 percent), which is a real 
ireduction over present-day finance 
| charges. Of course, the Chrysler people 
| keep very quiet as to how much they 
rebate to the finance company out of 
the list price of their car, but what’s the 
difference? The public is paying for it, 
|}and the company need not reduce the 
| list price. That is, they sugar coat the 
pill by- making the public pay the cost 
of the insurance and finance in the list 
| price of their car, and for actual value 
| received the buyer probably pays more 
than for any other car on the market. 
} Others Reducing Prices 


“Barnum said there is one born every 
| minute. Chrysler seems to think the 
average has increased, for he expects to 
fool the dear public by increasing their 
insurance cost 50 percent in order to 
save them money. Other cars are com- 
ing out with new models and reduced 
list prices. The Chrysler expects to 
give the public a three percent saving 
| on their finance charge, which amounts 
to about $30 per car, and still maintain 
| the old prices. 

“The present legal skirmishes in the 
various states as to the legality of the 
plan from an insurance standpoint are 
aside from the subject. The Chrysler 
| people know, as well as every local 
agent should know, that you can pur- 
| chase cheap insurance by mail from any 
number of companies—particularly if 
you are willing to pay 50 percent more 
for this cheap insurance than the regu- 
= rates, as you do under the Chrysler 
pian. 


Higher Rates to Save Money 


“Chrysler is advocating his plan on 
the basis of sound economics. Why 
laugh? The automobile companies for 
years have been kicking about sales re- 
sistance because automobile insurance 
rates have been high in the manufactur- 
er’s estimation. Chrysler, at one blow, 
| wipes out all sales resistance and uses 
his insurance as an incentive to buy a 
| car—by increasing the rates 50 percent. 
| Isn’t it wonderful? The stock companies 
| ought to increase all automobile rates 50 
| percent, so there would be no more ob- 
| jection on the part of the public to buy- 
me a car, because the insurance was so 
cheap. 


Union Automobile to Build 


The Union Automobile of Los Angeles, 
is to have home office building at Sixth 
and Loomis streets, It will be five 
stories in height, and will cost $600,000. 
| The lower floor will be devoted to sales- 
rooms, and that part of the upper floors 
not used by the company will be ar- 
ranged for members of the dental and 
medical profession. A garage with 500- 
ear capacity will be a feature. Joe W. 
Walt, the president, has been In chargé 
of its activities from the beginning. The 
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headquarters were moved from Nebraska 
to California because of the large busi- 
ness done by the company in that state. 


Watching Cuts in Car Prices 


NEW YORK, Aug. 25—Automobile un- 
derwriters have before them the usual 


| 
lings held before him and Commissioner 
| Sullivan. 

The action against the General Ex- 
change by the New Hampshire depart- 
| ment is believed to be the opening of a 
campaign against several companies of 
the same nature now enjoying the privi- 

| leges of non-resident brokers. 


problem that arises following a series | 


of substantial price cuts by car manu- 
facturers. 
loss ratios are affected by these cuts, 
the owners of machines that can now 
be purchased for less money seeming 
to lose interest in the protection of their 
cars against fire and theft, 


General Exchange Decision Reserved 


CONCORD, N. H., Aug. 25.—Decision on 
the writ of certiorari of the General Ex- 
change Corporation petitioning the court 
to overrule the revocation order of Com- 
missioner Sullivan, issued July 15, has 
been reserved and will be announced 
after Judge Burque has had time to 
study the evidence of the several hear- 





Experience has taught that | 


Executive Committee to Meet 
The next executive committee meeting 


{ 


of the Eastern Automobile Conference | 


will be held Sept. 10. The annual meeting 
| takes place in October. 


Recoveries in Toronto 


Recovery of stolen cars 
| good headway in Toronto. 
hicles stolen in that city during seven 


is making 


Only 29 ve- | 


months and ten days have not been re- | 


covered. Of these 20 are Ford, 
Columbia, three Hudson, one 
| two Chevrolet, one Marmon, 
‘a city of 600,000. 


two 
Essex, 











MARINE INSURANCE NEWS 











BRITISH EXPERIENCE FOR 192% | 





Heavy Trading Loss Reported on Year’s 


Marine Business—Premiums 
Total £15,000,000 


Marine underwriting results published 
in the “Policyholder,” of Manchester, 
England, showed total net marine pre- 
miums for 1924 of £15,054,441. The 
claims for the year amounted to £9,- 
561,123, or about 63.5 percent. A net 
trading loss of £1,607,049 was made on 
the whole. Fifteen offices made a trad- 
ing profit totalling £439,059, while 33 
companies lost £2,064,148 on the trad- 


ing basis. The details in losses are 
given below: 
Claims 
Net Current Ratio 
Prems. Year % 
Alliance .-£ 483,726 £413,219 85.4 
Argonaut Mar.. 18,020 54,491 302.1 
Assoc. Reins.. 48,967 27,859 56.9 
MND n2.009.0:4 60:6 148,611 45,106 30.3 
British & Eur.. 22,914 26,089 113.8 
British General 400,895 131,269 32.7 
Caledonian 111,176 34,930 31.4 
Century ....... 85,432 77,473 90.7 
City Fire 108,229 46,095 42.6 
Coml. Union.... 433,163 262,854 60.7 
Consolidated .. 683,174 767,899 112.4 
Cornhill ... 97,474 75,965 77.9 
Eagle, S. & B.D. 567,249 537,787 94.7 
Economic ... 206,988 1,803 25.0 
Empl. Liability. wikine seman eee 
General Acci... 27,032 44,305 164.0 
Gracechurch In. 3,115 1,588 50.9 
Guardian ...:.. 130,264 29,762 22.8 
Guardian East 14,215 4,501 31.7 
Hull Underw. 101,223 103,876 102.6 
L& L. & G. 341,560 265,814 77.8 
Liverpl. M. & G. 37,563 17,841 47.5 
London & Lance. 1,096,763 946,378 86.3 
London & Scot. 756,919 298,643 39.4 
London As. Re. 167,166 121,621 72.7 
London Assur... 1,046,469 794,610 75.9 
Merchants’ Mar. 395,466 146,968 37.1 
Motor Union.... 228404 359,427 157.3 
Northern ...... 1,395,464 552,326 39.5 
Norwich Union 379,021 138,189 36.4 


No. Brit. & Mere. 





(Ocean Mar.) 395,723 215,764 54.5 
Phoenix ....... 1,040,530 381,856 36.7 
Port of Manches- 

ter Marine 1,114 44,416 108.0 
Provincial .... 24,510 10,203 41.6 
Prudential 400,042 396,590 99.1 
eee 368,867 36.0 
Roy al Exch.. 635,480 521,300 82.0 
Scot. Un, & N.. 274,837 217,53 79.1 
SE dck bed vases 405,209 124,582 30.7 
| ae 45,428 42,483 93.5 
2, ) SRR 233,903 183,691 78.5 
Treaty Reins... 69,258 84,690 122.2 
United British.. 211,462 342,885 162,2 
Western Aust.. 64,210 29,933 46.6 
World Aux..... 159,199 40,712 25.5 
Yorkshire ..... 491,823 176,988 36.0 


Investigate Sinking of Steamer 


Financed by the insurance companies 
involved in the loss, divers are at work 
in an effort to raise the Steamer Lake- 
land which sank seven miles off Sturgeon 
Bay, Wis., last November with a carload 
of automobiles. The interested com- 
Panies are making a thorough investiga- 
tion of the circumstances of the sinking 
which occurred in calm weather. 

Fishermen who saw the ship just 
before it sank said that its course was 
“peculiar.” A prominent firm of marine 
lawyers have been retained by the In- 
Surance companies and efforts are being 
made to raise the steamer in order to 
further the investigation. 


MONTREAL’S HAZARDS HEAVY 


Recent 
mand for Lower Rates Is Not 
Justified 


NEW YORK, Aug. 26.—Attention is 


being called again to the dangerous con- 


Toronto is 


Occurrences There Show De- | 


ditions confronting marine underwriters | 


in Montreal harbor and the inadequacy 
| of rates for that port. Two vessels, the 

“Montrose” and the “Montreal,” went 
ashore in the harbor and this is being 


charged to the low water occasioned by | 


the amount being taken from the lakes 
by the Chicago drainage canal. It is 
said that this loss of water shows its 
effects as far east as lower Ontario, 
making several harbors almost value- 
less. 

The Canadian government has been 
making a strong plea for equality of 
marine insurance rates between the port 
of Montreal and Atlantic ports of the 
United States. Marine underwriters 
have always 
much greater hazards than that of New 
York because of heavy fogs in the 
former place, also the danger of ice- 
bergs and of the narrow channel in the 
St. Lawrence river. If Montreal traffic 
is now to experience the additional han- 
dicap of low water for vessels of heavy 
draft, this will constitute an additional 
reason for continued higher rates on 
Montreal shipping. 

During the present year there has 
been much agitation by 
government for rates out of 
almost as low as those of New 
The loss experience in 


York. 
Montreal has 


tirely unsound. 





Speed in Rehabilitation 


NEW YORK, Aug. 25.—Marine under- 
writers are commenting on the speed 
with which the “President Adams” 
gotten ready for sea after having a 
severe fire on board. Wednesday after- 
noon, Aug. 19, she was on fire in 
No. 1, which had to be flooded completely, 
but she was gotten ready to sail Thurs- 
| day according to schedule. This is 
}of the Dollar 
}a round the 


one 


world service. 


Question as to Liability 


NEW YORK, Aug. 25,—A severe colll- 
sion suffered by the steamship “Rose- 
land” August 22 raises the question 
}among marine underwriters of lability 


under the so-called full form hull policy, 


cause can be assigned for 





Marine Notes 

Hendon Chubb, 
surance man, 
Kurope Aug. 
Marine underwriters in New 
noting the reports of a large 
ice in the Atlantic ship lanes. 


well known marine tin- 
sailed from New York for 
York are 
amount of 





under which underwriters assume lia- | 
bility for damage to either vessel for 
negligence of the insured vessel, It was | 


a perfectly clear night and no reasonable | 
the collision. | 


felt that Montreal offers | 


the Canadian | 
Montreal | 


proved that the situation there is en- | 


was | 


hold | 


Line boats that furnishes | 


| 


| 








PROVIDENT 


Fire Insurance Company 
A New Hampsuire Corporation 

Offices 

83, Maiden Lane, New Yorx 


Executive 


C. D. Livingston, General Agent, Dime Bank Bldg., Detroit, Mich. 
John Bauer, State Agent, 605 Insurance Exchange, Chicago, Illinois. 
F. B. White, State Agent, Federal Reserve Bank Bldg., Kansas City, Mo. 
A. R. Porter, State Agent, Gas & Electric Building, Denver, Colo. 








ARCHITECTS IN INSURANCE PROBLEMS 


L. A. Wiweke & Co. 


(Pronounced: Wee-wick 


175 W. Jackson Blvd. Chicago 


Treaties for General FIRE—Automobile BLANKET Fire—Auto- 
mobile and General Public Liability — Workmen's tion 


EXCESS: 








INCORPORATED 1852 


MILWAUKEE MECHANICS’ 
INSURANCE COMPANY 


MILWAUKEE, WISCONSIN 
FIRE TORNADO AUTOMOBILE 


TIME-TEMPERED STRENGTH, SECURITY AND SERVICE 








The Mutual Plate Glass Insurance Co. 
Shelby, Ohio 
Organized 1883 
HENRY WENTZ, President L. A. DENNIS, Sec. and Gen’! Agent 
The Only Ohie Company Specialising on Plate Glass Insurance. Not an Experiment 
SERVICE TO OUR REPRESENTATIVES AND POLICYHOLDERS 











R. M. BISSELL, President WILLIAM WALSH, Secretary 


TWIN CITY FIRE INSURANCE COMPANY 
MINNEAPOLIS, MINNESOTA 


The Company That Aims to Excel in Service 


FIRE TORNADO FARM 
HAIL AUTOMOBILE TRACTOR 








H. S. BASSETT 
Secretary- Treasurer 


Buckeye National Fire 


Insurance Co. 
TOLEDO, OHIO 
OHIO AGENTS WANTED 
hehe | =) = the United States Fire Ins. Co. 


York and ‘United States’ service 
extended to all agenis.” 


CHAS, S. TURNER 
President 


PAUL H. ld 
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ILLINOIS MISSOURI IOWA 


QUINCY ADJUSTMENT 
and SERVICE BUREAU 
GEORGE C. GILL, Mgr. 


Wells Bldg. QUINCY, ILL. 





CHAS. W. KRUEGER 
GENERAL ADJUSTER 


Mountain Field Denver, Colo. 





Jesse Curry 
ADJUSTER FOR COMPANIES ONLY 


Central and Southern Illinois and I ndiana 
FLORA, ILLINOIS 





AUTOMOBILE 
J.L. FOSTER 
INSURANCE ADJUSTER 
617 First National Bank Bldg. Springfield, Hinois 





INDIANA 
V. M. “ARMY’’ ARMSTRONG 
AUTOMOBILE ADJUSTMENTS 


13 Years Automotive Experience 
31 W. Eleventh St. Phone Main 2515 
INDIANAPOLIS, IND. 





Automobile Adjustments Only 
EUGENE McINTIRE 
318 American Central Life Building 
Pheme Main 014 INDIANAPOLIS, IND. 


Lloyd Adjustment & Service Co. 
Philip W. McDonald, Mgr. 

General Adjusters for insurance companies 
Northern Indiana, Southern Michigan and 
209 Union Trust Building, South Bend, Ind. 

P. O. Box 616 








EANSAS 
KINKEL ADJUSTMENT AGENCY 
JOHN M. KINKEL Ww. P. KINKEL | 
Fire, Tornado and Automobile Losses Adjusted 
HUTCHINSON, KANSAS 


Cc. J. WOOLDRIDGE 
GENERAL ADJUSTER 
306 Devideon Bidg. Sioux City, lows | 


Sc 








a week is the cost of The 
National Underwriter by 
annual subscription. 


INDEPENDENT ADJUSTERS | 


KANSAS OKLAHOMA MISSOURI 
W. C. TRAVIS 
Adjuster 


Fire, Tornado and Automobile Losses 


PLEASANTON, KANSAS 
MINNESOTA 





W. H. LARKIN 


Adjuster of Automobile Losses for Insurance 
‘ompanies 
1124 Third St., South Minneapolis, Minn, 


| LYMAN HANES 


. General Adjuster for Insurance Companies 
Geneva 2603 MINNEAPOLIS 











J. F. Main J. W. Bale: 
MAIN & BAKER CO. 
General Adjusters 


506 Palace Bldg. 
MISSOURI 


Minneapolis 
KANSAS 





F. W. LITTLE, JR. 
Adjuster 
Fire and Automobile Losses 


Over 30 Years’ Experience 


NEBRASKA, 
H. A. JEWELL 


ADJUSTER 
Fire, Tormado and Automobile Losses, and 


Casualty Claims 
507-8 Omaha Loan Building Omaha, Nebr. 
NEW YORK 

ROSS L. KING, Jr. 


AUTOMOBILE ADJUSTER 


| Office: 305 S. Warren St. SYRACUSE, N. Y. 


Garage: 718-720 S. Clinton St. 
GUS. H. WINTEMBERG 


Appraisals and Adjust ments of 
Automobile Insurance Claims 


859 Leader-News Bld 
CLEVELAND, 6 





IOWA 














Cherry 1564 


W. W. CORNELL 
GENERAL ADJUSTER 
CASUALTY - AUTOMOBILE - FIRE 
1325 Guarantee Title Bldg. Cleveland, Ohio 


NORTHERN AND CENTRAL OHIO 
SCOT 


T S. WOLF 











| 809 Carbon St. 


| Fremont, Ohio 


pent seven ecrnoemnnnrsanenrennnaed 


“ORVILLE R. HEGEL 
Adjuster of Automobile Losses 








1 a8 Lowe-Kresge Bidg. Dayton, Ohio 
Phone r. 1150 Gar. 3182 M 
| PENNSYLVANIA 


| WILLIAM A. McGUIRE COMPANY 
Investi; Se anne 
e Insurance Companies 


| JONES LAW BLDG. PITTSBURGH, PA 








| 









Automobile Insurance—F ull 


Health & Accident—Plate Glass Insurance 


Capital Stock $250,000—Assets $742,917.68 
Surplus for Protection of Policyholders $490,257.11 





Agents wanted in Ohio, Missouri, Kentucky, 
Michigan, Tennessee, Kansas and Indiana 





Coverage—All in One Policy 


J. R. Jones, Sec’y & Mgr. 








Cc 





a week is the cost of The 
National Underwriter by 
annual subscription. 








503-505 Orear-Lesiie Bldg. KANSAS CITY, MO. tb .ciness fully appreciate the situation | 


Phone East 1008 


FARM LOSSES IN FIVE 
YEARS BREAK RECORDS | 


(CONTINUED FROM PAGE 3) 


versely affected the purchasing power of | 
the farmer’s dollar. The beginning of 
this depression found farmers geared up 
to war production, with a large surplus 
of farm products on their hands for 
which there was not even a normal de- 
mand. There were inflated land values 
with heavy mortgages. There were also 


superfluous buildings and other build- | 


| ings too large and expensive for present 
requirements. 

Some believe that the majority of 
farms are now over-improved, consider- 
ing the relation of the cost of buildings 
to the present value of these farms. No 

| locality is free from this situation. Then, | 
of course, the ordinary property repairs 
have been neglected in many instances | 
because of this depression. 
and flues have not had their periodical 
going-over in many cases. 

Agents Don’t Realize Situation 


It is doubtful if agents writing farm 
| that confronts the farm writing compa- 


nies. Unquestionably agents 
farm business have a greater responsi- 


bility than agents writing, perhaps, any | 


other class of insurance. 

In writing town business, for instance, 
| the companies have such safeguards as 
maps, rate tariffs, Dun and Bradstreet 
mercantile reports. 
are already 


need to pass intelligently on the desir- 

| ability of a given risk. But the total ab- 
| sence of this information on farm busi- 
ness makes it necessary that the local | 
|} agent supply this information, which is 
usually done by means of the applica- 
| tion. It is obvious that the degree of 
intelligence and judgment employed: by 
him in giving his company this informa- 
| tion very materially affects the ultimate 
underwriting result. 

In life insurance, for instance, the lo- 
cal agent is required only to produce the 
business—to secure the name on the dot- 
| ted line. The doctor selects the business 


| for the company and serves as a damper | 


to the agent’s enthusiasm. 
But in writing farm business the agent 


has the dual responsibility of selection | 


and production. Agents should inform 
| themselves as to the principal causes of 
| fires in farm property and thus be able 
,to do much constructive work in that 
| direction. 

But it is the tornado record which has 
farm writing companies guessing. This 
| class is usually counted upon to carry 
the fire, 
has run the fire ratio a close race gener- 


ally and greatly exceeded the fire record | 
Then 1925 has started | 


in some states. 
off with tornado losses in a manner 
which bids fair to exceed even the bad 
records of 1923 and 1924. 


Small Storm Losses Increasing 


It is also pointed out that small wind- | 


storm losses seem to be reported with 
increasing frequency. 
these small losses are a 
drain upon the companies. 
of handling them is in some instances as 
much as the losses themselves. 
localities report them so frequently as 
to indicate competition among 
agents in soliciting these 
settling them. The large 


tremendous 


number of 


small windstorm losses suggest the es-: 
deductible clause in | 


tablishment of a 
tornado policies which would relieve 
the companies of losses of less than $25 
or $50, such as is now used in southern 
territory, and also in the automobile 
business. It is easily understood 


these are 
io over which no one 


Ie sses hecause 
can exercise any 
control. 

There seems no question, however, 
}that modern barns and other outbuild- 
ings afford less resistance to windstorms 
than buildings constructed in former 
years. Increased building costs and the 


tendenc y to place all outbuildings under 


Chimneys | 


writing | s 


P In other words they | 
_in possession of probably | 2 
90 percent of+the information which they | } 


but for the last two years it | 


In the aggregate | 
The expense | 
Some | 


local | 
claims and | 


that | 
, little can be done to prevent ‘windstorm | 
natural casual- | 





= roof are the principal factors. In 


their effort to hold down cost, farmers 
| and contractors have used lumber of 
| smaller dimensions. Then the large 
| hay mow that is so commonly seen in 
the modern barn dispenses with cross 
| beams which are so necessary to proper 
| bracing. 
| The following table will be of inter- 
| est to every one concerned with farm 
| underwriting. The first column of fig- 
ures under each heading shows the total 
| premiums collected by the companies in 
the states named during the five-year 
period, while the second column under 
each heading shows what these same 
companies paid out in each state in the 
form of fire and windstorm losses, ex- 
penses of doing business and taxes. 
The states are arranged in the order 
of their losses, Wisconsin showing the 
heaviest fire loss ratio and South Da- 
kota the heaviest for tornado. 








Fire Losses 
} Expenses 
| State Prems. Taxes 
| Wisconsin hpaemeen $ 2,858,503 4,926,593 
| Michigan cows 1,094,495 1,475,078 
| Minnesota ........ 2,100,336 2,744,883 
| N. Dakota 2,613,139 3,331,927 
| Nebraska 2,735,183 3,340,211 
PD dmexeuswes 5,063,720 5,769,054 
[eee 7,781,173 8,647,660 
| Missouri ensseoevee 5,728,935 6,295,900 
Mm BPOAMOER sccoccce 2,785,235 3,100,000 
| Tennessee ........ 4,327,799 4,622,388 
Indiana .......es06 5,918,642 6,309,231 
| OEE 206 00:00 4,744,379 5,023,202 
Ne ee 13,894,006 14,641,660 
HOMtUcky occvsece 6,217,925 6,397,818 
$67,864,471 $75,625,605 
| Tornado Losses 
| Expenses 
State Prems. Taxes 
 DOMOGR. sc secves $ 1,712,927 $ 3,913,071 
1 SPOMOER. occiccee 1,236,440 2,507,985 
SRRMMROEY 6.02 000 00:0 1,512,060 1,956,517 
| Oklahoma ........ 1,358,915 1,530,959 
OE <.2\9 asda sede 1,933,496 1,853,833 
[ REROOOETE ccccesons 1,625,689 1,553,402 
EMME csccnsccuve 3,057,299 2,715,685 
Minnesota ........ 1,245,267 1,105,504 
Nebraska ......... 1,613,644 1,433,677 
Sere 869,555 745,398 
CS eee 2,577,532 2,148,190 
BEESON ccccccscccs 6,130,308 4,685,690 
MEIGRIGER. occcee eve 187,763 131,291 
SOR kc cadenoesces 3,647,776 2,496,851 
$28,708,671 $28,778,058 


INSURANCE IN HARTFORD 
(CONTINUED FROM PAGE 3) 


to wait and build for results. They 
stood manfully by their guns and paid 
| up in the Chicago and other conflagra- 
tions. They were a part of conservative 
and economical New England. In life 
insurance, when the Armstrong investi- 
| gation came along, their methods were 
| approved as sound. 

| New England has never been very 
| much under the shadow of New York. 
| Like the South before the war, it was 
| always a section by itself. It has never 
| been overawed by New York. In fact, 
| New York as the country’s metropolis, 
| has had a powerful contingent of New 
|England men. J. Pierpont Morgan’s 
| great grandfather was one of the organ- 
| izers and on the first board of the Aetna 
| Fire and three generations of the heads 
| of the Morgan firm have been on the 
| Aetna’s board. Joseph Morgan was 
| 
| 
| 
| 
| 
| 
| 





chosen a director at the first meeting of 
Aetna stockholders held at Morgan’s 
Coffee House June 15, 1819. James M. 
Goodwin, his son-in-law, was secretary 
from 1828 to 1837. 


Expense Accounts in Early Days 


Joseph Morgan as director made nu- 
merous trips for the company. In 1842 
he made a circuit of 6,000 miles, taking 
in Chicago and New Orleans, and oc- 
cupying 10 weeks, during which his 
| expenses, including fare and hotel bills, 
averaged $3.29 per day. His son be- 
| came the great London banker and head 
| of the Morgan house. The Goodwin 
family became prominent in Connecticut 
and Francis Goodwin, who died a few 
years ago, was probably the strongest 
figure in Hartford insurance, although 
| not actively engaged in the underwrit- 
| ing. James M. Goodwin was president 
| of the Connecticut Mutual Life from 
| 1848 to 1878 except for the years 1866 
| to 1869. He had become a man of large 
| interests. While he and Joseph Morgan 
were on the first board of the Aetna 
| Fire it is interesting to note, in the his- 
| tory of “Insurance in Connectic ut,” that 
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John Morgan, of the fifth generation of 
the Morgan family in America, was one 
of the men who made up the partner- 
ship of underwriters in 1794 known as 
the Hartford Fire Insurance Company. 
This Morgan was a leading merchant of 
the Connecticut valley, but lost his for- 
tune during and after the war of 1812 
and died in New York in 1842 aged 89. 
Solid Foundation Laid 


In the history of insurance in Con- 
necticut the families of Morgan and 
Goodwin, names to conjure with in the 
world of finance of today, loom large. 
Although 100 years ago the beginnings 
of business were simple it is easy to see 
that the character of the men who gave 
the insurance companies of Hartford 
their direction and early growth was 
such as to lay a solid foundation for the 
city’s insurance reputation of today. 

Gave the Business Fine Impress 


Just as the great British insurance 
companies point to their long record of 
business integrity and 
obligation as one of the main reasons 
for their dominance in world underwrit- 
ing, the Hartford companies hold as one 
of their chief assets the acts and policies 
of early officers who, while they dealt 
in small figures and produced insignifi- 
cant results viewed in the light of pres- 
ent day underwriting, yet made an im- 
press tipon the business in its early 
stages and gave it a direction which is 
of the greatest significance. 


CHRYSLER HEARING IN 
WISCONSIN ADJOURNED 


(CONTINUED FROM PAGE 3) 


the insurance and the automobile busi- 
ness throughout the whole United States 
and that the insurance commissioners 
and attorney-general of nearly all the 
states had disapproved the socalled 
Chrysler plan involved in this suit. 
Among these states were New York, 
New Hampshire, Montana, New Mex- 
ico, Maine, Utah, Ohio, Wyoming, Iowa 
and Alabama. 


No Remedy in Courts 


It was also brought out on the hear- 
ing that no policyholder would have any 
remedy in the courts of Wisconsin be- 
cause the insurance company could not 
be served in Wisconsin, and that a per- 
son buying a Chrysler automobile would 
be practically barred from obtaining 
other insurance enforcible in Wisconsin 
by the prohibition general in automobile 
insurance policies against other insur- 
ance. 

The hearing ‘was before a special sit- 
ting of the federal district court, Judge 
C. S, Luse of the western district - 
Wisconsin having called in Judge F. A 
Geiger of Milwaukee, in the eastern dis- 
trict, and Circuit Judge Evan A. Evans 
of the United States court of appeals, 
Chicago. 


FILE BRIEF IN 


TOPEKA, KANS., Aug. 26.—Stone 
& McDermott of Topeka, Kansas attor- 
neys for the Chrysler Motor Car Com- 
pany, have filed with the Kansas insur- 
ance department the brief of the motor 
car company relative to the delivery of 
an insurance policy with each car the 
company sells. After detailing at some 
length the general terms of the contract 
between Chrysler and the Palmetto Fire 


KANSAS 


the brief maintains that the Chrysler 
company undertook to purchase insur- 
ance on all of the cars it manufactures 


and that the insurance becomes effective 
whenever the car is ready for delivery 
to the distributor or dealer. 


Never Mention Insurance 


It is pointed out by the company that 
its agents do not sell the insurance in 
any way. It is included in the purchase 
price but the agents seldom, if ever, call 
the attention of the buyer to the insur- 
ance feature. The premium for the in 
surance is included in the billing of the 
car from the Chrysler company to the 


distributor and to the retailer. The 


observance of 








he 
| 
| 


| of the 


|; to 


| tioned that 





31 

| Chrysler company asserted that the 
agent for its cars never acts as an in- 
surance agent and never has anything to | R U E E( ‘Oo NO M Y 
do with the insurance business except to 
collect the premium, which is a part of ‘ : 
the net price of the car. It is pointed means a saving in time, cost and effort 
out that the insurance is effective on the i - : 
car when the agent gets it and all that The C bi A bil | M | 
he does is to send in the notice of the om nation utomo e nsurance ana 
transfer. is an outstanding instance 

CALIFORNIA LICENSE HELD UP nT se oe F enaprieations a S af 

Ne erage Pplicabie 0 automobiiec Tr val 

SAN FRANCISCO, CAL., Aug. 26.— in a single volume. 
Amendments to the charter of the | Simplified direct quotation tables show at a glance 
Palmetto Fire requested by the Cali- rates for Fire, Theft, Collision, Property Damage 
fornia department in order to qualify = gg Liability for Page in peneoal =, 
to write automobile insurance in this ey gee See produced. — 
state have been received but the com- 
pany has failed to file its incorporation COMBINATION AUTOMOBILE List Prices, Serial a pawns ~~ —< 
papers with the secretary of state of WSURANCE MANUA ee ee pv Fb Gk 
California as required by law, which 
will again hold up the issuance of the Indicated amounts of insurance (average current 
license until this formality has been values) shown for each make and model of car. 
complied with. Memorandum Applications included to be filled 

I 
ou» out on the spot to avoid error. 
COOPERATES WITH WISCONSIN Memorandum Quotations included to be given to 
" " . - ssured as reminder or record. 

INDIANAPOLIS, IND., Aug. 26.— ntser ale 

Commissioner Thomas S. McMurray, Gatahonee® wo, tants te eieaps Obtedets Ue 
j , ; , tach of the above i y - 

Jr., accompanied by Assistant Attorney couse of the loose-leaf revision service. 
General E. H. White, went to Madison, 
Wis., last week to cooperate with the 210 South Hanover Street 
Wisconsin department in its suit in the AUTOMOTIVE SERVICE BU Baltimore, Maryland 
federal court relative to the Chrysler- . 
Palmetto insurance proposition. As the 
question is now in the hands of the 
court Mr. McMurray would make no | g @ 
further comment than that he is satis- | opFICE SYSTEMS INSURANCE SUPPLIES 
fied with the development of the case 


thus far. 


PALMETTO TO OBEY LAWS 
JACKSON MISS., Aug. 26.— The 
Palmetto Fire, whose license was re- 


cently suspended here because of its 
blanket insurance of the Chrysler auto- 
mobiles, announced that it has agreed to 
conform to the state laws prohibiting 
such action. T. M. Henry, commis- 
sioner, said that the license would be 
reissued on receipt of the concern’s pe- 
tition agreeing to the state terms. 


KEYSTONE EXCHANGE IS SUED 


Permanent Receiver Asked for Philadel- 
phia Reciprocal in Federal 
Court There 


PHILADELPHIA, PA., Aug. 26.— 
In a bill in equity filed in the United 
States district court here, a permanent 
receiver is asked for the Keystone In- 
demnity Exchange of this city. Plain- 
tiffs named in the court action are 
A. B. Ross, R. J. Mullen, C. J. Rainear, 
Hutton Kennedy and Elwood Garlick, 
These men are former stockholders of 
the Exchange Operators, Inc,, managers 
of the former Automobile Insurance Ex- 
change, this city, which was taken over 
by - Keystone in the fall of 1923. 

is charged by the plaintiffs that 
A. "6. Costello, chief examiner of casu- 
alty companies of the Pennsylvania in- 
surance department, and James Long- 
| botham ja department examiner, were 

“implicated in a conspiracy to cheat and 
defraud the plaintiffs by seizing the en- 
tire assets of the Exchange Operators, 
Inc. and of the Automobile Insurance 
Exchange without paying consideration 
therefor.” 

These state examiners are made co- 
defendants, together with former officers 
Keystone Exchange. 

Besides petitioning for a receiver the 
plaintiffs also seek to restrain the de- 
fendants from further operations and 
to compel the operators of the Keystone 
make a complete accounting of the 
transactions of the company. It is peti- 
the stockholders of the ex- 
paid in full for their stock. 


change be 


Opens Credit Department 
The Mississippi state rating bureau has 
opened an audit department to assist the 
companies in complying with the anti 
discrimination and rate regulation law 
by checking all daily reports. 















































The Fire Insurance Contract 


ITS HISTORY AND INTERPRETATION 


Compiled and Edited 


OY, and 

Published Under the Auspices 

of The Insurance Society of 
New York 


Compiled fram the monthly ad- 
dresses which for the past twenty 
years have been delivered before 


publication in book § 
lectures comprise the greatest fund 
cf authoritative insurance informa- 
tion ever brought together. This 
book gives you the cream of this 
material. 


COVERS THE WHOLE FIELD 
OF FIRE INSURANCE 


The Standard Policies, New and Old, 
Compared and Explained — Funda- 
mentals of Insurance Law — The 
Policy Clauses, Interpreted and Ex- 
plained in Detail—Mortgagee Inter- 
est—Losses and Loss Settlements— 
Proof of Loss — Adjustments: Build- 
ing, Machinery, Stock, Cotton, Auto- 
mobile — Ascertainment of Values— 
Non-Concurrent Insurance — Subro- 
gation— Authority of Agents—Co- 
Insurance—Use and Occupancy In- 
surance—F orms—B lanks. 
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You Have:NOT Far To Look! 


“Study of industrial accidents and their causes 
and the analysis of a large volume of accident 
data proves beyond a doubt that industries must 
look to trained engineers for help if the waste 
in industry resulting from accidents is to be pre- 


vented.” 


If your compensation clients 
are anxious to cut down the un- 
necessary expenses with which 
accidents burden their business, 
you need not look far to find 
the trained engineers who can 
help you help them out. 

Neither need they pay high 
fees for this assistance. 

Just place their insurance 
with The Travelers Insurance 
Company, Hartford, Connec- 
ticut. 

It has a Safety Engineering 
and Inspection Division, which, 
both in calibre and number of 
men is second to none. 

320 field inspectors in a far- 
flung organization which covers 
the United States and a part of 
Canada. 


A corps of highly trained and 
widely experienced men at the 


T HE 


Tue Travecers Insurance CompaANy 
LIFE 


ACCIDENT 


Report of C ittee of Seventeen Eminent 
Engineers Appointed by Secretary Hoover to 
Study Preventable Waste in Major Industries 





Home Office in Hartford study- 
ing all phases of accident pre- 
vention work. 


Already over $13,470,000 has 
been spent by The Travelers on 
this work—and thousands of 
employers in all parts of the 
country will bear witness as to 
the. value of this investment. 


By merely placing their 
compensation insurance in The 
Travelers, you place this great 
safety engineering organization 
at their service,—and yours, 
too! 


Travelers insurance plus ser- 
vice costs no more than ordinary 
insurance without service. 


The economic waste that 
this service eliminates may 
easily amount to far more than 
the sum they pay The Travelers 
in compensation premiums. 


THe TraAvecers INDEMNITY CompANyYy 
L. F. BUTLER, PRESIDENT 


Hartford, Connecticut 


LIABILITY, HEALTH, AUTOMOBILE, STEAM BOILER. COMPENSATION, GROUP, BURGLARY, 
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AGENTS CAN HELP IN 
REDUCING LOSS RATIO 


That Is 
Regard to Improving Com- 





Oklahoman’s View in 


pensation Business 





COMPETITION IS BLAMED 





That Factor and Lack of Cooperation 
Primarily at Fault—Suggestions 
for Improvements 





OKLAHOMA CITY, OKLA., Aug. 
26—It is practically the consensus of 
general and local agents of Oklahoma 
City that agents have it in their power 
to assist the workmen’s compensation 
writing companies in reducing the loss 
ratio, if they could be induced to do so. 
The most vital contributing factor is 
conceded to be competitive underwriting, 
which, with lack of cooperation between 
agents, naturally reduces the initial de- 
posit. 

Six Factors in Situation 

The condition in Oklahoma is attrib- 
uted by John S. Adams, manager of the 
Travelers, to six existing circumstances: 
1. The inadequate deposits caused by 
improper payroll estimates or the arbi- 
trary low deposits established for com- 
petitive reasons; 2. no audits or irregular 
— of payrolls of some companies ; 
3. improper classification of risks, especi- 
ally as applied to such classes as are not 
inspected by the workmen’s compensa- 
tion council; 4. many companies not hav- 
ing workmen’s compensation business in 
the state largely developed have inade- 
quate facilities for handling claims, caus- 
ing expenses out of proportion; 5. the 
disregard that some companies show for 
the past experience of other companies 
on special risks, especially in regard to 
collection of premiums and audits; 6. 
the majority of employers will not in- 
terest themselves in safety appliances 
and programs, as recommended by the 
inspectors of some companies, because 
so many companies provide little or no 
inspection service. 


Favors Uniform Policy 


Mr. Adams believes it is easy for em- 
ployers to secure coverage and ignore 
safety practices and requirements. The 
remedy he suggests is for companies to 
adopt and enforce a uniform policy. He 
believes the companies operating in the 
State should agree as to what should 
be collected and have the agreement 
closely scrutinized by a stipulated bu- 
reau, which should have at its command 
the payroll of previous years as a guide. 
They should all make regular and care- 
ful audits and when a company finds an 
employer underestimating his payroll, all 
companies should be advised, and should 
refuse to underwrite his employes on the 
low estimate basis. 


More Care in Selecting Risks 


E. H. Furrey, manager of the casualty 
department of the T. E. Braniff Com- 
pany, speaking from the local agents’ 
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NEW LICENSE GRANTED 


——_ 


FORT DEARBORN AUTHORIZED 


Chicago Reciprocal Can Again Trans- 
act Business in Michigan—Meets 
Commissioner’s Demands 


LANSING, MICH., Aug. 26—The 
Fort Dearborn Casualty Underwriters, 
Chicago reciprocal, which was barred 
from Michigan in July by Commissioner 
Hands, has been granted a new license 
to do business in this state. The cer- 
tificate of authority was granted after 
the reciprocal had met the demands of 
the insurance department. 

Commissioner Hands refused to re- 
new the Fort Dearborn’s license last 
month when it failed to authorize the 
department to amend its 1924 report so 
as to provide for greater reserve lia- 
bility. 

Reinstatement Announced Prematurely 


Immediately after that strenuous ef- 
forts were made by the company to re- 
gain its standing, but the commissioner 
declared he would not relicense it on the 
same basis. A _ statement was given 
out at the Chicago office of the attor- 
ney-in-fact several days later to the ef- 
fect that the trouble had been smoothed 
over, but it was not until last Wed- 
nesday that the license was granted by 
Deputy Commissioner Corell. 

The reciprocal acceded to the demands 
of the department by allowing the 1924 
report to be amended to show unearned 
premium deposits of $112,131, instead 
of $68,550 as the report originally de- 
clared. 


Followed Department’s Suggestions 


In order to make this amendment 
the reciprocal found it necessary to 
scale down its deductions for acquisi- 


tion and maintenance costs from what 
the department claims was approxi- 
mately 65 percent of the total premium 
receipts, to 35 percent. The law speci- 
fies that the reserve shall be 50 per- 
cent of the net annual receipts. Deduc- 
tion of such a large percentage of pre- 
miums for acquisition and maintenance 
pared this reserve below what the de- 
partment thought safe. 

The attorney-in-fact assured the de- 
partment that in the future the company 
would take immediate action on the 
commissioner’s suggestions. 

Examination Is Planned 


Commissioner L. T. Hands announced 
this week that the Michigan department 
planned an immediate examination of 
the exchange and that in all probabil- 
ity Michigan’s chief examiner would be 
sent to Chicago next week to begin go- 
ing over the reciprocal’s books. It is 
understood that the examination will 
be a joint one with the Illinois depart- 
ment and that it will be preliminary to 
announcement by the attorney-in-fact 
that the exchange is to cease existence 
as such and that a stock company, now 
in process of formation, will reinsure 
all business. Representatives of the 
reciprocal informed the Michigan de- 
partment last week that every step had 
been taken toward making the change 
and that the new company would be 
sufficiently organized within a few days 
to file its articles of incorporation in its 


AFTER SURETY COSTS 


WANTS COMMISSION DETAILS 





Superintendent Beha Queries Companies 
on Acquisition Matters to Es- 
tablish Uniform Basis 


NEW YORK, Aug. 26.—Superintend- 
ent James A. Beha of the New York de- 
partment has sent a questionnaire to 
| surety companies indicating that the 
| department is now taking interest in the 
acquisition cost of fidelity and surety 
lines. The information required calls 
for rates of commission paid both on 
fidelity and surety. The questions are 
as follows: 

“1. Have you subscribed to the rules 
of any rating organization or association 
governing commissions and other ac- 
quisition expenses? If so, do you follow 
these rules or are there exceptions? 

“2. What is the maximum rate of 
commission paid brokers? 





“3. What is the minimum rate of com- 
mission paid brokers? 
“4. What is the maximum rate of 


commission paid to general agents? 
“5. What is the minimum commission 
paid to general agents? 


Extra Allowances Asked 


“6. Do the rates of commission in 
replies to questions 4 and 5 include all 
salary allowances, expenses for office 
space, telephone, etc., or are there extra 
allowances made for any expenses in 
connection with the conduct of the 
agency or office? 

“7. What grades of commissions do 
you pay between the broker’s commis- 
sion and the general agent’s commission? 

“8. Give separately the number of 
local agents and general agents by states 
receiving commissions for surety and 
fidelity business, giving the number of 
such agents in each grade. 

“9. What is your system of doing 
business—general agent, branch office or 
direct writing? 


Branch Office Information 


“10. In what states or localities do 
you have branch offices? What 
maximum ratio of branch office expenses 
to premiums written in (a) fidelity busi- 
ness? (b) surety business? 

“11. What 
branch office expenses to premiums writ- 
ten in (a) fidelity business? (b) surety 
business? 

“12. Do the ratios in replies to ques- 
tions 10 and 11 include all salary allow- 
ances, expenses for office space, tele- 
phone, etc., 


the conduct of the agency or office? 

“13. Have you any 
rangements with agents? 

“14. Does your company allow rebates, 
brokerage or commissions, directly or in- 
directly to any bank, trust company, safe 
deposit company or title company in 
states where there are agreements with 
| bankers’ associations or elsewhere? 
“15. Are any allowances made to 
brokers or agents for premium volume? 
If so, what plans are in effect? 

“16. Do you observe rules governing 
limitation of agents in any state or 
locality? If so, give an outline of the 
plan.” 











home state. The examination would 
ing whether the reciprocal 
erly conducted and whether, on the 
basis of that record and the new show- 
ing, the stock company would be ac- 


+ 
| 
| ceptable for entry into Michigan. 


is the | 


is the minimum ratio of } 


or are there extra allowances | 
made for any expenses in connection with 


profit sharing ar- | 


thus serve a dual purpose of determin- | 
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NEW GUARANTY HOLDS 
BOND MEN’S INTEREST 


—_———a 


Surety Men’s Views on Real 
Estate Investment 


| 
| 
| 
| 
| Field Differ 





SALES ARE SATISFACTORY 





Big Premium Income Will Eventually 
Develop ¥rom Mortgage Bond 
Departure 





NORFOLK, VA. Aug. 26.—Speaking 
| before a convention of mortgage invest- 
| ment specialists held here last week, 
| Philip W. Kniskern, vice-president of the 
| National Surety, predicted that approxi- 
|; mately $100,000,000 in mortgage bonds on 
| United construction throughout the 
United States would be guaranteed dur- 
| ing 19235 by surety companies. The 
surety companies may expect to guaran- 
tee between $300,000,000 and $400,000,000 
in mortgage bonds next year and ulti- 
mately the underwriting amount may be 
$1,000,000,000 annually. He said: “The 
rapid development of the guaranteed 
mortgage bond field has an important 
national economic significance, since it 
permits sound building projects in small 
cities to find quick capital through the 
reassuring guarantee of a nationally 
known surety company.” The conven- 
tion, held umder the auspices of the 
Mortgage & Surety Corporation of 
America, was attended by 100 delegates. 


The center of the surety stage right 
now is being held by the real estate 
| mortgage bond guaranty. Many differ- 
ent shades in opinion as to how this 
business should be written and the 
| views differ from those of one company 
an almost unconditional 
to another concern usually 
| considered aggressive company 
which refuses absolutely to consider 
| writing them at all. 

Companies writing the guaranty re- 
{port sales are very satisfactory, that 
| many investors are availing themselves 
of this privilige, and that the only 
problem is to find the company capacity 
for the demand. 


| which writes 
| guaranty 


an 


Broad Form Written 


The broadest form of guaranty which 
has been observed by THE NATIONAL UNn- 
DERWRITER is that written by the Metro- 

politan Casualty. It states that the com- 

pany “‘for value received hereby guaran- 
tees to the holder payment of the prin- 
cipal amount of the bond hereinafter 
| ies ribed and the payment of the inter- 
est coupon thereto attached, as the same 
fall due, upon the condition that, at its 
option, it is to be allowed 60 days from 
date of maturity within which to pay the 
principe ul amount but with interest in the 
meantime at _ coupon rate.” Vice- 
President L. B. Mackall was one of the 
pioneers in Y movement. 

In this case the bond is uncondition- 

ally guaranteed except that 60 days time 
is allowed for the payment of the prin- 
| cipal. ete: 

| The National Surety, which is also 
| writing a large volume of this kind of 
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business and has made a very deep 
study of it as well, writes a guaranty 
which is as liberal except for the fact 
that the period of 60 days is extended to 
18 months. In certain states no fore- 
closure on a note can be made within 
that period. The surety, in paying on 
a defaulted bond of course takes over 
the bond itself and assumes the rights 
of the bond holder. In order to protect 
itself it must foreclose the mortgage. lf 
the law forbids this until after a period 
of 18 months, say those who require the 
longer period it is not a safe matter for 
the surety company to assume the obli- 
gation to pay in 60 days. The argument 
in support of this theory is that if the 
surety is not safe neither is the investor. 
With 18 months in which to do some 
liquidating and the surety’s guaranty be- 
hind it the investor is declared to be 
safer than with only a 60 day guaranty 
which in the opinion of the holders of 
this theory is so short a period that it 
might result in the wrecking of the 
surety company. 
Why 60 Days Is Enough 
The advocates of the 60-day condition, 
however, claim that the longer period 
makes the guaranty worth very little 
in that the object of the guaranty is to 
make the security more negotiable and 
more readily sold. The big objection 
to real estate mortgage bonds on the 
part of investors has been that they are 
not liquid. The 18 months guaranty 
not overcome this objection while 
the 60 days guaranty does in the opinion 
of th writing the broader guaranty. 
The history of real estate mortgages 
in the past indicates that the guarantee- 
ing of them should be a very safe ven- 
ure. Very little has been lost on them 
| statistics that have been given show 
loss been infinitesimal. 
taking. a more con- 
however, point to the 
panic, and in such case 
fall back on the 18 months 
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Should All or Part of Issue Be Covered? 





lifference of opinion occurres 
advisability of guaranteeing an 
ntire issue or only part of an issue. 
based upon underwriting 
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UNION INDEMNITY CASE SET 





Wisconsin Supreme Court to Take Up 
Northwestern Casualty & Surety 
Matter Sept. 28 


MADISON, WIS., Aug. 26.—The 
case of the Union Indemnity of New 
Orleans against W. Stanley Smith, com- 
missioner of insurance, will be the first 
case heard by the Wisconsin supreme 
court in the fall, as a result of a hear- 
ing at Madison before four judges of the 
supreme court. The date for the case to 
be heard has been set for Sept. 28, and 
the hearing will be’on the appeal of the 
commissioner from the recent decision of 
Judge Stevens in the circuit court of 
Dane county which directed Commis- 
sioner Smith to give his permission for 
the Union Indemnity merger with the 
Northwestern Casualty & Surety of Mil- 
waukee. A mandatory decree was given 
by Judge Stevens at that time. 


Cite Smith to Show Cause 


Acting on the request from stockhold- 
ers of Northwestern Casualty & Surety, 
the supreme court held the hearing last 
week, and directed Commissioner Smith 
+ show cause why his appeal should not 
be dismissed or why he should not be 
required to give security as a protecti on 
to the interests of the stockholders. Both 
the Northwestern stockholders and the 
Union Indemnity requested that the 
commissioner give security to the extent 
of $833,000 to protect them from loss 
caused by the delay incident to the ap- 


peal. The value of the stock which the 
Northwestern stockholders would re- 
ceive in the merger is alleged to be 


worth that amount. It was pointed out 
in the petition for the order that the as- 
sets of the Northwestern are growing 
less at the rate of $3,000 per day and 
that this will continue until the refinanc- 
ing of the company is accomplished. 








gages are taking ““‘long shots” in his 
opinion. He says that contractors who 
promote apartment buildings of the kind 
do so without putting any of their 
money in it. He says that the bids re- 
ceived are frequently not bona fide com- 
petitive, and that the 


contractors are 
looking for the profits in the building. 
He claims that everything is greatly 
overvalued and that the surety com- 
panies are not in a position to know 
whether the building is really of the 
value stated by the borrower or not. 
Others feel however that the surety 


companies through their long experience 
in the contract business are in a position 
to know what they are getting. Many 
of them require a completion bond on 
the part of the owner and others re- 
quire a contractor’s bond. With these 
extra precautions it is felt that the dan- 
ger is reduced to a minimum. 


Different Premium Methods 


\nother difference in practice appears 
in the collection of the premium. ‘The 
is rather definitely set at half of one 
percent per annum for the term of the 
bond. The practice where only part of 
an issue is written is to indorse the 
guaranty on the bond with a rubber 
stamp on the one hand or to give the 
owner of the bond a certificate contain- 
ing guaranty and describing the 
security guaranteed on the other. When 
the entire bond issue is guaranteed the 
coupons are printed at one-half percent 
] going rate (usually 6% per- 
guaranty can be included 
bonds 


rate 


the 


less than the 
cent) al d the 
right in the 
In the the half of 
can be collected annually from the 
house of issue. Where the guarantee 
certificate or stamp endorsements are 
used the premium may be collected in 
dvance and the 6% coupons collected. 
Jn other words when the bond holder 
or investor buys a bond, he pays a price 


latter case one per- 


cent 





for a 6% percent bond which will net 


LITTLE DEMAND FOUND REPORTS ON FINDINGS 


WRITING FEW PRIVATE BONDS |RESULTS OF EXAMINATION 








Cleveland Surety Men Say Surface 
Hardly Scratched There—Why 
Business Is Hard to Write 


New York Department Shows That the 
Phoenix Indemnity Is in Very 
Fine Condition 


CLEVELAND, O., Aug. 26.—lIt is 
the opinion of agents doing a bonding 
business that the surface has hardly 
been scratched in writing private con- 
tract bonds in Cleveland. In the first 


The New York department made an 
examination of the Phoenix Indemnity 
as of April 1, thus giving the three 
months business. The net premiums 
written for the three months were 


place, the rates are rather high, $1.50 | $350,129, of which $75,128 was compen- 
per hundred, so that the cost of a bond | sation, $131,742 automobile _ liability, 


guaranteeing a contract for a home that 
costs $15,000 or $20,000 is considerable. 
Agents say that architects, in their 


$46,813 automobile property damage. 
The total income was $368,899. Losses 
on compensation amounted to $40,860, 


eagerness to put their plans through | automobile liability $50,852, automobile 
and secure the fee, often make their | property damage $20,691. The total 
estimates far too low and then it be- | amount of losses was $146,687; total 
comes necessary to pare down in every loss expense, $370,330; total commis- 
way possible and that bonds are often | S!0MS, $53,798; total disbursements, 
discarded among other items, especially vee gy Seente, GATE ANS; liability re- 
if the contractor happens to be known | STV, _ $240,570; compensation reserve, 
as honest by the architects. $125,270; premium reserve, $617,537; 

Another phase is that the public is capital, $500,000; net surplus, $727,362. 
not educated in the protection that can The Phoenix Indemnity owns _ 1,000 


shares of stock of the Columbia Insur- 
ance Company of Jersey City and 2,000 
shares of Imperial Assurance of New 
York, both fire companies. The market 
value of Columbia stock is $355,000 and 
the Imperial, $722,000. 


ke secured through bonds. 
this, the demand is 
business is gotten, agents must get out 
and hustle for it and this necessitates 
considerable time, because the idea itself 
must be sold. They believe, however, 
that in the course of years, maybe 15 
or 20, the use of bonds will become well- 
nigh universal, just as have other 


anches f p i i ° ° ° e ; 
branches of protection | Premiums on the various lines of busi- 


One of the things that stand in the | ness between March 30, 1922, and March 
way of going after these bonds actively | . 


Because of 
lacking. If the 


Premiums and Losses 


_ The following exhibit shows the ra- 
tios of losses and loss expenses to earned 




















is the tendency to seek the business Prems. Losses Ratio 
that pays best for the time spent in Accident ee $ 25,031 $ 1 183 37.80 

+43 . : nts ¢ See 16,402 11,464 69.89 
getting it. Agents therefore are tempted | Pith ility 1.1117 1,192'803 715,682 60.00 
to go after those lines which are well |Compensation . 568,022 459,252 80.87 
known and sell easily, rather than some- | Plate Glass.... 119,917 49,960 42.73 
thing that takes more time and about |Burslary ...... 110,024 9 tr935 65.38 

- ” ee ~ ; | Auto. Prop. D. 296,705 228,552 77.03 
which the majority of people know little. | Auto. Collision 74,944 49,865 66.53 

. >. D. he 
Some Assistance from Banks E oF dpi 3,740 2,088 55.83 

2. om “athens , ; 

Banks which loan money for erecting | ‘otal ....... $2,404,589 $1,598,361 66.47 
homes and other private buildings are | Mech L Des te C - 
making an opening which may some — ee 
time develop into a demand for con- The report says that the underwriting 
tractors’ bonds. Most of them and | for the period since the beginning of 
some of the building and loan com- | business March 30, 1922, to March 31 


panies require 
liens shall be 
in ‘which they 
course causes 
a close watch 


bonds of owners that no 
placed on the properties 
are interested. This of 
the owners to maintain 
in order to be sure that 


last, reflects a loss of $561,138. The 
| examiners say that while this loss is in 
part due to expenses necessarily in- 
curred in connection with the organiza- 
tion and development of a new company 





all bills of the contractors are paid when | and to the accumulation of premium 
due and that nothing occurs to cloud | reserves, incidental to a growing busi- 
the title in any way. This is done by | ness, it is largely due to the unfavorable 
the banks for their own protection, | experience encountered on workmen’s 
however, and the owners themselves | compensation risks. 
must look out for their own interests. | The surplus paid in at the organiza- 
Agents interviewed agree that con- | tion was $500,000 and has been increased 
siderable business might be done by | to the extent of the difference between 
their offices, if they had the facilities | the investment gains and underwriting 
for getting out after it. If some plan | losses, namely 27,362, and therefore 
could be devised to educate the public, | amounted to $727,362. The examiners 
it would probably be different, but | say that the affairs of the company are 
nothing of a constructive nature has so efficiently managed and its treatment of 
far come from either the companies or | policyholders and claimants is fair and 
other agents. ' equitable. 

















him 6 percent over the term of the bond. | ago a number of prominent Chicago 


On a ten year bond this will mean a | bankers talked seriously of forming a 
price of $103.75. The surety accepts the | company to write this form of guaranty 
$3.75 as the premium in view of the in- | alone. However, they ran against some 
terest return which it will receive on | legal obstacles in the state of Illinois 
this amount during the term of security. 


and did not carry out their plans. 


Idea Is Not New 


The idea of guaranteeing real estate | Shove With U. S. Casualty 
mortgage bonds is not new. Not only F, L. Shove has been appointed mana- 
have a number of surety men who are | &¢" 0f the automobile department of the 
leaders in the movement been pushing United States Casualty at the head office 
eo nn ee ghee aan, 7 “aha in New York. His most recent connec- 
the idea tor several years but under- | tion was home office manager of the cas- 
writers have frequently been surprised ualty department of the Northwestern 
to find that investment houses have been isualty & Surety. For many years Mr. 
thinking about it for a long time. There | Shove was chief statistician in_ the 
is need to increase the negotiability of | United States headquarters of the Lon- 
these securities and to overcome the |@0" Guarantee & Accident. Later he 
resistance which is due to the fact that | *°Tve? 9* manager of the western Ge- 

partment of the Globe Indemnity, then 
they are comparatively small issues and | 4, underwriter in the casualty depart- 


cannot be investigated by each indi- 
vidual buyer, and the fact that there is 
no ready market for them. 


ment of Marsh & McLennan, and in May, 
1918, went with the Zurich head office 
A few years ‘in this country as superintendent. 








XUM 


a || > 


Ci 


_—~— 4 o@ of =@ ff 6 = oe OS 


a - » st end Os 


de- 
then 
art- 
May, 
ffice 





XUM 


August 27, 1925 


THE NATIONAL UNDERWRITER 


CASUALTY 35 








WILLIAMS PRESIDENT 
INDUSTRIAL BOARDS ELECT 


Connecticut Gets New Executive and 
Also 1926 Convention—Extension 
of Laws Urged 


SALT LAKE CITY, UTAH, Aug. 
96.—At the annual convention of the 
International Association of Industrial 
Accident Boards,-in session here last 
week, Frederick M. Williams, vice- 
president of the association and chair- 


man of the board of compensation com-~ 


missioners of Connecticut, was chosen 
as president for the coming year. The 
1926 convention will be held in Hart- 
ford. 

Wants Laws Extended 


O. F. McShane, retiring president of 
the association and chairman of the In- 
dustrial Commission of Utah, in his ad- 
dress pleaded for an extension of the 
workmen’s compensation laws. Mr. Mc- 
Shane dwelt on the limitations of the 
present provisions and said that the 
compensation should be raised from the 
present maximum of $16 a week to $25, 
the Utah rates, or the limitations regard- 
ing the amount should be removed en- 
tirely. He thought that compensation 
should be paid for a number of indus- 
trial diseases that are ignored by the 
law today, holding that proper care 
should be assured all who wreck their 
health in industry without gaining suf- 
ficient funds to take care of themselves. 

He further wanted to remove the 
limits regarding the amount allowed for 
hospital and medical treatment, and held 
that there should be some provision for 
the social needs of the injured workman 
or those depending upon him in case of 
death. President McShane told the dele- 
gates that federal legislation should be 
secured giving effect to the compensa- 
tion law of the states in all cases of 
interstate injuries. 


Convention Well Attended 


The convention was well attended, a 
number of delegates coming from Can- 
ada as well as from all parts of the 
United States. Miss Harrison of Mary- 
land said the various boards and com- 
missioners responsible for the efficient 
working of the workmen’s compensa- 
tion law do not follow up awards as 
they ought to do. They should be able 
to determine if late awards have been 
wisely made, she contended, as_ this 
would help in future cases. 

’. H. Monroe, Alabama, said there 
was no hope as far as he could see for 
a national compensation law, because 
the method of reporting accidents and 
handling them differs so widely in the 
various states. The speaker said there 
were only five states in the Union with- 
out workmen’s compensation laws. He 
urged that they be solicited to pass such 
legislation. 


Would Unify Claim Payments 


The executive committee recom- 
mended that next convention draft a 
bill for presentation to Congress, aim- 
ing to unify means of paying compen- 
sation to workmen who suffer injuries 
in one state, through citizens of another, 


to insure fairness to all. The ap- 
pointment of a committee was also 
urged to make investigations of the 
findings of certain universities in rela- 


tion to compensation laws, 
of the association. 


for the use 


National Union Indemnity Ready 


PHILADELPHIA, PA., Aug. 26.—The 
Pennsylvania department has completed 
examination of the new National Union 
Indemnity of Pittsburgh, which is now 
ready to begin business. Five thousand 
shares of capital stock at a par value of 
$100 was sold at $150 per share. The 
company now has capital, $500,000; sur- 
Plus, $250,000; accrued interest, $107,434; 
total admitted assets, $751,343. 
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MERIT RATING OF PLATE GLASS 
BUSINESS IS NOT A FEASIBLE PLAN 





By W. M. LAWSON 
Smith-Lawson-Coambs Company 


Chicago plate glass underwriters have 
agreed upon a constitution for the pro- 
posed reestablished Cook County Plate 
Glass Exchange, which was discontinued 
a number of years ago when the Moore 
plate glass bureau was established. The 
Chicago plan disregards the zone system 
and puts a merit rating plan into effect, 
whereby risks with good experience are 
given low rates. The plan has been 
submitted to home offices for approval. 
—The Casualty Insuror, August, 1925. 


ERIT YTating of individual glass 
risks is a delusion and a snare. 
The motive may be good, but in 
actual practice it will produce discrimi- 
nation, misrepresentation and a frightful 
loss ratio, because it is nothing more 
nor less than an excuse for rate cutting. 
Obviously, every large risk will be well 
rated on merit. So will most of the 
medium sized risks, ranging from $100 
to $250 in premium. That leaves only 
the small risks in the unmerited class. 
Does any plate glass underwriter be- 
lieve that it is possible to rate a single 
plate glass risk scientifically, on the 
basis of the limited experience on that 
one isolated risk? If so, it opens up a 
new field in every line of insurance. 
The single risk merit rating plan for 
plate glass will educate householders 
and merchants who have had no fire 
losses for three or four years to demand 
a merit rating on their individual risks. 
The same applies to automobile owners, 
accident and health policyholders and 
others. 


Must Adhere to Averages 


Any radical departure from the fact 
that insurance remains an ‘almost exact 
science only so long as it recognizes 
and adheres to a law of averages, will 
bring grief upon the experimenters. The 
writer has in mind an experiment with 
merit rating of plate glass risks in Chi- 
cago, indulged in by a large and very 
fine midwestern company that is now 


being liquidated. The company was 
represented here by a large general 
agency, the members of which per- 


suaded the company’s underwriter that 
the plate glass business could be revolu- 
tionized, and a very large volume of 
premiums acquired by the company, if 


it would adopt a merit rating plan, 
which they, the general agents, had 
originated. The company “fell” for the 
plan exultantly, wrote a tremendous 


volume of business, and paid an awful 
price for the experiment. It was just 
another excuse for cutting plate glass 
insurance rates in Chicago. 

It’s human nature to favor large 
risks, where the commission to general 
agent and broker is very attractive, and 
the lure to the company’s underwriter 
almost irresistible. Competition has 
always prevented the proper increase in 








adroit inspection service, will produce 
about as many demerited risks in Chi- 
cago annually as there are live dodos 
nesting in Lincoln Park. 


Requires Careful Study 


A rule that works only one way 
should be studied most carefully before 
it is applied to a large and profitable 
line of casualty insurance. No matter 
what the sponsors of the plan may say 
or think, the rate reductions, and the 
method prescribed for arriving at the 
same, will soon be applied to ninety 
percent of the present premium income 
in Chicago. It was so with workmen’s 
compensation and it will be so with 
plate glass. Can the business stand a 
cut of 20 percent or 30 percent? A 
perusal of the insurance press comment 
on plate glass underwriting profits dur- 
ing the past five or ten years clearly 
indicates that it can not. 

Much can be accomplished in pro- 
mulgating more equitable rates to be 
used in connection with the Moore 
schedule of zones. Instead of adopting 
a new plan, which permits of so much 
unintentional as well as deliberate mis- 
representation in the naming of rates 
on individual risks, why not first at- 
tempt to correct known existing evils 
and weaknesses of the present system? 
We know that Mr. Moore’s system has 
produced a fair underwriting profit to 
the companies. We also remember 
very well the deplorable condition of 
plate glass underwriting in Chicago, 
before Mr. Moore saved the companies 
from their own folly a few years ago. 


Will Wipe Out Profit 


Can a risk which is rated down on 
merit be rated up on demerits in two 
or three years, without friction with the 
agent and assured? Will the risks 
which warrant the payment of much 
higher rates, be disturbed by the com- 
pany, over the protests of the general 
agent? Will individual risks in known 
bad neighborhoods be merit rated upon 
three years of fairly good experience, 
thus wiping out the only profitable 
business in that section? Up to this 
time, poor risks have never been penal- 
ized, thus reducing the average profit 
on all risks assumed by a company in 
each zone. By giving good risks low 
rates everywhere the chance of making 
a profit on the aggregate income is ma- 
terially reduced, since the bad, doubtful 
and unfortunate risks will pay no more 
than standard rates and continue mak- 
ing a deficit for the company. The 


| profit to the company can only remain 


| the s 


premium on large risks that are con- | 


sistently producing heavy losses to the 
companies. No merit rating plan can 
change this. 


Produces Downward Tendency 


only a downward tendency, and therein 
lies its weakness and danger. 
underwriter’s first thought always is to 
hold the business. The inspector, 
statistician, the agent, join in this desire. 
The result is zealous merit rating for 
protective purposes. Under such condi- 
tions, it is natural that errors occur, and 
certain that unwarranted recommenda- 
tions are made. And as sure as fate, in 
time practically every large and medium 
sized risk will be merit rated down- 
ward. Like the workmen’s compensa- 
tion insurance rating plan, the proposed 
glass rating plan doubtless provides for 
demerits, so that risks of bad or doubt- 
ful or unfortunate experience will pay 
rates higher than conference. And, like 
the analytical schedule rating of com- 
pensation risks, competition from within 
and without the conference, aided by 


same if poor risks are penalized to 
the same extent in aggregate premium 
income, as the sum total of the premium 
reduction on good risks, through the 
merit rating plan. 


Experience May Change 


There is no such thing as —— 
in plate glass insurance rating. A risk 
may have been without a loss ‘for three 


| or five years, and then produce a fright- 
Merit rating never fails to produce | 


The | 


the | 


ful loss ratio during the next three 
years. Reversing the order, a bad risk 
may improve sufficiently in three years 
to show a greater profit to the company 
over a six-year period than does the 
so-called good, merit rated risk. In the 


| final analysis the extreme folly of trying 
| to promulgate rates upon a short term 


| life 


exposure of an individual risk, is quite 
apparent. It is foolhardy. 


Merit rating of plate glass risks is 


| more dangerous and less scientific than 
| applying the 
| life 


same principle to fire or 
insurance underwriting. There are 
and appliances which will pre- 
vent fire losses, and proper construction 
and installation bring rate reductions. 
A thorough medical examination re- 
veals the true condition of the life in- 
surance applicant. Science and inspec- 
tion are ‘invaluable adjuncts to fire and 
insurance underwriting. Without 


devices 





CHECK UP BIG RISKS 
PLATE GLASS LOSSES VIEWED 


Records on 85 Percent of Business 
Show Actual Facts of High Pre- 
mium Policy Profits 


NEW YORK, Aug. 26.—In connec- 
tion with the plan of establishing a 
plate glass department in the National 
Bureau of Casualty & Surety Under- 
writers, attention has been directed to 
the profits secured from the higher 
premium plate glass policies. Records, 
however, show that on 85 percent of all 
the business in the country, only 0.65 
percent are for $200 premium or over. 
In 1923, 465,400 policies were issued, 
representing 85 percent of the total 
business of the country, and out of that 
number, 3,000 were for $200 premium or 
over. The average premium on all of 
these 465,400 policies was approximately 
$28. It is interesting that of all this 
business, there were only 3,011 policies 
having a premium income of more than 
$200, and that the average of these 
policies was $370 premium. 


Have More Losses 


As to the» policies that are most 
profitable, it is shown that the loss 
ratio on policies having a premium of 
$200 is 1.4 points less than the loss 
ratio in 1924. The difference is not so 
great as sometimes thought. One rea- 
son is that the average loss frequency 
on the whole business is one loss for 
every four policies. The average loss 
frequency on the large policies is 2.65 
losses for each policy. 








them, under modern conditions, under- 
writing would be a guess, instead of an 
almost exact science. 


Hazard Is Fixed 


In plate glass underwriting Mr. 
Moore has reckoned with the apparent 
social and physical elements involved, 
and has provided for many conditions 
which cannot be eliminated or im- 
proved. The merit rating plan entirely 
disregards the self-evident differences in 
physical and moral hazard between cer- 
tain sections of our city. Science and 
inspection can make secure the glass in 
the frame, and that is about as far as 
it is possible to go. It cannot prevent 
glass breakages, as it prevents fires, 
nor can it detect inherent physical defi- 
ciencies, like the medical examiner for 
a life insurancee company. The com- 
pany either assumes the risk as it is, 
with no available means of improving 
it, or it declines to issue a policy. 

How can merit rating be applied to 
glass risks with any degree of accuracy 
when the largest plates in the choicest 
neighborhoods are broken when a pass- 
ing automobile flips a pebble, a stone 
or a small piece of wood through or 
against them? Who knows when the 
vibration of a passing street car or truck 
will crack a large plate? Burglars do 
not distinguish between good and bad 
plate glass insurance zones. Small boys 
break windows every day, and their 
parents cannot be prosecuted success- 
fully. Windstorms, heat and _ frost 
break thousands of expensive plates 
annually. How can a merit rating plan 
reckon with these elements of chance, 
which favor neither the merited nor 
the demerited risks? 


Compensation Experience 


For ten years the casualty companies 
have written their workmen’s compen- 
sation insurance on the merit rating 
plan. Individual risks have been rated 
and re-rated, until in 1924 only one of 
the companies writing the line showed 


any underwriting profit at all. They 
have merit rated all their large and 
medium sized risks down to the bone 


until every vestige of profit has been 
eliminated. Competition and a highly 
trained corps of inspection experts and 
merit manipulators have produced the 
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red ink figures on their experience 
charts. 

If the combined plate glass experience 
of all companies writing the line in Chi- 
cago indicates that there is some need 
of revision in Mr. Moore’s zone ratings, 
why not make such changes as are 
shown to be necessary and warranted, 
and continue using his practical and 
profitable schedule? 


Advantages of 50-50 Plan 


Compare the proposed merit rating 
plan with the so-called 50-50 plate glass 
plan, which was originated by the writer | 
in 1919. At the present time the 50-50 | 
policy is being written by three or four 
companies and shows a nice underwrit- 
ing profit. We adhere rigidly to Mr. 
Moore’s schedule. With no cut in basic 
premium it rewards each and every 
policyholder in exact proportion to the 
experience on his risk. There can be 
no error in the merit extended, since 
it is regulated entirely by the losses in- | 
curred under each policy. The good | 
risk automatically proves itself entitled 
to a merit rating. On the other hand, 
the risk that reports a loss automatic- 
ally brings the premium up to the stand- 
ard rate and no higher. The risk that 
merits a reduction in premium is enti- 
tled to and receives a saving. The bad, 
doubtful or unfortunate risk contributes 
towards-the settlement of its own losses. 
Our policy does not leave to any party | 
the naming of the premium. It elimi- 
nates all possibility of error, favoritism 
or competition entering into the award 
of merit. It pleases every policyholder, 
because he stands squarely upon his in- 
dividual experience, and is not charged 
with errors of omission or commission | 
on the part of other policyholders, It 
is genuine, unadulterated merit rating 
without the dangerous cut in basic pre- 
mium, 





Standard Premium Basis 


We colllect only half of the standard 
(Moore schedule) premium when our 
policy is issued, and the assured retains | 
the other half. If he has-no losses 
during the policy period, he keeps and | 
saves just half of the standard premium. 
When he does have a loss we reset the 
glass for him and he pays us the net 


cost of the replacement, up to the 
amount of the uncollected half of his 
premium, After that we pay all his 


losses in full, until his policy expires. 

Under this form of policy it is obvious 
that the assured will cooperate and pre- 
vent all breakages that he possibly can 
and his financial interest in the salvage 
is something that is entirely absent 
under the standard form policy, 
merit rated or not. 


Has Worked Satisfactorily 


The company, while collecting only 
half of the standard premium, has avail- 
able for loss paying purposes on each 
and every risk the entire remaining 
half of the premium. No commission 
is paid to agents or brokers on the 
halt of the premium which the assured 
first pays towards settlement of his 
losses, before the company becomes 
liable for any payment. 

Inasmuch as replacement 
the keynote of successful plate glass 
underwriting, the company should insist 
upon handling all replacements for its 
policyholders, and paying all bills. We 
have experienced no difficulty whatever 
in collecting from the assured the 
amount necessary to pay for replace- 
ments, where the same was chargeable 
against the half of the premium re- 
tained by the assured. 


service is 


Baker for Compensation Law 
muel A 


Governor Sa 
in an 


in Sedalia last 


Baker of Missouri 
address at the Missouri State Fair 
week, declared that Mis- 
rest from lawmaking, and 
out in favor of more stringent 
restrictions on the referendum law, 
making it harder to suspend good Jaws. 

“We need a workmen's compensation 
act, one that fair to capital, labor and 
said Three times in re- 
general assembly 
tempted to give the people a construc- 
tive measure along.this line but has been 
prevented from doing so through the 
referendum.” 


sourl 
] 


aiso came 


needs a 


state 


has at- 


| of the 


| could be borne by industry. 


whether | 


REASONS FOR INCREASE 
BENEFITS WERE LIBERALIZED 


Higher Rates on Workmen’s Compen- 
sation Insurance in Illinois Neces- 
sitated by Amendment to Law 


C. W. Olson of the C. W. Olson & 
Son agency, Chicago, has made a study 
workmen’s compensation situa- 


| tion in Illinois, showing the scope otf 


the liberalization of benefits by the 


| recent amendment effective July 1 and 


the consequent necessity for an increase 
of rates. Mr. Olson was for a number 
of years secretary of the National Asso- 
ciation of Casualty & Surety Agents, 


| and is a thorough student of the cas- 
| ualty business. 


In regard to the Illinois 
situation he says: 

“The writer had the responsibility for 
casualty insurance legislation for a pe- 


| riod of over five years prior to the last 


legislature. In those three different 
sessions of the general assembly, 1 am 
irank in saying that we declined to ap- 
prove the increase in workmen’s com- 
pensation benefits that was proposed at 
each session because we felt that the 
cost brought on by the workmen’s com- 
pensation law was already as heavy as 
The writer 
had no particular part in the legislation 
in the last general assembly, but he fully 
approves what was done at that time 
in permitting the enactment making the 
change in the law for the simple reason 
that labor needed an equitable adjust- 
ment which the new law made possible. 


Increase Necessary 


“The other question and perhaps the 
one that is most vital is whether or not 
the increase made by the companies of 
6.1 percent is justified by the increase 
in indemnities. The broad experience 
of the stock companies in Illinois cover- 
ing approximately 80 percent of the 
business done in the state, indicates that 


| the cost is substantially in excess of the 


6.1 percent. 
for yourself 


In any event you can judge 
from the schedule given 


below: 
Death Indemnities 
Under Under 
old act amendment 
Mini. Maxi. Mini. Maxi 


No children ....$1,650 $3,750 $1 


One chlid ..... 1,750 4.000 2.000 4.100 
Two children... 1,850 4,250 2,100 4,350 
No dependents.. 150 450 
Weekly Indemnities 

No children ..... $7.50 $14 $ 7.50 $14 
ae ear 8.50 15 11.00 15 
WO isbckta00ns er 9.50 16 12.00 16 
Oe 2tiuawoewan 10.50 17 13.00 1 

Four or more..... 10.50 17 14.00 19 

Specific Indemnities 

 s6.08c0waee 60 weeks 66 weeks 
ek errr 35 weeks 39 weeks 
Sn@ HMMS? ..cccses 30 weeks 33 weeks 
3rd ‘finger .....<. 20 weeks 22 weeks 
Sem BEBOP icccccce 15 weeks 16 weeks 
GORE COO 2c sccce 30 weeks 33 weeks 
CERET £06 cccccciee 10 weeks 11 weeks 
OT 150 weeks 165 weeks 
PED acvevseces ews 200-weeks 220 weeks 
WG: ceeeseccoosus 125 weeks 135 weeks 
ae ee 175 weeks 180 weeks 
Sight of eye...... 100 weeks 110 weeks 


Medical, 
are now 
ical, 


surgical and hospital expenses 
unlimited; formerly $200 med- 
if no hospital. 

Is First Increase 


“Unavoidably there will be a wide 
difference as to how much the increase 
will affect the different assureds accord- 
ing to the kind of accidents which each 
may happen to have. The claim depart- 
ments of the various companies here 
in Chicago confirm a substantial gen- 
eral increase of the cost of claims on 
account of the new law. The part I 
wish to emphasize is that this increase 
in the benefits under the Illinois work- 
men’s compensation law has been the 
first one in many years and is a marked 
step in the administration of the Illinois 
act. To illustrate, while our office has 
reduced rates during policy periods, this 
is the first time in the history of our 
office when we have been compelled by 
conditions to deliver increase endorse- 
ments. 


“A further fact is present. The most 


IMPROVEMENT IS SEEN 
COMPENSATION IN MINNESOTA 
in State Not Yet Wholly 


Satisfactory Despite Increase in 
Rates in Past Year 


Situation 


MINNEAPOLIS, MINN., Aug. 26.— 
Notwithstanding an increase in rates 
averaging around 11 percent, which be- 
came effective last November, compen- 
sation insurance business in Minnesota 
is still in the main unsatisfactory from 
the companies’ standpoint. Since the 
new rates went into effect there are of 
course no adequate figures on the loss 
ratio. Even if a further increase were 
justified, men in close touch with the 
situation doubt whether another gen- 
eral revision will be made, although 
certain ratings may be changed. 

The acrimonious sessions which were 
held last year when the proposed re- 
vision was being discussed left no desire 
on the part of the insurance companies 
or the employers to reopen the issue for 
some time at least. 

That there has been some improve- 
ment in the business in Minnesota in 
the past two years there is no doubt. 
By close cooperation with local agents, 
companies are getting a larger initial 
payment than in the past. Most of the 
larger compensation companies operat- 
ing in the state have been insisting on 
this with good results. 

The safety campaigns directed from 
the home offices, together with the reg- 
ular inspection service by company ex- 
perts, are an undoubted factor in cut- 
ting down the loss ratio. On this point 
the Fred L. Gray Company, one of the 
largest compensation writers in the 
state, has just issued a circular to em- 
ployers, which argues that the low loss 
ratio of the London Guarantee & Acci- 
dent, which the Gray company repre- 
sents in Minnesota, is largely due to the 
activity and ability of the engineering 
and inspection department of the Lon- 
don Guarantee, which, the letter says, is 
“everlastingly on the job in the great 
cause of accident prevention.” 


Check Up Unreliable Risks 


Guarding against unreliable risks is 
one of the precautions urged upon local 
agents in the state. In their zeal for 
commissions they are prone to offer 
business of firms whose record and 
financial rating are against them. The 
only course in such cases is to quote a 
prohibitive rate, the general agents say. 

Then there is the local agent who may 
represent two or three compensation 
companies and who attempts to work 
off on one company business which has 
been rejected by another. 

One large agency here which pre- 
viously pushed its compensation busi- 
ness aggressively has found the profits 
so microscopic that it no longer solicits 
compensation risks as actively as before. 

However, Minnesota is steadily forg- 
ing ahead as an industrial state and 
compensation insurance is bound to 
grow in volume, and it is believed that 
the present unsatisfactory features can 
be eliminated, making it in the future a 
more profitable business both for the 
companies and agents. 


conspicuous of the participating carriers, 
a big reciprocal, recently failed and left 
millions of dollars unpaid and the un- 
welcome obligation of the policyholders 
to be taken care of. This gives a con- 
clusive indication of how close the busi- 
ness has been carried in recent years, 
verifving also the general assertion that 
it takes the broad coverage for prac- 
tically the whole country to get an ex- 
perience that will play safe and leave 
the companies a safe margin with which 
to adjust the inevitable ultimate losses. 
It is therefore regarded as absolutely 
essential to collect this 6.1 percent to 
avoid disaster to at least some of the 


carriers, a duty just as real and present 





” 


to policyholders as to underwriters. 


PRIVATE BONDS SLOW 
LITTLE DEMAND IN DETROIT 


General Movement to Cut Down Cost 
on Small Contracts Militates 
Against Them There 


DETROIT, MICH., Aug. 26.—Inter- 
est in private contract bonds is lagging 
in this city, principally on account of a 
concerted move on the part of realtors 
and building interests to reduce con- 
struction costs, which have been almost 
a. high up to a short time 
ago. While it is generally admitted 
even in view of this objective that bonds 
on private buildings would be desirable, 
this class of business has not dev eloped 
largely because the-responsibility of the 
contractor is being emphasized more 
than ever before but in a different way, 
This was given an impetus at the recent 
convention of the National Association 
of Real Estate Boards in Detroit, when 
an inspection bureau for the certifica- 
tion of private building construction was 
strongly recommended by Walter Sta- 
bler, comptroller of the Metropolitan 
Life, as the proper expedient in each 
city and town to assure the elimination 
of “jerry” construction by unscrupulous 
builders and contractors. 


Seek to Reduce Costs 


In accordance with this proposal there 
is a marked inclination to regard cer- 
tification of the quality of building 
materials, as well as the supervision of 
plans and operations, as the controlling 
factors making for better and less ex- 
pensive construction of private build- 
ings. In addition there is the further 
consideration that the plans for financ- 
ing building operations are proving 
burdensome and inadequate to a great 
extent. According to local agents the 
selling possibilities of private contract 
bonds will be retarded until the build- 
ing situation with respect to residences, 
apartment and mercantile buildings is 
standardized so that these undesirable 
features will be eliminated for the most 
part. There is obviously little or no 
desire to tack on an additional cost for 
a private contract bond while so much 
emphasis is being placed upon the elim- 
ination of all unnecessary costs. 


One Favorable Factor 


There is one outstanding factor, 
promising increased interest in private 
contract bonds, as the result of the 
ta; pering off of speculative building in 
this city, which has brought with it 
greater attention to the responsibility of 
contractors. Since speculative building 
operators are principally concerned with 
the satisfactory completion of building 
work, there is a strong possibility that 
with the changed situation they will 
proceed more ‘cautiously in selecting 
contractors and assuring their respon- 
sibility by some adequate guaranty. On 
the other hand it is pointed out that 
writing of bonds for contractors in this 
class is rather hazardous, so that the 
net result of efforts in this direction is 
doubtful. There is a general belief that 
if private contract bonds can be sold 
upon such a basis that they will prove 
complementary factors in bringing about 
better building at a reduced cost their 
utility will be established. It is stated, 
however, that this must be accomplished 
by forceful and constructive selling 
methods over a considerable period be- 
iore any decided results will be evi- 
denced. Bonds of this kind would prac- 
tically represent the introduction of a 
revolutionary method of accomplishing 
private building construction in this 
city. 


Promotions Are Announced 


At the meeting of the board of direc- 
tors of the United States Guarantee last 
week, George H. Reaney, formerly as- 
sistant to the president, was elected vice- 
president; James G. Cannon, who has oc- 
cupied the post of assistant secretary, 
was made secretary, and George J. 
Zwier, formerly cashier, was made 4as- 





sistant secretary. 
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| WORKMEN'S COMPENSATION 














COMPENSATION ACT APPLIED 


New York Court Holds There Is No 
Exclusion of Business Not Con- 
ducted for Pecuniary Gain 


The plaintiff in a recent New York 
case brought an action for damages for 
personal injuries against his employer, 
the defendant. The defendant, as a 
defense, pleaded that he and the plaintiff 
by their joint election became subject 
to the provisions of the workmen’s com- 
pensation act and that the liability pre- 
scribed in said act was exclusive. 
the trial it was stipulated that the de- 
fendant was duly and lawfully covered 
by workmen’s compensation insurance 
for all employes at Chilmark Farm, de- 
fendant’s private home, which was the 
place of employment; that notices were 


| 
| 
| 


At | 


| quiring their field men not only to get 
| proper initial premiums but further to 


duly posted and that a notice had been | 


duly filed with the industrial commission 
as provided for by the workmen’s com- 
pensation law, and that the employer 
had duly elected under the act to be- 
come subject to its provisions, and that 
he had adopted one of the methods of 
securing compensation to his employes 
described in the act and which was ap- 
proved by the commission. The plaintiff 
contended that the compensation act did 
not apply where the employment was 
not in connection with a business for 
pecuniary gain. 

Held, that the complaint should have 
been dismissed because the plaintiff’s 
sole remedy was under the workmen’s 
compensation act. Section 2 of the act 
provides that an employer and employe, 
by their joint election, may elect to be- 
come subject to its provisions. There 
is no express limitation contained in the 
act that such election is effective only 
where the employment is in a business 
conducted for pecuniary gain, and the 
legislature clearly expressed its intention 
that no such limitation may be implied 
by providing in section 2, subdivision 5, 
that the term “employment” includes 
employment only in a trade, business or 
occupation carried on by the employer 


| cost is more than justified by the re- 


; stroke as 


| public service commission has advised 
|} the Integrity Mutual Casualty that the 
| state is prepared to aid in a suit against 
| it growing out of a claim for compensa- 
| tion 


for pecuniary gain, except where the | 


employer and 
their joint election, elected to become 
subject to the provisions of the act. By 
performing the acts admitted in the 
stipulation, the defendant made his elec- 
tion under the act. Unless the plaintiff 
gave notice that he elected not to be 
subject to the provisions of the act 
under the statute, he would be deemed 
to have accepted. The court did not 
pass upon the question of whether the 
burden of showing that the plaintiff did 
not give such notice rested on the de- 
fendant in view of the fact that the 
question had not been raised at the trial. 
—Queck-Berner vs. Macy, Court of Ap- 
peals, N. Y. Decided June 2. 


Compensation Decision 


Whether a State May Place 
Ploye Engaged in Interstate Commerce 
Under a State Statute by a Statutory 
Presumption—Plaintiff, a stevedore, was 
injured while engaged in _ interstate 
commerce. Defendant had procured work- 
men’s compensation and had complied 
with all the requirements of the state 
law and the rules of the compensation 
commission. A rule of the commission 
Provided that when an employer had 
complied with the act, his employe should 
be presumed to have consented to be 
Subject to the act, unless he should give 
notice to the employer to the contrary, 
etc. Plaintiff employe had not given 
the notice required by the statute, Held 


an Em- 


that plaintiff, despite his silence and 
failure to give notice, was not within 
the statute. It was beyond the power 


of the state to interfere with a federal 
law by placing employes engaged in in- 
terstate commerce, under the state 
Statute by a statutory presumption. Ar- 
fentino vs. F. Farka Co., Ine., et al, 
N. Y. Sup. Ct. (Spec. Term N. Y. Co., 
Part 1). Decided Aug. 18. 


his employes have, by | 


| the commission has ruled that sunstroke 





MAINTAIN ADEQUATE RESERVE 


Compensation Writing Companies Have 
Shown a Marked Change in Requir- 
ing Advance Premiums 


NEW YORK, Aug. 26.—Severely 
jolted through the insistence by the in- 
surance department that reserves upon 
compensation business be maintained 
upon an adequate basis, and its sugges- 
tion that deposit premiums be advanced 
where such action was shown to be 
necessary, the casualty writing com- 
panies found to be at fault in 1924, have 
shown a marked change in attitude in 
the past few months, and are now re- 


see that prompt audits be made of pay- 
rolls, declaring that the days of easy 
practice in both connections are at an 
end. 

One of the worst of the company of- 
fenders in both respects is now among 
the most insistent in making collections, 
pointing to the reduced ratio of its ex- 
cess payroll collections as evidence of 
its getting more adequate deposit pre- 
miums. To maintain an efficient payroll 
force calls for a considerable outlay up- 
on the part of casualty writing com- 
panies. The tax for the service is any- 
where from two to five percent of the 
premium income upon the line, but the 


sults. 


Hold Sunstroke Industrial Accident 


TOPEKA, KAN., Aug. 26—Companies 
writing compensation insurance in Kan- 
sas must expect to pay claims for sun- 
industrial accidents. The in- 
dustrial welfare division of the Kansas 


for sunstroke. 

Frank Wheeler, an employe of 
Keystone Milling Company of Larned, 
suffered a sunstroke June 19. The mill- 
ing company carried compensation insur- 
ance with the Integrity Mutual, which 
declined to pay the claim on the ground 
that the sunstroke is not an industrial 
accident. 

The claim was first presented to the 
claim division of the insurance depart- 
ment, but the department declined to 
make an order and sent the claim to the 
industrial welfare division. In numer- 
ous decisions the Kansas courts have 
held that sunstroke is an accident and 


the 


occurring in the ordinary course of em- 
ployment would be an industrial acci- 
dent and covered by the general clauses 
of the compensation law. 





Calls Ruling Unfair 


R. E. Wenzell, commissioner of the 
North Dakota workmen's compensation 
bureau, speaking before the annual meet- 
ing of the International Association of 
Industrial Accident Boards at Salt Lake 
City, discussed the difficulties presented 
to the administrators of workmen's com- 
pensation laws by cases in which disease 
existed prior to the injuries for which 
damages are claimed and which had di- 
rect bearing on the seriousness of those 
injuries. The decision of the courts that 
“acceleration of a diseased bodily condi- 
tion may constitute a personal injury, 
and an injury may be by accident, al- 
though it would not have been sustained 
by a perfectly healthy individual,” makes 
an unfair ruling and places an unfair 
burden on those in good health, accord- 
ing to Mr. Wenzel. 


Gloster With General Accident 


The General Accident, through its gen- 
eral agents, the Kenneth Watkins Cor- 
poration, announces the appointment of 
Thomas B. Gloster, formerly a commis- 
sioner of the Michigan department of 
labor and industry, as manager of its 
Michigan compensation claims depart- 
ment, 

Mr. Gloster served continuously as a 
member of the Industrial Accident 
Board, and later as a member of the re- 
organized department of labor and in- 
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dustry in Michigan, from 1914 until his 
recent retirement. This continuity of 
service bespeaks the confidence in which 
he was universally held in his own state, 
when it is recalled that he is of Demo- 
cratic faith, whereas the majority of 
governors under whom he served were 
Republican. He was marked for special 
favor by Governor Grosbeck, when he 
was appointed as chairman of the special 
commission to investigate the compen- 
sation act in 1924. 


Shorten Ohio Time Limit 


The Ohio industrial commission has 
ruled that workmen whose claims for 
compensation have been denied shall 


hereafter have only 30 days in which to 
file application for a rehearing. Pre. 
viously they had 90 days. It is said that 
the new rules are in conformity with 
amendments to the workmen’s compensa- 
tion act, which recently went into effect, 


Volunteer Firemen Not Covered 


SALT LAKE CITY, UTAH, Aug. 25.— 
The supreme court of Utah has ruled 
that volunteer members of fire depart- 
ments are not entitled to the benefits of 
the workmen’s compensation act. The 
Industrial Commission had decided that 
they were “regular employes” within the 
meaning of this law. 
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BANKERS PLAN COOPERATION 


Will Insist Upon Punishment for Crimes 
in Wisconsin Even When Resti- 
tution Is Made 


MILWAUKEE, WIS., Aug. 26.— 
Surety men in Wisconsin will be inter- 
ested in the new stringent policy to be 
put into effect by the committee on bank 
protection of the Wisconsin Bankers’ 
Association which met in Milwaukee 
Aug. 19. The committee declared that 
greater severity in the punishment for 
crimes against banks in Wisconsin will 
be shown in the future and the custom 
of condoning such crimes upon restitu- 
tion will be stopped. The committee 
also agreed that hereafter, instead of 
rewards being offered by individual banks 
and in varying amounts, a uniform plan 
of reward be drawn. It was decided 
that the organization work to prevent 
such bank crimes should be effected 
through the county organizations. 


Recommendations Made 


The committee recommended that the 
rule not to condone crimes against banks 
when restitution is made be strictly en- 
forced; that special attention be given to 
prosecuting check crimes, such as forg- 
ery; that a uniform reward of $1,000 be 
offered for information leading to the 
apprehension and conviction of bank 


criminals. It also recommended that 
more attention be given by bankers to 
preventing crimes by using greater pre- 
caution. The committee will extend ad- 
visory service to member banks in the 
matter of providing greater safeguards 
where new buildings are erected or 
equipment is changed. Among the sug- 
gestions made was the concreting of 
safes in the smaller banks. 

A. M. de Voursney, manager of the 
protective department of the association, 
will put the actions decided upon into 
effect. A state wide campaign during 
the coming year will also be conducted 
by the association to teach the public 
thrift and business principles. 


Oklahoma Bank Situation Improved 


OKLAHOMA CITY, OKLA., Aug. 25— 
“The bank burglary situation is mate- 
rially improved with the organization 
of the vigilantes and other methods of 
opposition, which was a vital point in 
the insurance companies loosening up in 
giving protection,” said Ancel Earp, cas- 
ualty general agent here. 

Mr. Earp believes that rewards offered 
by the governor for the conviction of 
bank robbers had a wonderful influence 
on depleting the number, when it was 
in force under the regime of Governor 
Williams several years ago. After the 
close of his administration the number 
of robberies increased, Mr. Earp  ob- 
served, and was not checked until the 
beginning of the vigilante organization. 
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TRIBUNE EXPERIENCE GOOD 


Federal Life Loss Ratio Is 75 Percent 
of Earned Premiums, Says 
Brimstin 


In spite of the fact that the Federal 
Life paid six $7,500 death claims under 


the Chicago “Tribune” $1 policy in one | 
railroad accident, the experience of the | 


“Tribune” policy business has _ been 


quite satisfactory, with a loss ratio on | 


earned premium basis of about 75 per- 


cent according to W. E. Brimstin, secre- 


tary. 
Still Writing 500 a Day 


The “Tribune” policy was issued at a | 
The “Tril . 


rate on which the company merely 
hoped to break even, a loss ratio of 80 
percent being expected. From present 
indications, the policy has proven suc- 
cessful from an underwriting as well as 
a publicity standpoint. So far 476,000 
policies have been issued, and new appli- 


cations are coming in at the rate of 500 | 


per day. 
Candy Policy Issued 

The Federal Life has issued another 
special policy in conjunction with the 
Brach Candy Company. A $5,000 policy, 
very similar to the “Tribune” policy in 
accidents covered providing $20 a week 
accident indemnity instead of $10, is be- 
ing sold in conjunction with candy, to 
dealers. For a total of $33.55, six pails, 
approximating 180 pounds, of the candy 
is sold to the dealer. The $3 premium 


is included in the cost of the candy. 
Candy 


The salesmen of the Brach 


| Company operating in the states where 
the Federal Life is entered are licensed 
as agents of the Federal Life. In addi- 
tion to the work of these salesmen, 100,- 
000 circulars equal in size to a news- 
paper page have been distributed among 
candy dealers. The Federal Life is 
| given very favorable mention in several 
| places in the four page circular, and the 
name of the company and its home office 
building, and its financial figures are 
well displayed. It is the aim of the 
Brach Candy Company to place this 
policy on 20,000 dealers, and so far over 
1,200 of the policies have been sold. 


| May Enter California 


William A. Jones, chief claim adjuster 
|for the Bankers Health & Accident of 
| Houston, Tex., is on a vacation trip to 
| California, making the trip overland ac- 
companied by his family, and while on 
| the coast will review conditions in Cali- 
fornia with a view to entering the com- 
| pany in that state. 


Valuable A. & H. Brochure 


A very interesting brochure on acci- 
dent and health insurance, prepared for 
the school of business administration of 
the University of Oregon by Harold R. 
Gordon, executive secretary of the 
Health & Accident Underwriters Con- 
ference and secretary of the Insurance 
Economics Society of America, is being 
distributed by the Economics Society. 

It supplies in compact form a notably 
comprehensive review of what accident 
and health insurance is and does. It 
starts out with a review of the economic 
loss due to accident and illness, backed 
up by the latest statistics from authori- 
tative sources, and then shows how this 
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loss can be minimized through the carry- 
ing of accident and health insurance. A 
prief review is given of the various 
types of accident and health insurance 
with separate sections devoted to com- 


mercial, industrial and limited policies | 


and group insurance. The essential fea- 
tures of accident and health policy con- 
tracts of the sort most generally written 
are also analyzed in non-technical 


language, so as to make the provisions | 


readily intelligible to one who is not 
familiar with insurance verbiage. 


Equitable Life & Casualty’s Plans 


Negotiations are still under way be- 
tween the Equitable Life & Casualty of 


| Chicago and the International Life & 
Trust of Moline, Ill., in regard to the 
merger plans which became public a 
| few weeks ago. A meeting will be held 
in Moline in September at which time 
future plans will be discussed. 


Morrow Is Promoted 


William I. Morrow has been appointed 
| superintendent of the accident and health 
department of the Aetna Life. He has 
been connected with the western claim 
department (accident and health) and 
has had 15 years’ experience in the field, 
well qualifying him for the administra- 
tive work he will do in the home office 
in close cooperation with the executives. 
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OKLAHOMA BUSINESS REVIVES 


Ban Placed on State by Surety Com- 
panies Lifted and All Are 
Writing More Freely 


OKLAHOMA CITY, OKLA., Aug. | 


26.—The ban placed on Oklahoma by 
surety companies during the strained 
financial condition of the post-war 
period has been removed and since the 
first of this year the bond business in 
Oklahoma has revived decidedly, accord- 
ing to Ancel Earp, president of the 
Ancel Earp Company, which specializes 
in this class. In discussing the subject, 
he said: 


“The bond situation in Oklahoma has | 


opened up splendidly. During the hard 
times, when banks were failing and 
there was little money, surety companies 
showed a disposition to restrict their 
writings not only on bank bonds but 
also on contractors’ bonds, because 
the contractors were compelled to bor- 
row so much money. With the advent 
of 1925, however, the old system of writ- 
ing bonds freely on all classes of busi- 
ness was resumed and the bond business 
increased by leaps and bounds. 


Banks in Good Condition 


“The banks are in splendid condition, 
with more money than they need. In 


fact it is far more difficult for a public | 
official to induce a bank to accept his | 


money than it is to secure a bond. The 
Oklahoma banks have come to the 
point of buying Liberty Bonds, to put 
up as collateral instead of surety bonds. 
This, in itself, creates additional insur- 
ance business, as the county and city 
treasurers are becoming educated to 
carry insurance on the securities placed 
in their care.” 

Contract business has been unusually 
good here this year, due to the fact that 
a great many public buildings are being 
erected. Building is at least 33% per- 
cent better than last year throughout 
the state, he said. A number of cities 
have voted bonds for public improve- 
ments, which has materially stimulated 
business as regards contractors’ bonds. 


Suits on Millspaugh’s Bond 


Nine suits to recover on the official 
bond of $25,000 furnished by former State 
Finance Commissioner Frank C. Mills- 
Paugh of Missouri, charging him with 
neglect of duty in connection with the 
failure of the Bank of Waynesville, Mo., 
Jan. 2, 1924, have been filed at Waynes- 
ville. 

The Fidelity & Casualty, which is on 
Millspaugh’s bond, is named as co-de- 
fendant in each suit. The suits are 
docketed for the September term of 
court. 


Two Des Moines Claims Paid 


DES MOINES, IA., Aug. 25—Two drafts, | 


Settling in full the deposit of school 
funds amounting to $22,500 in the Me- 


chanics Savings Bank, were received by | 


the board of education and placed in 
the hands of the school treasurer. 

The American Employers submitted a 
draft for $13,993 and the Southern Surety 


Company, one for $9,328 in payment of | 


their liabilities under the depository 
bonds given to the independent school 
district for the Mechanics Savings Bank. 


|SALES RESISTANCE IS HIGH 


| Surety Men Experience Difficulty with 
Architects Who Depend on Relia- 


bility of Contractors 
MILWAUKEE, WIS., Aug. 26.— 
Milwaukee surety men believe strongly 
in advocating the underwriting of con- 
struction bonds covering erection of pri- 
vate dwellings but thus far have re- 
ceived little encouragement for their ef- 
forts. This seems conclusively revealed 
by a canvass of the leading agencies of 
| the city, all of which report that it is 
virtually impossible to sell this kind of 
| protection . 
| “The whole thing in a nutshell is 
| this,” said William M. Wolff, manager 
in Milwaukee for the Fidelity & Deposit. 
“After architects include an allowance 
for construction bond premium in their 
estimates, they are compelled by the 
owner to cut down cost, and going 
through their estimate discover the 
amount reserved for insurance of this 
kind and immediately commence slash- 
jing. They argue with a fair degree of 
logic that there are plenty of contractors 
who are so thoroughly reliable that there 
is.somewhat of a lost motion in carrying 
protection.” 


Must Collect Experience 


That is the sales resistance, summed 
up, only in many cases it is found that 
architects are so sold on the idea of re- 
sponsible contractors that they refuse 
even to include insurance premium al- 
lowance in their estimates. All local 
factors agree that there is a need in this 
field, and point out that only by collect- 
ing data on failure of contractors to 
carry out their contract and the creating 
through this medium of an “experience 
table” for use as a horrible example, can 
this resistance be overcome. Meanwhile 
they are pounding away on the problem, 
and getting some results. 


North Dakota Fund Wins Case 


Holding that the claim was not filed 
by the county within 60 days time after 
discovery of a wrongful act for which 
the fund may be liable, District Judge 
Buttz of Devils Lake has decided against 
Bottineau county and H. C. Dana, former 
county treasurer, in its claim against the 
state bonding fund for money lost in 
the closing of the defunct First National 
Bank of Bottineau. 

The bank filed a depository bond of 
$60,000 Nov. 5, 1921, and on March 3, 
1923, filed an additional bond of $40,000. 
Twenty-three days later the bank was 
closed. 

The complaint alleges that the direc- 
tors and officers represented to the de- 
positors that the bank would be reopened 
and the depositors paid in full. Relying 
upon these representations, neither the 
| plaintiff nor the county auditor discov- 
ered the wrongful acts on the part of 
the said county treasurer were such that 
the state bonding fund might become 
liable, until Nov. 1, 1923. 

The amount for which the county sued 
was $11,575, the amount above the de- 
pository bonds furnished by the bank. 


Surety Cases Decided 
Whether the Liability of Sureties on 
a Replevin Bond Was Determined by 
‘Statute or the Bond Itself—Plaintiff by 
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Reserves $942,952.40 


Surplus to Policyholders 1,288,397.39 


Net Assets 2,231,349.79 


(June 30, 1925) 


Responsible active agents de- 
sired for open territory in Illi- 
nois, Indiana, lowa, Kentucky, 
Michigan, Minnesota, Missouri, 
Nebraska and Ohio. 
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Make September 


Red Letter Days 


Here in beautiful Southern Indiana at the 
famous West Baden Springs Hotel is to be held 
the 24th Annual Convention of the Health & 


1-2-3 


Accident Conference. 


The West Baden Springs Hotel takes this oppor- 
tunity of extending to you a cordial invitation 
to enjoy West Baden as a guest of this hotel. 
We feel certain that you will enjoy, as have 
thousands of others, your stay at West Baden. 
Our recreational and clinical facilities are equal 
to any in the world. At your service and pleas- 
ure is a sporty golf course, tennis courts, swim- 
ming pool, bowlingalleys, etc. Allthese facilities 
are here awaiting you, and are available without 
If you have not already 
made inquiry and reservations—do so today. 


additional charge. 


Come to West Baden Springs 
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writ of replevin seized Johnson's auto- 
mobile and defendants executed a bond 
for its redelivery, which bond did not 
follow the statutory requirements that 
it provide for payment of damages and 
costs. The automobile was delivered to 
Johnson by the sheriff and plaintiff later 
recovered judgment for the return of the 
car and also for damages and costs. The 
automobile was returned and plaintiff 
then brought this action on the bond for 
the damages and costs. Held that the 
provisions of the statute would not be 
read into a defective bond given in a 
replevin action and plaintiff could not 


recover. ‘General Securities Co. vs. 
Hindes, et al. Sup. Ct. Kansas. Decided 
July 11, 1925, 

. 7 > 


Whether Surety Incurring Liability on 
One Bond Might Offset Such Liability 
Against a Claim Under Another Bond— 
A surety company incurred liability as 
surety for a national bank. The com- 
pany was also surety on a bond given 
to indemnify the bank against loss sus- 
tained through the dishonesty of an em- 
ploye. A claim was made under the lat- 
ter bond by the receiver of the bank, by 
reason of the dishonesty of an employe. 
The surety attempted to offset the lia- 
bility incurred under the other bond. 
Held that there could be no offset in 
such case. Fidelity & Casualty vs. Rob- 
inson, U. S. C. C. A. 9th Circuit. De- 
cided Aug. 3, 1925. 





_ PERSONAL GLIMPSES 
OF CASUALTY MEN 











Harlan J. Hadley of Hadley & Ma- 
honey, general agents of the United 
States Casualty at Indianapolis, returned 
last week from a trip to northern Michi- 
gan to find his home had —_ robbed to 
th e extent of about $800. “No,” he said. 

“I am not like the sesanesbar! r’s child. I 
had ample burglary insurance to cover 
the loss.” Mr. Hadley’s personal experi- 
ence has impressed him with the need 
of this form of insurance protection that 
he is preparing a special campaign for 
burglary insurance. Two years ago he 
made quite a success of a special drive 
among local druggists for hold-up insur- 
ance. There is a big field in burglary 
insurance for the agent who will go after 
it, Mr. Hadley declares, but there are 
so much larger returns to be won in 
other branches of insurance that few 
agents will bother with burglary insur- 
ance. 


W. R. Hyatt, until recently 
agent at San Francisco for the Lincoln 
Casualty “died at Santa Barbara, Cal., 
Aug. 20. He had been ill for several 
months. Prior to going to California in 


general 


1917 Mr. Hyatt had been insurance 
commissioner of Idaho. He made his 
entrance into the automobile insurance 


business in San Francisco as general 
agent for the Union Automobile, resign- 
ing that connection in 1924 when he 
assumed the management of the Lincoln 
Casualty for northern California. He 
built up substantial automobile insurance 
business and is credited with being the 
originator of the monthly premium 
finance plan. He was 51 years of age. 
William Scott Noble, inspector for 
London Guarantee & Accident, died 
at Louisville, Ky., where he had been 
a patient in the Jewish hospital since 
July 17. He became ill in Ohio after a 
Fourth of July celebratic celebration. 


AGENTS CAN HELP IN 
REDUCING LOSS RATIO 


(CONTINUED FROM PAGE 33) 
standpoint, believes the remedy lies in 
more care in selecting risks; in securing 
an entirely adequate annual premium in 





advance or a deposit premium large 
Casualty Company Wanted 
Wanted—Casualty and Surety Company by 
large Real Estate and Insurance office in 








Cincinnati. Must be a first agency con 
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Cincinnati, Ohio 














enough to protect the company; to assist 
the company in collecting earned pre- 
miums or in securing voluntary payroll 
deposits or audits. He further suggests 
that the local agent assist the company 
in rendering the best claim service pos- 
sible, to enable the company to minimize 
medical expenses connected with each 
claim. He feels that the agent should 
insist that the assured file all accident 
reports promptly, and comply with the 
instructions of the company in the 
proper handling of cases. 

One of the principal causes of exist- 
ing conditions in this matter seen by 
E. R. Ledbetter, president-manager of 
E. R. Ledbetter agency, is the hesitancy 


‘which many local agents feel in asking 


an adequate deposit. The average agent, 
he believes, does not like to disturb busi- 
ness that has been running along for 
some time, especially when he knows 
the assured is financially responsible. 


Favors More Stable Rate 


He favors a more stable rate, as a par- 
tial solution of the problem. As a rule, 
an agent will hesitate to take a chance 
of further disgruntling the assured by 
talking higher deposits or a change in 


the method of handling at the same 
time he is announcing an increase in 
rates. The ever-increasing compensa- 


tion rate keeps the public employer more 
or less wrought up anyway, and it would 
be poor policy to disturb him any more 
than is necessary, he said. As soon as 
rates are more solidly established and 
conditions generally are more settled, 
and increasing rates eliminated as a dis- 
turbing factor, it will be much easier 
to get more adequate estimates, he 
stated. Mr. Ledbetter feels that agents 
lose money for their companies through 
delay in cancelling policies. When a 
wage statement is not rendered correctly 
and promptly, he believes the agent 
should take cancellation action at once. 
Often Ignorant of Laws 


Another disturbing element in the pro- 
tection of companies in this matter is 
the ignorance of local agents as to the 
compensation laws of the state and their 
inability to estimate in their own minds 
the approximate pay rolls of their clients. 
In a large town it is difficult to keep in 
touch with the probable correct estimate 
of an employ er, but in a small commu- 
nity there is no reason why a local agent 
should not be informed on the question 
and be in a position to judge for him- 
self, whether the estimate is accurately 
reported. This is also true of securing 
proper classification, he added. 

Mr. Ledbetter does not favor trusting 
entirely to the contractor or employers 
for accuracy, but claims that it should be 
checked from the company that pre- 
viously carried the same coverage. Sum- 
ming up the various angles of the ques- 
tion, he believes the solution would be 
to stabilize prices, and to instigate more 
initiative and added education as to com- 
pensation laws and pay rolls in general, 
among the local agents. 

Can Get Adequate Deposit 

Wylie Ball, general agent for the 
Federal Surety, declared that in many 
cases competent salesmen can get an 
increased deposit if they insist upon it. 
In discussing the subject, he cited a 
local agent representing his company at 
Wewoka, Okla., who writes a large 
amount of compensation business in con- 
nection with drilling and teaming con- 
tracts and who absolutely refuses to 
write insurance on the latter with less 
than $200 deposit premium and audits to 
be submitted every three months. On 
drilling contracts he will not write work- 
men’s protection for less than $300 with 
the same provision as to audits. This 
local agent has lost no business because 
of this policy and never fails to get his 
share of the business, Mr. Ball said. 


To Answer Charges 


Thirty days will be 
stone Indemnity 


allowed the Key- 
Exchange and the 
Keystone Indemnity Company of Phila- 
delphia to answer the charges of the 
former stockholders of the Automobile 
Insurance Exchange which was absorbed 
by the Keystone. 








President Bland of the 
U.S.F. & G.Urges Action 
Towards Tax Adjustment 


BALTIMORE, MD., Aug. 26.—R. 
Howard Bland, president of the United 
States Fidelity & Guaranty, has issued 
the following appeal to every manager 
and agent of the company to help arouse 
public opinion to the injustice of the 
present scheme of taxing insurance com- 


panies 
“The tremendous amount of taxes 
paid by insurance companies of all 


classes to the United States government 
and to the 48 states of the Union is 
appalling. I know of no other business 
or industry which is so discriminated 
against. in the matter of taxation or 
which is attacked from so many differ- 
ent sources for the purpose of increas- 
ing governmental revenues. 


Duplication of Charge 


“Each state taxes the premiums of 
surety and casualty companies covering 
business written in the state, this tax 
varying from 1 percent to 3 percent of 
the premiums; many states collect other 
fees and charges under various cloaks 
and under many names; cities and towns 
have attempted, some successfully and 
others unsuccessfully, to raise revenue 
by charging the companies license fees 
for the privilege of selling necessary in- 
surance to the citizens; agents and 
brokers are assessed license fees in vary- 


ing amounts, which expense in many 
instances is borne by the companies; 
and, finally, the United States govern- 


ment steps in and, if the companies are 
fortunate enough to have made a profit, 
places a heavy tax upon them. 


Heavy Inroads Shown 


“The insurance department of the 
United States Chamber of Commerce 
has tabulated the taxes paid by insur- 
ance companies during the years 1922 
and 1923 to the various states. This 
tabulation shows that in 1922 the total 
paid was the staggering sum of $52,- 
522,475.24, and in 1923, $59,248,527.35. 
In 1924 the United States Fidelity & 
Guaranty alone paid in taxes the sum of 
$925,652.19, which is more than was paid 
to its stockholders in dividends. Legis- 
latures and a large percentage of the 
people seem to feel that the insurance 
companies are legitimate prey, and that 
it is a perfectly proper procedure, when 
increased revenues are needed, to place 
additional taxes on the companies. 

“The managers, agents and field repre- 
sentatives of the insurance companies 
are in a position to exercise great influ- 
ence over public opinion with respect 
to this question. With the active co- 
operation of this large body of loyal 
and intelligent men and women in the 
effort to educate the people at large on 
this serious problem, either relief will 
come, or at least, as before stated, leg- 
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F. GD. Representative Bia 
Per Capita Production of 
$33 for First Six Months 


BALTIMORE, MD., Aug. 26.—Re- 
cently the Baltimore branch office of the 
Fidelity & Deposit started an unofficial 
contest when it claimed the title of 
“biggest per capita producer” for the 
F. & D. representative at Rockville, 
Robert J. Hilton. It challenged any 


other office to produce an agent whose 
writing equalled or exceeded his per 
capita production of $2.50 a head for the 
first six months of this year. 

The Denver branch accepted the chal- 
Ienge and submitted a record of Dave 
Brice, the F. & D. representative at 
Wheatland, Wyo. Curiously enough, 
the population of Mr. Brice’s home town 
is the same as that of Mr. Hilton—1,336, 
Up to July 31, Mr. Brice’s net premiums 
amounted to $5,264.33, which gives him 
a per capita production of $3.94. 

Illinois Office Enters Ring 


The next hat was thrown in the ring 
by Manager W. H. Hansmann of the 
Illinois state department. His entry is 
W. F. Tegge, the F. & D. representative 
in a small central Illinois town of 300 
population. Unless other evidence is 
introduced to the contrary, the laurels in 
this unofficial contest will go to Mr. 
Tegge, who specializes on contractors’ 
bonds. 

The record of the Illinois agent so far 
this year has been remarkable. In 1922, 
his net premiums amounted to only $30; 
in 1923, $428, and in 1924 to $910. So 
far this year Mr. Tegge has written net 
premiums of more than $9,905, giving 
him a per capita production for the first 





half of this year of over $33. 


| to enter their record-breaking 





Other F. & D. branches are expected 
represen- 
tatives in the contest, but Mr. Hans- 
mann does not believe that any other 
branch can bring forth a better record- 
breaker than Mr. Tegge. 





McFarland’s New Connection 


R. F. McFarland has been elected sec- 
retary-treasurer of the Old Republic In- 
demnity of San Antonio, Tex., succeeding 
LaMoine Begley, who recently resigned 
to enter work outside of the insurance 
business. Mr. McFarland entered the in- 
surance business several years ago with 
the Western Indemnity of Dallas, which 
was taken over later by the Employers’ 
Indemnity of Kansas City, Mr. McFar- 
land going to the latter company with 
the transfer. He later became connected 
with the Fidelity Union Casualty of Dal- 
las, with which he remained until his 
recent connection. Mr. McFarland is ex- 
perienced in casualty lines, having 
handled accounting work and claims, and 
employing methods resulting in unusual 
success. 


islators will refrain from adding to the 
already unjustly heavy burdens.” 


: =] 
WHAT’S THE MATTER? | 


Impressions of Several Company Men and Agents on Conditions in the 
Automobile Casualty Business 


-BY THE INQUIRING REPORTER — 


RE these vast volumes of automo- 
bile casualty business, which the 
companies have built up, real ac- 
complis hments? 
Have the agents and companies to- 
gether made a record? 
Or are the figures an indictment of 
their ability to grasp an opportunity? 
The figures of a few representative 
companies indicate that during the last 
few years the automobile insurance busi- 
ness has grown only in the same pro- 
portion that the number of automobiles 
has. Nota single step forward has been 
made in reducing the great numbers of 
uninsured car owners. They have grown 
in number in the same proportion as 
have the insured owners. 
The reasons for this state of affairs 
are easily obtainable. Ask a half dozen 


agents and you will learn that the com- 
panies have made lots of mistakes. Ask 
half a dozen company men and you will 
find out that agents have failed to real- 
ize their opportunities and that they 
have been playing the dog in the manger 
as far as automobile insurance is con- 
cerned. 

When you seek for the conclusions of 
those who have thought analytically on 
the problem you are more apt to get 
more carping criticisms than construc- 
tive suggestions, but upbuilding ideas 
can be found. 

“What we need in automobile insur- 
ance this year,” said one company man, 
“is not agents, but salesmen. There are 
enough manuals, supplies, and office 
signs gathering dust now. We need 


(CONTINUED ON PAGE 42) 
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NEGLECT BANK HAZARD 


DEPOSITORY ANGLE IGNORED 


U. S. F. & G. Official Emphasizes Its 
Importance in Handling Public 
Official Risks 


BALTIMORE, MD., Aug. 26.— 
“Eternal vigilance is not only the price 
of liberty but the price of the careful 
and prohtable handling of public official 
risks in those cases where the sate- 
guarding and handling of public funds 
is involved,” declared J. H. Richardson, 
manager of the fidelity department of 
the United States Fidelity and Guar- 
anty. 

“An analysis of the losses incurred 
on business this character the past 
few years discloses that a large propor- 
tion of such losses has been due to 
lack of coverage of the contingent bank 
hazard. The underwriting of this line 
involves the necessity of impressing on 
the public official through our agents 
the iact that he and his bondsmen are 
responsible for the safe keeping of the 
funds intrusted to him by virtue of his 
official position. This is apparently in 
many instances a difficult thing to do, 
inasmuch as the general run of public 
officials take office with the idea that 
their only responsibility is to supervise 
the conduct of such office more or less 
carelessly and to be honest in the han- 
dling of public funds intrusted to their 
keeping. 











Must Use Care in Depositories 


“The scope of a public official’s duties 
in a fund- otek Sad office is far broader 
than this. He must use care and good 
judgment in the selection of his official 
depositories, for in the event of the 
ijailure of one of these, and a consequent 
inability on his part to withdraw the 
public funds deposited, he will be held 
vy law to have failed in his duties and 
he or his bondsmen will be held for 
whatever amount is lost by such dere- 
liction of duty on his part. 

“Under the laws of most states a 
public official is not merely a custodian 
of the money intrusted to him for safe 
keeping, but he is the absolute insurer 
of he safet y of such funds and must 
turn them over on demand. Many of 
the states have recognized the impor- 
tance of throwing every safeguard 
around the depository of public money 
and have passed laws which provid 
for the designation of state, county etc., 
depositories for public funds, the man- 
ner in which such depositories must 
qualify and the form of protection which 
they must furnish for the safekeeping 
of the funds deposited with them. 





Contingent Bank Liability 


“Our representatives often assume 
that no contingent bank liability is in- 
volved in the case of a public official 
occupying office in some state where 
there is a depository law. This is by no 
means necessarily the case. Where 
there is a depository law and we are 
asked to write the bond for a fund- 
handling official in such state, it is nec- 
essary to assure ourselves that the off- 
cial understands the depository law and 
that he will comply with is provisions. 
It is also necessary to check him up at 
intervals to see that such compliance 
on his part with the law is a continuous 
and not temporary procedure. We have 
had a considerable number of losse 
under bonds of this character where, 
although the depository law was of 
itself a satisfactory one, the compliance 
ot the official with its provisions was 








a 


believe from 
sometimes hear from the 
held that the reaction of many of our 
agen a request that the depository 
feature be covered is that such a request 
1S more or less a technicality. Chis is 
lar trom the case and the experience of 
the past few years, particularly in cer- 
tain sections of the country, make us 
feel the necessity of increasing rather 


are inclined to 
comments we 








COVERAGE IS WIDENED 





NEW BLANKET BOND FORM 


Covers Securities Left for Safe Keep- 
ing With Other Than Federal 
Reserve Banks 


A new bankers blanket bond form 
has just been made available to cover 
securities deposited for safe keeping 
with banks other than federal reserve 
banks. The new bond is issued in 
favor of the bank which owns the se- 
curity and indemnifies against any direct 
loss of its securities sustained through 
any dishonest act wherever committed 
in the United States, of any of the 
employes (of the depository bank) 
whether acting alone or in collusion with 
others; (2) through robbery, burglary, 
larceny, theft, holdup or destruction, 
while the securities are actually within 
the office of the bank which has the 
custody of the securities. 

This bond corresponds to the form 
4A, which covers securities left for safe 
keeping with federal reserve banks. 

For some time there have been avail- 
able, standard form 4 and 4A. Stand- 
ard form 4 is issued only to federal re- 
serve banks, and covers securities de- 
posited with them for safekeeping only 
by banks that are members of the fed- 
eral reserve system. Form 4A may 
be written direct to any bank which 
is a member of the system, covering 
securities which it has deposited with 
its federal reserve bank for safekeep- 
ing. The new bond is designed to meet 
the growing demand for a bond form 
like 4A but covering securities deposited 
for safekeeping with banks other than 
a federal reserve bank. 


Eminent Speakers Secured 


J. A. O. Preus, former governor of 
Minnesota, will deliver an address at 
the joint convention of the International 
Association of Casualty & Surety 
Underwriters and the National Asso- 
ciation of Casualty & Surety Agents to 
be held at French Lick, Ind., Sept. 29 
to Oct. 1 

James A. Beha, superintendent of in- 
surance of New York, will also deliver 
an address at the convention. 


Theodore E. Gaty Dead 


Theodore E. Gaty, vice-president and 
secretary of the Fidelity & Casualty, 
died Aug. 22 at Clermont, N. Y., where 
the funeral was held Aug. 25. As many 
vice-presidents and heads of depart- 
ments as were in New York attended. 


Indiana Safety Campaign 


Bedford and Bloomington, Ind., stone 
quarry operators have just completed a 
successful two weeks’ safety campaign. 
The campaign was carried on among 
quarry and mill workers in industries 
located in these two towns. The hearty 
cooperation of employers made this cam- 
paign a great success. Prominent people 
locally, including city officials and 
Indiana and Purdue University profes- 
sors made addresses to mass meetings of 
workers as well as a number of state 
officials including the state fire marshal 
and representatives of the Industrial 
Board. The Travelers Insurance Com- 
pany is also given a large measure of 
credit for the success of the campaign 
because of the practical assistance rend- 
ered through the company’s safety engi- 
neering staff. Business houses were pla- 
carded with slogans and prizes were 
offered for safety suggestions 

The Indiana limestone district gives 
employment to some 5,000 workers and 
has an annual payroll of approximately 
$5,000,000. The prominent operators have 
heretofore cooperated in safety measures 
and accident prevention work and gen- 
erously supported the campaign just 


closed 


than diminishing our insistence upon 
the importance of this factor in the 


underwriting of public official business.” 








Fidelity and Surety Bonds of 
Every Character and 


Description 


Prompt Service Intelligently Rendered 
Desirable Agency Territory Available 
CORRESPONDENCE SOLICITED 


DETROIT FIDELITY AND SURETY COMPANY 


DETROIT : - - . MICHIGAN 

















Contracts of 
Superiority 
to Repre- 
sentatives 


NATIONAL 
CASUALTY 


Policy 
Holders 


THE NATIONAL OF DETROIT 
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Republic Casualty Co. 


PITTSBURGH, PA. 


Writes All Lines of Casualty Insurance 
Fidelity and Surety Bonds 








WANTED 


We have a few district agency opensngs in Michigan, Indiana, Illinois, Missouri 
and Kansas for hustling fellows who can show the other man that “it can be 
done”—our perfected line of Accident and Sickness Protection, backed by our 
“return of mail claim service,” gets the business. If you are a big man you 
can make a big connection with this Company. 


INCOME GUARANTY COMPANY, South Bend, Ind. 








Union Inpempiry | 
Gompany 


630-636 Union Street 
New Orleans 
FINANCIAL STATEMENT, DECEMBER 31, 1924 





ASSETS LIABILITIES 
Government, Municipal and Mis- om: Reserve for ae $1,403,522.43 
cellaneous Bonds and Stocks. .$4,895,685./0 Reserve for Unearned Premiums 2,951,088.00 
First Mortgage Real Estate : Reserve for Commissions . 349,731.88 
I ER EE LY AE 860,945.5 Reserve for Taxes.......... . 113,811.47 
Real Estate .....-sceesecccecsees 3,7 Reserve for Sundry Bills, etc... 12,000.00 
Cash in Ban ‘ks and ‘Offices. 631,326.33 Reserve for Dividends 60,000.00 


Capital paid in.....$2,450,000.00 
Surplus over all 
Liabilities 


TOTAL 


Premiums in course ot collection 
not due over 9 days. ] 

Interest Accrued 

Assets 


1,018,675.94 3,468,675.94 


$8,358,829.72 


Surplus to Policyholders - - $3,468,675.94 


FIDELITY AND SURETY BONDS 


ACCIDENT, HEALTH, BURGLARY 
AUTOMOBILE, LIABILITY, PLATE GLASS 


AND WORKMEN’S COMPENSATION INSURANCE 
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WHAT’S THE MATTER WITH 
AUTOMOBILE CASUALTY LINE? 
(CONTINUED FROM PAGE 40) 


more men who will take the story out 
on the street and tell it, tell it, tell it. 
We need the kind of representation that 
has given the life insurance business its 
wonderful growth in the past ten years. 
More cold canvassing of lists of car 
owners, more forceful presentation of 


| Maybe the psychologist can explain. 


adage about the impossibility of pushing 
one’s self up by pushing others down. 


History Repeats Itself 


Said another company man: “I pre- 
sume we have to go through this pe- 


| riod of suspicion from our own repre- 


the dangers of driving uninsured, more | 


adroit painting of the advantages of 
good stock company insurance.” 

And inquiries among agents reveal at 
least one reason why the percentage of 
fighting representatives is too low. It 
is no trick to find plenty who think 
stock company rates are too high. 


Need Educational Campaign 


If there is one thing needed it is a | 


campaign of education. Agents and 
company men are not of one mind, at 
all. If you listen to some people you 
will come to the conclusion that agents 


| tural, after all. 


should be the target of such a campaign, | 


that they should be taught the fairness | 


of present rates. If you listen to others 
you will conclude that the company men 
should be taught how to underwrite, so 
that lower rates could be offered. 

Just why the propaganda to prove 
that reciprocals charge inadequate rates 
hasn’t “sold” more agents on the fair- 


ness of adequate rates puzzles many. | 


sentatives regarding our rate charges. 
It was only a few years back when 
agents who wouldn’t harbor anything 
but a full tariff fire company and an 
old line life company would take on 
most any cut-rate casualty carrier that 
offered him supplies. And I can re- 
member before that when a good many 


fire agents acted as clerks or collectors | 


for fraternal life associations. The re- 
ception the automobile mutuals and re- 
ciprocals found in good old fire agen- 
cies was disappointing to stock casu- 
alty companies but it wasn’t so unna- 
It was just history re- 
peating itself.” 
Now Simpler Task 


Said still another company man: “One 


of the faults which agents have found | 


|for years has been given good atten- 


| tion this year. 


The new manual has 
been greatly simplified. By the reduc- 
tion of cars to two classes for colli- 
sion insurance ratings many pages and 


much bulk has been removed from the | 


paraphernalia that must be ‘toted’ by the 


THE NATIONAL 


| 
| 
| agents. 
| 


| bility, property damage 
| claims, 


| everything and 
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Insurance Company 
OF NEW YORK 
KIMBALL C. ATWOOD, Pres. 
80 Maiden Lane, New York 





Has pleased its Agents and Policyholders and steadily 
grown in financial solidity and in prestige for nearly 40 


We write Accident—Health—Auto Liability and Prop- 
erty Damage and Burglary Insurance. 


All Agency contracts are direct with Home Office. 


Assets exceed $8,000,000—Surplus to policyholders 


We have some territory open that may interest you. 


Accident 


| : : 
| agent out on a drive for automobile 
Maybe there is some truth in the old | 


business. We've gone part way to 
close the distance between us and the 
We firmly expect them to come 


part way. Maybe we'll get together in 


| good battle front before so very long 


and really go forward. 
Claim Situation Better 


“In handling claims, especially lia- 
and collision 
the companies are finding a 
| happy middle ground between the fight- 
pay-anything attitudes 
that have marked different periods in 
the development of the business. Either 
| extreme brought penalties. The fight- 


| a pretty firm hold on some claim men. 
| It cost the companies they represented 
a lot of goodwill and future business. 
| The free and easy scattering of funds 
| by other claim men got some repair 
| people into very bad habits, also many 
| owners, and probably would have influ- 
enced rates upward if the practice had 
| been general. They attracted business 
| but they attracted unprofitable busi- 
ness. Had they been allowed to go on 
| they would have driven away the de- 
| sirable patronage of those who want no 
| more than is their just due, even from 
insurance companies. 


Know More; Still Learning 


| “We know a lot more about rating, 
| underwriting, and claim handling than 
; we did. We're pretty well equipped 
| with experience and brains to handle 
new problems in these three phases of 

| the business. We have some good au- 
| tomobile men in the home offices of the 
| casualty companies now. Our atten- 
| tion should be centered on selling prob- 
lems. We have expected the agents to 

solve these problems without our aid 

or sympathy. 
“Under the new acquisition rules we 


can’t provide the agents with salaried | not be. 


ing spirit was never general but it got | 


\ 
‘men to help them sell to any such ex- 


tent as some companies have on some 
of lines of insurance in the past. May- 
be some companies will try national ad. 
vertising. They have looked with skep. 
ticism on such ideas in the past. They 
have thought of advertising as an ex- 
pense. Maybe they will begin to ask 
if it might not be a less expensive way 
of doing what they have been trying 
to do by word of mouth. Maybe some 
of them will conclude that national ad- 
vertising and agents together can ac- 
complish more than agents alone just 
as insurance paper advertising aids and 
abets special agents. 

“When I speak of national advertis- 
ing I don’t necessarily mean magazine 
advertising. It might be that or news- 
paper, or bill board, or direct mail ad- 


—e Or maybe some of each. [| 


| pretty 


believe the reciprocals have done some 


successful selling with direct 


| mail matter followed up by solicitors,” 


Will Take Time 


The head of a large agency force 
offered this: 

“We ought not to kick. We would 
all like to do more automobile busi- 
ness but we haven’t had time yet to 
get over to our own agents the funda- 
mental arguments for automobile lia- 
bility insurance. We've been engaged 
in teaching agents so many new lines 
that it isn’t surprising that they can’t 
answer glibly every objection that pros- 
pects raise. Remember the two big- 
gest casualty lines—compensation and 
automobile liability—came into being 
about the same time. Both have many 
features new to insurance men. We've 
been laying foundations in these lines. 
And some one of these years we're go- 
ing to take a spurt in automobile insur- 
ance that will surprise everyone. I 
| hope it will be this year. But it may 
Watch for it!” 








COMPENSATION LAWS IN MINING STATES 











HE bureau of mines of the depart- 
| ment of the interior has published aj} port 
| report on the development of workmen’s | 


engineer for the department. This re- 
shows the status of workmen's 
compensation laws in metal-mining 


compensation insurance for metal mines, | states, which has been summed up as 


compiled by Byron O. Pickard, mining | follows: 


| 


Waiting 
| State period 
| BPIBOMR co cccceseesece ss (1) 2 weeks 
S NEG 5 oc ect edeances (1), 2 weeks 
Fe errr errr ree 1 week 
I 0.2 03:40 eo 00 6-be8.8 10 days 
ETT CTT eee (1) 1 week 
PNG. 6 cc ccceseveesie 66s 1 week 
DOR 6 acne es eer ened ous (1) 1 week 
SS PeErer rer rrr (1) 1 week 
PINE ccccteccewde sees 
ee ST eee eee ere (1) 2 weeks 
PUT ac candeccccensecess (1) 1 week 
bo eo er 10 days 
| CORIMMOUER.. ccc ccvccccecene (1)7 days 


Bo. Dakota......cscccsees 
| Tennessee. ......eeecceees 
Ba Sek sc css ereresece ss 


(1)10 days 

(1) 2 weeks 
3 days 

(1) 1 week 


(1) Retroactive. 

| protect all losses. 
from employees. 
month). 


(4) 10% to 66%% 


Per cent 
wages Maximum Security Burden of 
temporary for of of 
disability death payments payment 
50% $4,000 Mayormay Employer 
not insure 

60% 5,000 Insurance Employer 
peg not required 
65% 5,000 (2) Employer 
50% 3,125 (2) Employer 
55% 4,800 (2) (3) Employer 
60% 3,800 (2) Employer 
60% 4,200 (2) Employer 

66 34 % 7,500 (2) (3) Employer 
Has no compensation law 
50% 5,000 (2) (3) Employer 
60% (4) State Fund (3)Employer 
50% 3,600 (2) Employer 
50% Act does (2) (3) Employer 

not apply 
to fatal 

. injuries 
50% 3,000 (2) Employer 
50% 4,400 (2) Employer 
60% 5,000 (2) (3) Employer 
65% 5,200 (2) Employer 


(2) Insurance in recognized companies or proof of ability to 
(3) Employer may collect hospital or accident benefit fund 


of monthly wages (not to exceed $120 a 








TO ISSUE NEWSPAPER POLICY 





‘Underwriters Mutual Arranges Contract | 


for the “Chicago Defender,” the 
Well Krown Negro Paper 














| weeks. 


The Underwriters Mutual of Chicago 
is issuing a travel accident policy for 


the “Chicago Defender,” the leading | 
Negro newspaper of Chicago. The | 


policy provides for $5,000 principal sum 
for all common carrier accidents, $2,000 
for automobile accidents and weekly 


| indemnity of $12 for total disability for 
a total of 15 weeks and $6 per week 
for partial disability for a period of 10 

In any event the total of par- | 


| 

tial and total disability shall not exceed 

| 15 weeks in any 12 months’ period. 
The Underwriters Mutual is one of 
the strong Negro companies of Chicago. 
| The company has shown fine progress. 
The policy will sell for $2.50. Ora 
|S. Hunt of Chicago was ingtrumental in 
| bringing the company and the news- 


| paper together and likewise behind the 


policy. 





Special Agent A.: “Suppose an agent 
doubles his business for each of two 
months, increases one-half for two 
months, as compared with the previous 
year; but for four months it decreased 
one-third and for the remaining four 
months it fell off one-third—how will 
he come out at the end of the year” 
Special Agent B.: “Such an agency does 
not interest me.” 
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QUESTION OF LIABILITY 


RIGHT OF WAY DECISION 
Car Approaching From Right Is Held 
Responsible on Chicago Court 
of Appeals 





A decision in which the court of ap- 
peals of Chicago affirmed the judgment 
of the municipal court has a decided 
bearing on automobile collision decisions 
where the right of way is in question. 
The case was tried before a jury and 
three eye witnesses testified. The evi- 
dence accepted by the court showed that 
the plaintiff's car was about in the 
middle of the intersection when he first 
observed the defendant’s touring car, 
which was then about 25 feet east of 
the intersection and moving west on the 
north side of the street, at a speed about 
twice as fast as the plaintiff’s sedan. 
The defendant’s car kept on and struck 
plaintiff's sedan, after it had traveled 
almost entirely across Grant street. The 
court states, “While it is true that when 
plaintiff had reached the intersection he 
saw defendant’s car approaching from 
his right, it is also true as shown by 
the evidence, that at that time the de- 
fendant’s car was more than 50 feet 
away from the intersection. Plaintiff's 
being in the intersection and moving 
across it had a right to assume that de- 
fendant would not propel his car at 
such an excessive rate of speed as to in- 
terfere with the safe passage across of 
the plaintiff’s sedan. 

This was the case of Bowman vs. 
Schreil, the Equitable Underwriters be- 
ing insurance carrier for Bowman, 
appellee. 


First “Drive It Yourself” Suit 


MILWAUKEE, WIS., Aug. 25—The first 
suit for damages for personal injury in- 
flicted by a “drive it yourself” rented 
automobile in Milwaukee county was 
filed in circuit court here by Miss Anna 
tastetter. The Saunders System of Mil- 
waukee, owner of the rented car, and 
John Semrau, the driver, are made the 
defendants. The Saunders firm is brought 
into the case as it is said in the com- 
plaint that the company, in consideration 
of an extra fee, agreed to be financially 
responsible for any injury that Semrau 
might inflict on any person while driv- 
ing the car. Semrau rented the car 
June 7 and on that day struck the plain- 
tiff, causing injuries which she alleges 
have kept her in bed ever since. She is 
suing for $5,000. 


Casualty Notes 


The New York Plate Glass has ceased 
to transact business in the province of 
British Columbia. 

A license to operate in California has 
been issued to the Plate Glass Reciprocal 
Underwriters of Chicago. 

R. J. Hillas, president of the Fidelity 


& Casualty, is in the middle west upon 
a combination business and pleasure 
trip. 

W. H. Egii, statistician of the United 


States head office of the Zurich, is on his 
way to Switzerland, where he will spend 
about two months. 


. Russell A. Johnson, formerly an ad- 
juster in Minneapolis for the United 
States Fidelity & Guaranty, has been 


indicted for forgery in the second degree. 


The National Union has issued rates 

for insurance on automobile plate glass. 
These rates are cut on all classes except 
taxicabs. 
The Mutual Plate Glass of Shelby, O., 
has been admitted to Massachusetts. 
Ladd & Webster have been appointed 
agents of record for the state. 

Carl C. Beasor of Harrisburg, Pa., has 
een appointed chief statistician of the 
new Ohio division of safety. He holds 
a Similar position in Pennsylvania. The 
Salary is $4,500 a year, 
The New York office of the United 
States Fidelity & Guaranty has executed 
a bond of $2,500,000, running to Patrick 
McGovern as contractor on a seciton of 
the new Philadelphia subway. 

Raymond Miller has been appointed 
Claims adjuster at the San Joaquin val- 
fy service office in Fresno, Cal., for the 
Hartford Accident & Indemnity. Mr. 
Miller has been in the Hartford claim 
department for the past four years, hav- 





ing been in charge of claims in the Ore- 
gon and Arizona service offices. 

The Illinois department has licensed 
the Fort Dearborn Plate Glass Under- 
writers of Chicago, a reciprocal, to write 
plate glass insurance. The attorney-in- 
fact is the Fort Dearborn Casualty Un- 
derwriters. 

Frank Hedges, a senior underwriter 
in the judicial bond department of the 
New York branch of the United States 
Fidelity & Guaranty, has become a mem- 
ber of the old guard of the New York 
office. 

Carl Sternfelt, for the past nine years 
with the New England agency of the 
Employers Liability Assurance in Boston, 
has become superintendent of the liabil- 
ity department of Elmer A. Lord & Co., 
resident managers of the London Guar- 
antee & Accident. 

Harold K. Remington, chairman of the 
Philadelphia county insurance advisory 
board, has announced the appointment 
of Thomas H. Morris, manager of the 


Georgia Casualty, as a member of the 
casualty section to succeed W. Clifford 
Klenk. 

Frank L. Sample of Burlington, Ia., 
has sold his district agency for the life 


and accident department of the Travelers 
to H. W. Miller and will move to Texas. 
It is understood he is to have a district 
agency there for the Travelers, either in 
Houston or Fort Worth. 

The H. C. Hare Company of Jackson- 
ville, Fla., general agents for the Royal 
Indemnity and the Eagle Indemnity 
have established a branch claim office in 


Jacksonville. George P. Seck, who has 
been with the concern for some time, 
will be in charge. 


REINSURANCE STATUS 
IN GREAT BRITAIN NOW 


(CONTINUED FROM PAGE 17) 
ance and other, was underwritten in 
Germany by British companies. The 
general attitude taken up regarding a 
resumption of this business by members 
of the British insurance community was 
recently well-expressed by A. S. Rog- 
ers, secretary of the London & Lanca- 
shire. Mr. Rogers said: “A wise caution 
is, I think, being exhibited in regard to 
these places (Central European coun- 
tries, generally). Fire insurance is not 
a satisfactory undertaking in disturbed 
areas—and by disturbed I mean in the 
matter of financial stability.” Mr. Rog- 
ers then went on to allude to the fact 
that British companies, prior to the war, 
transacted a large business in Germany, 
not only direct but by reinsurance. The 
volume of business exchanged with Ger- 
man companies was on a_ substantial 
scale. Normal conditions cannot be ex- 
pected to return all at once. 


Will Move Cautiously 


British underwriters are unlikely to 
undertake important commitments in 
Germany until conditions become more 
settled and financial stability becomes 
more evident. British underwriters are 
not in the position of a man who is only 
selling goods at a fixed price with the 
one anxiety to ensure that he gets a re- 
mittance for the proceeds. What they 
require for the prosecution of their busi- 
ness is a friendly and stable atmosphere, 
assurance of fair treatment, and rates of 
premium that will afford areasonable 
prospect of profit. At present the Ger- 
man rates are all at sixes and sevens. 
It is difficult to realize why the Ger- 
man offices should, with all the prob- 
lems of reconstruction which must be- 
set them, choose the present to “de- 
preciate their insurance currency” by al- 
lowing what is virtually a break-up of 
tariffs. 

Given a Wide Spread 


Reinsurance business is invariably car- 
ried on on a basis of reciprocity. This 
is the main reason why. British com- 
panies in the past were always open to 
place treaties with foreign companies. 
Given good conditions, they limited their 
risk by spreading it over a wider area. 
The German reinsurance companies will 
therefore have to put their own house 
in order before they can expect to do 
much mutual business in Britain. The 
largest of them, the Munich Reinsur- 
ance, has already done so in a very 
stringent fashion. All paper mark se- 
curities have been written off entirely, 
premises and real estate are taken at 
prewar figures and not at the inflated 
prices still ruling, property sequestrated 
abroad is fully covered by a special re- 





Seeds we 
sow im ser- 
vice bring 

renewals to 





our agents 


ZURICH 


General Accident & Liability 
Insurance Company, Limited 


HEAD OFFICE, Chicago EASTERN DEPT., New York 


























United States Fidelity 
& Guaranty Company 


R. HOWARD BLAND 


President 





A record of paying in twenty- 
seven years 1,333,440 claims in 
the amount of $111,366,728.67. 
This, after all, is the acid test. 











Home Office: 
Baltimore Maryland 





Net Premiums in 1924—over $33,000,000 
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serve, while the excess of assets over 
liabilities is a very considerable one. .As 
a result of this the company now ap- 
pears to be in an extremely strong posi- 
tion. 
Many Small Companies Floated 

Incidentally there is 
London a government 
pointed to inquire 
existing British laws governing 
duct of business by insurance 
panies require strengthening. As it is 
now, before a life or fire company can | 
commence business it must deposit with 
the government $100,000. This rule is 
not applicable regards 


now sitting 
committee 
to whether 


ap- 


as 


com- | 


as 


transacting business other than fire ands| 5 





United States 
Casualty Company 


EDSON S. LOTT, President 


has openings for several 
good claim men 


Address 


John P. Bennett, Assistant Secretary 
80 Maiden Lane, New York 











Progressive Agents 


May secure an attractive contract 
available in Michigan, Pennsyl- 
vania, Ohio, Iowa, New Jersey, with 
a strong progressive Company if 
they act promptly. 

GENERAL CASUALTY AND 

SURETY COMPANY 
First National Bank Building 
Detroit, Mich. 











UNUSUALLY PROFITABLE 
Opportunities are presented by the 

COMMERCIAL HEALTH AND _ | 

ACCIDENT POLICIES 


of the 


INTER-OCEAN 
'CASUALTY COMPANY | 
CINCINNATI, OHIO 


Established 1903) | 
Unlimited Coverage. Moderate Rates. Great 
Flexibility of Indemnities and Classifications. 
A SELLING PLAN 
PROFITABLE FROM TH iE Ss 1 ART 
FOR FULL TIME SALES 
Territory Open in Some 7 the 
Following States: 
} Alabama, Arkansas, 


| 
| 








District of Columt ia, is 
| Florida, Indiana, Kans C y $- 
| iana, Maine, Maryland, Massachusetts, 
| Michigan, Min Mississippi, Missouri, 
| Nebraska, New hire, New Jersey, 

New Mexico zy Ohio, Ok 

homa, Per 8) Carolir Ter 

messee, Texas, ah ginia, Washing 

ton, West Virginia, Wisconsir 
Twenty-Two Years of Fea 

OVER $4,000,000 OF CL/ > PAID 
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life. Thus it came about that in the 
boom year of 1919 a number of small 
companies were floated, some of which 
failed and some of which were taken 
over by ‘sounder concerns. In their 
brief existence several of them did con- 
siderable amount of harm, particularly 
| to those hie which carried their 
reinsurance. Public confidence in in- 
surance was somewhat shaken and is 
only now fully recovering. 
European General’s Plan 
The reinsurance companies which 


companies | - 


| ish company, 
| insurance, 


no 


will 


have successfully come through the bad 
years will exist on business obtained 
abroad and on business passed to them 
»vy British companies. France, Belgium 


and Sweden are all countries’ from 
whence a great deal of business has 
come to British reinsurers for many 


there is one Brit- 
the European General Re- 
founded in 1911, which writes 
British business at all, its whole 
revenue coming from the Continent of 
Europe. It is a highly successful con- 
cern with a premium income of about 
$6,000,000 per annum. But, generally, 


years. Incidentally, 


| this class of business is done on mutual 


lines between country and country, the 


| case noted being exceptional. 


The reinsurance field may be consid- 
ered to be stabilized now in 1925. The 
existing companies together with those 
fo companies which will strive for 
a share of the business will have quite 
adequate capacity to cover the needs of 
the market and as European conditions 
improve the business done both ways 
steadily increase. 

SOME OF THE WAYS THAT 

LOCAL AGENTS CAN HELP 
(CONTINUED FROM PAGE 15) 
report and indicating that the new re- 
places the old, would have saved work 
ior eight or ten people in the head office. 


Incomplete Data on Cancelled 
Policies Give Annoyance 


Policies sometimes come in to the 
general office cancelled and with insuffi- 
cient information. The date when can- 
cellation was effected is omitted; agent 
to advise how cancelled, whether 
pro rata or at short rate. If pro rata, 
the face of the policy should so indicate 
and the reason given. If cancelled pro 
rata because a new policy has been 
issued, the number of the new policy 
should be shown on face of the one can- 
celled. The amount of return premium 
allowed assured is also sometimes 
omitted. In connection with cancelled 
policies agents, at times, overlook en- 
dorsements which have been attached, 
changing rate. For instance, a policy 
is written for 114 percent and, later on, 
is reduced to 1 percent, the policy being 
endorsed showing the amount of return 
premium, which amount the agent takes 
credit for in his next monthly account. 
Later on the policy comes in cancelled 
and it is found that in computing the 
return premium has made his calcula- 
tion on the basis of the original rate of 
144 percent, overlooking the fact that 
the rate was reduced to 1 percent by 
endorsement; return premium allowed 
ired, hence the cancellation should 
be based on the current rate of 1 per- 


fails 


assi 


er The same applies when the rate 
is advanced after issuance of policy. In 
the ‘first case, agent takes credit for 
too much return premium and in the 
latter he does not give the assured 
enough return premium. These over- 
ights cause a great amount of corre- 
spondence on the part of the accounts 
department and sometimes additional 


corresp 


ing depa 


vondence 


rtment. 


through the underwrit- 


Sending Daily Reports 
to the Audit Bureau 


In states where audit bureaus are 
maintained, agents should always send 
their daily re pe eed cancelled policies, 
endorsements of t sfer and any other 
endorsements whe h might affect the 
rate, through the bureau office. Some- 
times these are sent directly to compa- 
nies, which causes extra labor. Either 


npany must send the daily report 





or endorsement to the bureau for check 
up of rate or must write agent to send 
a duplicate report or endorsement 
through the bureau, and in these days, 
when agents have only numbered daily 
reports to correspond with each num- 
bered policy, it is necessary for company 
desiring a duplicate daily report to make 
it up in the home office and send to 
stamping office. How much extra work 
because the agent was thoughtless. 

These are but a few instances where 
the local agent, by exercising a little 
judgment and with a little forethought 
could save the general office force, as 
well as himself, a great amount of labor 
and annoyance. 


AUTOMOBILE RATES 
DECLARED TOO HIGH 


(CONTINUED FROM PAGE 5) 


resort owners, soft drink parlor propri- 
etors, bootleggers, gamblers and others 
of the same stripe who have to com- 
mend them principally the fact that 
they have plenty of money and can 
hence afford to buy high-priced auto- 
mobiles. What I am getting at is that 
because of the cost of automobile in- 
surance there is a selection against the 
companies. Thousands of the good 
risks are going uninsured altogether, 
and the companies are instead getting 
the business from those who can afford 
to buy insurance but who are frequently 
anything but desirable from a moral 
standpoint. 


Many Uninsured Cars 


“I am not particularly alarmed about 
the growth of the mutuals and recip- 


rocals. What concerns me a great deal 
more than this is that so many cars 
are going uninsured altogether. The 


man who buys an automobile and pays 
the war tax, and the freight, and $50 
co $100 for extra equipment, and a state 
license tax and all of the rest of it that 
follows the purchase of the car itself, 
such a man is in no mood to pay $200 
or $250 for automobile insurance. He 
either cannot afford it or rebels at the 
idea of laying out so much money for 
insurance. Whether or not a man of 
this type is justified in his attitude is 
not the point. What we must remem- 
ber is that he has the attitude and re- 
fuses to buy the insurance. He does not 
buy because the cost is too high. 


Advocates Revising Coverage 


“What we are faced with, then, is the 
necessity of revising our coverage so as 
to provide something more limited at a 
rate that will not seem out of all reason 
to the owner of a car. If our present 
level of rates is entirely defensible, then 
the only solution is the limiting of the 
coverage. I am not necessarily in favor 
of limited policies, but I am in favor of 
any sort of a change that will bring the 
business to us from those who are now 
going uninsured altogether, or who are 
buying an extremely undesirable con- 
tract from some automobile club or 
fly-by-night reciprocal. 

Price Fight Only 


“When the prices of anything gets so 
high that the people can no longer afford 
to buy, then someone else comes along 
with the same thing to sell in some 
other way and at a reduced price. If 
the stock companies cannot offer some 
form of policy at a price that is within 
the means of the average car owner then 
it is perfectly obvious that the mutuals 
or the reciprocals are going to step in 
with what appears to be a fairly good 
policy at an attractive rate and get the 
business. This fight for automobile 
premiums between the stock companies 
and the mutuals or reciprocals is not 
at all a fight between two systems of 
insurance, but is on the contrary simply 
a fight over price. The stock company 
prices are too high. The mutuals and 
reciprocals offer their coverage, such as 
it is, at a low rate. They get the 
business because the price they ask is 
not beyond the reach of the average 
man’s pocketbook, and everybody knows 
that the layman does not stop to closely 
analyze the insurance contract that he 








—.. 





buys. In the end, he buys a Policy 
that he can afford to buy whether it js 
a good policy or not. 


Public Out-Priced 


“In my opinion, the stock companies 
should give considerable thought to the 
fact, for fact it is, that they have simply 
out-priced the public and are losing the 
business to the mutuals and reciprocals 
bceause the rates they are asking are 
simply staggering to the drivers of 
Fords, Buicks, Chevrolets, Dodges anq 
cars of similar price. From such auto- 
mobile drivers comes a very large pro- 
portion of the total automobile business 
written in the country. Because this 
is true, we must seriously consider the 
attitude of mind ot of men of this type,” 


WISCONSIN AGENTS 
LAUDED FOR PROGRESS 


(CONTINUED FROM PAGE 5) 


Chrysler deal in his talk at the banquet 
and the scheme likewise was strongly 
denounced in the resolution. In the 
same resolution Commissioner Smith 
was warmly commended for his stand 
and the Wisconsin association stated 
that it was behind him to a man in 
having this plan thrown out of the state, 


Wausau Board Fine Hosts 


The local board at Wausau proved a 
fine host. Under the direction of R. E. 
Chartier as general chairman, things 
moved smoothly and the Wausau board 
is to be commended for the fine enter- 
tainment program it provided for the 
banquet. Mr. Chartier likewise distin- 
guished himself as an able toastmaster. 
The various committees appointed for 
the 





coming year were: Resolutions, 
Walter T. Greene, chairman; H. I. 
Bowell, L. C. Helzeman, W. G. Jack- 


son and L. A. Brooks; nominating, W. 
B. Calhoun, chairman; Charles Manson, 


Jay McDermott, T. A. Taylor, C. L. 
Gerhardt; auditing, Henry Fetzer, 
chairman; R. Erickson and George 
J. Fries; budget, Ray FE. Chartier, 


chairman; George Wilkinson and Mar- 
tin Wilde. 


Text of Code of Ethics 


The code of ethics adopted by the 
Wisconsin Association is as follows: 

1. I believe in the insurance business, 
its future and its place in the economic 
fabric of our nation. 

2. I believe that these three have 
their distinct rights in our business; 
first, the public; second, the insurance 
companies, and, third, the insurance 
agents and brokers, and that the rights 
of the public are ever paramount. 

3. To the public: I respect the con- 
fidence placed in me by entrusting to 
my care the fullest protection through 
insurance of its property and wealth, 
and to merit that confidence by ever 
assisting through my counsel and advice 
in the conservation of those resources 
that are subjected to hazards which may 
be, to my knowledge, preventable. 


Duty to Companies 


4. To the insurance companies: I will 
respect any authority vested in me to 
act on their behalf in serving the public, 
and I will demand of them careful con- 
sideration of the rights and desires of 
the public in all insurance matters; fur- 
ther, I pledge myself to render the full- 
est information to enable them to un- 
derwrite all insurance, withholding n0 
facts detrimental to their interests which 
may come to my knowledge, and, further, 
that they concur in the principles of the 
National Association of Insurance Agents 
and the Wisconsin Association of Insur- 
ance Agents, of which I am a member. 

5. To my fellow members: I pledge 
myself to adhere to a strict observance 
of all the insurance laws of the state 
of Wisconsin, and to assist in their main- 
tenance and enforcement; to make n° 
false statements, circulate no false ru- 
mours nor misrepresent by direct state- 
ment, omissions of facts, inference oF 
subterfuge, and to fearlessly and faith- 
fully advise and counsel the public 4s 
to the best insurance protection procur- 
able, even though it be to the advantage 
of my competitor rather than myself. 

6. Realizing that only by unselfish 
service can the insurance business havé 
the public confidence which it merits. ! 
further pledge myself so to conduct mY 
affairs as to reflect credit on the ass0- 
ciation and the insurance profession. 
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With one form of policy contract beginning where another leaves 
off, the two Independence Companies are able to surround their 
fortunate policyholders with “Independence Complete Protection.” 


THE INDEPENDENCE COMPANIES 


Home Offices— PHILADELPHIA 
CHARLES H. HOLLAND, President 


Casualty Insurance » Surety Bonds 
Fire Insurance 





These Companies maintain Human Relations with their Agents, Brokers and Policyholders 
































Insurance Is As Old As The Sun 


Keep Your Face Toward The Sun and The Shadows Will Fall Behind You 


SUN 


INSURANCE OFFICE 


of London 


Established 1710—The Oldest Fire Insurance Company in the World 


The SUN of London, 
established in 1710, (the 
oldest insurance com- 
pany in the world), 
stands out as one of 
the world’s greatest in- 
stitutions. 


The Patriotic Insurance 
Co. of America, estab- 
lished January 1, 1923, 
is growing lustily and 
is entirely at the serv- 
ice of our agents. 





The Sun Indemnity Company of New 
York, Organized Jan. 1, 1923, Capital 
Stock, $700,000.00, Surplus to Policy- 
holders, $931,019.88. 


The policies of the SUN 
have behind them resources of an 
institution established more than two centuries 
ago upon the solid rock of justice, augmented by a 
service constructed by men who labor faithfully to advance 
the interests of agents and policyholders in every legitimate way. 


FIRE RIOT & CIVIL COMMO- SPRINKLER LEAKAGE 
TION INLAND MARINE 


LIGHTNING 

WINDSTORM USE & OCCUPANCY OCEAN MARINE 

AUTOMOBILE RENTS & RENTAL VALUE TOURIST FLOATER 
LEASEHOLD SALESMEN’S FLOATER 


YACHT & MOTOR BOAT 
PUBLIC LIABILITY 
MERCHANDISE IN TRANSIT, 
via Truck, Rail or Steamer 
(Annual or Trip Policies) 


AUTOMOBILE FULL COVERAGE '*"** j'os-siit'utcy ot SUN INDEMNITY COMPANY 


United States Branch 
SS Fifth Ave, New York 


EXPLOSION 














